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TAX LIABILITY OF COMPANIES 
ON AGENTS’ COMMISSIONS 
CLARIFIED IN RULING 


Must File Information Returns On 
$1,500 Or More Annually 
Paid To Producers 


SURETY CO. RAISED POINT 
Internal Revenue Bureau Sees No 


Exceptions To Section 148, 
Revenue Act Of 1928 








Insurance companies are required to 
file information returns with the Income 
Tax Department whenever they pay an 
agent in any one year $1,500 or more 
as commissions, under an important rul- 
ing which C. M. Charest, general coun- 
sel, Bureau of Internal Revenue, has re- 
cently made in accordance with section 
148 of the Revenue Act of 1928, and ar- 
ticle 811 of Regulations 74. 

The question arose in connection with 
the investigation of the tax liability of 
a casualty-surety company, whether it is 
required to file information returns with 
the Bureau showing commissions paid 
during the years 1929, 1930 and 1931 to 
its agents for procuring insurance and 
writing fidelity and surety bonds. It was 
contended by the company that section 
148 of the Revenue Act of 1928 did not 
apply to such commissions. 

General Counsel’s Opinion 


When the matter was submitted to 
General Counsel Charest he decided that 
not only does the law apply to such pay- 
ments but also that the fact that the 


general agent may have expenses in con- 
nection with the carrying on of his busi- 
ness does not relieve the insurance com- 
pany of making the return. The gen- 
eral counsel explains in part: 

“Section 148 of the Revenue Act of 
1928 and the corresponding sections of 
prior Revenue Acts were incorporated 
into the income tax law for the purpose 
of enabling the Department to reach and 
impose a tax upon certain items of in- 
come, the existence of which might 
otherwise remain undisclosed. (I. T. 
2500, C. B. X-1. 173.) The law is man- 
datory in its requirement that returns 
of information be filed where the 
amount paid during the taxable year is 
$1,500 or more. 

“No exception is made in the case of 
insurance companies. The fact that a 
large sum in commissions was paid each 
year by the M Company would indicate 
the necessity for the Government hav- 
ing information from which to verify 
Properly the income tax returns filed by 
the _Tecipients. 

From the file in the case it appears 
that the insurance company has contracts 
which it enters into with general agents, 
agents, and sub-agents. The company 
will be required to file information re- 
turns, under section 148 of the Revenue 
Act of 1928, of the amount of commis- 


(Continued on Page 34) 
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America the Magnificent! 


We are told that 30,000,000 of our people must be 
fed, clothed, warmed, this Winter. Everywhere at this 
moment appeals are being made to the heart of the 
nation, and from the House of Have are going to the 
House of Want those things which children, women, 
men must have if they would live. 


Other nations call us money-mad, a nation of shop- 
keepers, materialists. We know how false is this esti- 
mate by those in other lands who are too far from our 
lives, our work, our ideals to know the Soul of our 
country. For now again, when want and suffering 
among our people, beyond all previous measure and 
spread, darkly shadows the land, millions are eagerly 
stretching out filled hands to the multitude who, fault- 
less and proudly brave in the disaster, must be shared 
with. No one, our people declare, shall or need go 
hungry or cold anywhere within the boundaries of 
American territory. Nowhere is this national nobility 
more sublimely exemplified than in America the Mag- 
nificent. 

He is my brother who hath need, 
No matter what his race or creed. 


The Penn Mutual Life Insurance Company 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 


Independence Square PHILADELPHIA 




















K. A. LUTHER RESIGNS 10 BE 
SUCCEEDED BY §. 1. WHATLEY 
AS AETNA LIFE AGENCY HEAD 


Luther To Affiliate With Aetna 
Agency At 100 William 
Street, New York 


EFFECTIVE FEBRUARY 28 


Whatley Goes To Home Office 
After Brilliant Record As 
Manager In Field 





A home office and agency change of 
the first magnitude was announced this 
week by President M. B. Brainard of 
the Aetna Life when he stated that K. A. 
Luther, vice-president in charge of agen- 
Aetna Life, had resigned to 
become associated with Rk. H. Keffer as 
general agent at 100 William Street, 
New York, and S. T. Whatley, general 
agent at Chicago, was to succeed Mr. 
Luther as vice-president in charge of 
agencies at the Aetna Life home office. 
Statement By President Brainard 


cies of the 


this change President 
“Mr. Luther has resigned 
The board of directors 


In explaining 
3rainard said: 
as vice-president. 
has accepted his resignation reluctantly, 
effective February 28, 1933, only because 
it is Mr. Luther’s personal desire to re- 
turn to the field where he will be 


asso- 

ciated with R. H. Keffer as general agent 

at our 100 William Street agency, New 
York City. 

“We look upon his successor, S. T. 


Whatley, 
tinue agency policies and progress for 
the Aetna Life 


which have been Mr. Luther’s contribu- 
tion to our company during his most suc- 


as the man best able to con- 


upon the foundations 


cessful administration of the past ten 
years. 

“Our present field organization is a 
tribute to Mr. Luther’s leadership in in- 


surance sales management. He brought 
to the company from his successful gen- 
eral agencies at Syracuse, and later at 
Boston, the importance of building pro- 
duction through all-time organizé ition 
upon definite plans for recruiting and 
training the individual salesman. Like- 
wise his administration has been marked 
by an economy in management as repre- 
sented by our low field costs.” 


Tribute To Luther’s 35 Years’ Service 


Mr. Luther’s association with the 
Aetna Life covers a long period—almost 
thirty-five years of continuous and very 
active service. His career is marked by 
a series of steady advances, beginning 
with his early years as an agent, then 
as a district manager, as general agent 
at Syracuse and later at Boston, then to 
the home office as agency secretary and 
subsequently to the office of vice-presi- 
dent. 

Mr. Luther started as a_ soliciting 
agent for the Aetna Life in May, 1898, 
his territory being in and around War- 


(Continued on Page 6) 
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| “ANNOUNCEMENT: 


HE NEW 1933 MODEL OF 


—Organized Service— has been 








designed, modeled, tried, tested and 
proven. It will be ready for delivery on 
December 25th-on a flying start for the 
New Year. The closing unit system of 
production will be installed in every office 
of The Keane-Patterson Agencies. In order 
to accomodate the improvements, the Main 
Office at 34th Street will be entirely re- 


modeled and enlarged to 130% of its former 
size. The Keane-Patterson Agencies will 


continue in the future as in the past to keep, 


not just abreast of the times, but a step 


ahead. This is— 


—Organized Service— 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY 


Leyendecker Branch PERSHING SQUARE BRANCH John Street Branch 
225 Broadway 100 E. 42nd St. 60 John St. 
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James A. ‘Tyson to Head 


New 


Guardian Agency for New York 


Will Be Located on Fifteenth Floor of Home Office Building; William F. Steck, Jr, 
and J. T. Trefrey Assistants; Company Expansion Program; Mr. Tyson’s Career 


In connection with its plans for the 
expansion of its New York City business, 
the Guardian Life Insurance Co. of 
America announces the recent removal 
to new and larger quarters of three of 
the company’s metropolitan agencies. 

The Frederic S. Doremus agency is 
now located on the seventeenth floor of 
the company’s Home Office building at 
50 Union Square; the Leo D. Landau 
agency is now located in Suite 1352, 1440 
broadway, and the Paul Alexander 
agency in Suite 1004, 16 Court Street, 
Brooklyn, 

Appoint J. A. Tyson 

As a further step under its expansion 
program, the company announces, effec- 
tive as of December 5, the opening of a 
new agency in New York City, located 
on the fifteenth floor of its Home Office 
building at 50 Union Square, under the 
direction of James A. Tyscn as manager. 

Tyson is brought to New York 
by the Guardian aiter several years of 
success aS manager of the company’s 
Philadelphia agency. Widely known as 
a developer of men, Mr. Tyson’s addition 
to the Guardian’s managerial staff in 
New York is significant in the company’s 
agency program. <A _ native Pennsyl- 
vanian Mr. Tyson received his early ed- 
ucation in the schools of that State, 
graduating from Bucknell University in 
1911. Several years of teaching followed, 
and then he entered the selling field as 
Central Pennsylvania sales manager for 
a house publishing school and college 
text books. 

Experience in Pennsylvania 

Attracted by the possibilities in life 
underwriting he entered the life insur- 
ance field in 1915 as an agent. Late in 
1916 he became associate general agent 
at Williamsport, Pa., for the Equitable 
Life of Iowa. His appointment as asso- 
ciate general agent with P. B. Rice at 
Harrisburg followed two years later, and 
he remained in that post until 1925, when 
he was appointed general agent at Phila- 
delphia, a position he held until he be- 
came manager for the Guardian in that 
city in 1929. 

Ever since entering life insurance 
work Mr. Tyson has been an active force 
in life underwriters associations. He 
was one of the organizers of the Wil- 
liamsport Association, serving as sec- 
retary and treasurer of that organiza- 
tion. In Harrisburg he was president of 
a8 association, and since his residence 

Philadelphia he has been a member of 
the board of directors and served as 
chairman of the membership committee 
of the Life Underwriters’ Association of 
Philadelphia. 

Mr. Tyson has been a participant in 
the social, civic and fraternal life of the 
communities where he has lived. He has 
found time to take an active interest in 
his college alumni association (Bucknell) 
serving as chairman of its finance com- 
mittee for three years and as president 
of the general alumni association for two 
years; also acting as chairman of several 

ampaigns for funds for Bucknell. 

To Co-operate in Supervisors’ Schools 

In addition to managing his agency 

Ir. Tyson will play an active part in the 
company’s plan for the development of 
agency supervisors and managerial can- 
didates from within its own ranks. For 
the past two years the Guardian has 








JAMES A. TYSON 


conducted a series of supervisors’ schools 
through its Home Office Agency Depart- 
ment; this activity will hereafter be car- 
ried on with the co- operation of the 
Tyson Agency, where field training will 
be added to the regular course. 

That Mr. Tyson is well equipped to 
function in this capacity is best demon- 
strated by the fact that within the past 
two years the Guardian has made a 
number of promotions from the ranks 
of his Philadelphia Agency, notably 
those of Nelson F. Davis, Jr., who is now 
one of the company’s assistant super- 





intendents of agencies; Walter R. Wil- 
kinson, manager of its agency in Syra- 
cuse; and Lowell E. Krebs, agency su- 
pervisor at Boston. 
Steck and Trefrey Appointments 

In the new agency set-up Mr. Tyson 
will have as his assistants William F. 
Steck, Jr.. and J. T. Trefrey. Mr. Steck 
has been active in life insurance circles 
at Williamsport, Pa., for more than 
twelve years. He has served as manager 
for the Guardian in that district since 
April 15, 1922. Mr. Trefrey entered the 


WILLIAM F. 


STECK, JR. 





Marked Improvement in Policy Loans 


The marked improvement during re- 
cent months in the policy loan situation 
is strikingly shown in the experience of 
the Mutual Benefit. Policy loans made 
in cash by the Mutual Benefit reached 
in November the lowest point in many 
months and are now running at a rate 
less than one-third of the peak figure of 
December, 1931, according to John S. 
Thompson, vice-president and mathema- 
tician. On the other hand loan repay- 
ments by policyholders have almost dou- 
bled since September, 1931, reaching their 
high point in September of this year and 
since July have remained well above the 
average for the previous twelve months. 
Cash repayments are now being made 


to the company in excess of $300,000 a 
month. 

For the first time in several years the 
company loan account showed a decrease. 
In October repayments excceded demand 
for new loans. As these repayments in- 
clude surrender values applied to the 
liquidation of loans on policies on which 
default on premium and interest has oc- 
curred, this reduction may be attributed 
to the increase of the rate termination 
of encumbered policies. 

No campaign or other special effort 
has been made by the company to se- 
cure repayment of loans. More than 
anything else the situation reflects a ces- 
sation in a demand for cash and im- 
provement in public sentiment and a high 
degree of ‘confidence in the institution of 
life insurance. 





COMMITTEE ON INTERLOCKING 


There will be a meeting Saturday 
morning at the Hotel Pennsylvania of 
the committee headed by Commissioner 
H. G. Brown on interlocking i investments 
and directorates of stock life insurance 
companies. There has been referred to 
this committee the papers by Commis- 
sioners Olsness and Thompson delivered 
at the recent meeting in Texas. Among 
the members of the committee are Van 
Schaick, New York; Olsness, North Da- 


NEW MUTUAL LIFE TRUSTEE 

Thomas H. West, Jr., president of the 
Rhode Island Hospital Trust Co. of 
Providence, has been elected a trustee 





of the Mutual Life to fill the vacancy 
caused by the resignation of Cyrus H. 
K. Curtis. 
kota; Thompson, Missouri; Gough, 
New Jersey; and Chairman Brown, 
Minnesota. 


life insurance business with .the Guar 
dian in November, 1926, as agent in Bos 
ton, under Joseph E. Lockwood, now as- 
sistant vice-president of the company 
Mr. Trefrey is a graduate of the com- 
pany’s school, and during 1932 has served 
as supervisor at the Boston Agency. Ad- 
ditional staff assistants will be selected 
shortly. 

Until his successor at Philadelphia is 
announced by the company Mr. Tyson 
will retain supervisory control over that 
agency. 





j. T:: TREFREY 





REPORTS BIG PRODUCTION 





Missouri State Life Celebrates Anniver- 
sary with Big Business; Results 
of Election Campaign 

John J. Moriarty, vice-president of the 
Missouri State Life, reports that Wed- 
nesday, November 23, was the biggest 
day in life insurance production the 
company has had since May, 1930. The 
field force throughout the forty states 
in which the company operates, in cele- 
bration of the company’s fortieth anni- 
versary, wrote $1,054,970 regular life 
business and 1,315,000 group insurance, 
besides a large volume of accident in- 
surance. The St. Louis agency led in 
life production with over $250,000 for the 
day. 

The six weeks’ Election Campaign, 
which. was brought to a close by the an- 
niversary day, resulted in regular life 
sales amounting to over $10,000,000 on 
5,565 lives, and approximately $6,000,000 
group insurance. James H. Halley of 
St. Louis led the agency force in volume 
of regular life insurance, with $209,000. 
Thomas J. Farris of St. Louis led in 
number of lives insured by writing an 
average of three applications daily for 
the entire six weeks’ period. 





The power of WSM, 
the National Life and Accident, has been 
increased from 5,000 watts to 50,000, 
ranking it among nation’s most powerful. 


radio station of 
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Receiver Davis of 
Illinois Life in N. Y. 


SEEKING REINSURANCE HERE 





Superintendent Hanson Moves for Sep- 
arate Illinois Insurance Department; 
Wants Closer Supervision 





Abel Davis, chairman of the board of 
the Chicago Title & Trust, who was 
made permanent receiver for the IIli- 
nois Life on Tuesday by Judge James 
H. Wilkerson in the U. S. District Court 
at Chicago, arrived in New York Wednes- 
day for the purpose of consulting some 
of the large eastern companies on rein- 
surance of the Illinois Life business. 

Harry W. Hanson, superintendent of 
insurance under the Division of Trade 
and Commerce of Illinois, states that he 
believes policyholders of the Illinois Life 
are fully protected. He also expressed 
the belief that there were no irregu- 
larities involved in the management of 
the company and attributes its predica- 
ment to the continued depression from 
which the hotel properties suffered seri- 
ously and in this way involved the com- 
pany’s investment in the La Salle and 
the Stevens hotels. He points out that 
these investments are legal in [Illinois 
but events have shown that it was poor 
judgment to invest the assets of the com- 
pany in these hotel securities. 


State Supervision 


Superintendent Hanson sees a need 
for some further restrictions on invest- 
ments of insurance companies that will 
give added protection to the policyhold- 
ers. Another point touched on by Mr. 
Hanson and that has been discussed 
lately in Chicago insurance circles is the 
need for an Insurance Department that 
is separate from any other supervisory 
body of the state and one that can deal 
with the insurance business exclusively. 
Under the present organization insur- 
ance is a branch of a state department 
with many other interests. Superintend- 
ent Hanson favors the setting up of 
proper machinery for the regulation of 
the insurance business in Illinois at an 
early date. 

The Illinois Chamber of Commerce 
will meet today in Chicago at a luncheon 
at the Morrison Hotel when this subject 
of a separate insurance department is 
expected to be discussed. 





HONOR MANAGER P. J. CRAFFEY 


A testimonial dinner was given in 
honor of P. J. Craffey, manager in the 
Dorchester (Mass.) district for the Met- 
ropolitan Life, on November 15 at the 
Hotel Somerset, Boston, on the occasion 
of his twentieth anniversary with the 
company. 

Henry E. North, third vice-president, 
Metropolitan Life, represented the home 
office. Superintendent of Agencies W. 
S. J. Shepherd presided and Assistant 
Manager J. J. Hartin was in charge of 
arrangements. 





Nearly $100,000 in excess 


of premiums received 


was paid out by the Sun Life to beneficiaries of 
twenty men who were in perfect health a year ago 
but who lived to pay ONLY ONE PREMIUM. 


Ten died as the result of accidents; ten from nat- 


ural causes. 


In paying these claims promptly and willingly, the Sun Life 
was fulfilling the function for which life insurance was 


instituted. 


Life Insurance puts the strength of men standing 
together behind the frailty of one man standing 


alone. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 


Head Office: Montreal 


Prudential Editor 
O’Connor Dies in Home 


WAS AT HIS DESK DAY BEFORE 





Contributed to Company’s Magazine and 
Pamphlets; Sincere Student of 
the Business 


Colleagues of William T. O’Connor, as- 
sistant editor of publications for the 
Prudential, were shocked when they 
learned that he had died suddenly 
at his home, 96 Central Avenue, Newark, 
on November 26. 

O’Connor began his service with the 
Prudential as a junior clerk on Septem- 
ber 17, 1900, and on January 1, 1906, was 
transferred to the advertising depart- 
ment. In October, 1925, when the de- 
partment of publications was organized 
he was assigned to important duties 
there and within two months had been 
promoted to the position of assistant edi- 
tor of publications. 

In this latter capacity O’Connor has 
been a contributor to company maga- 
zines and pamphlets which have been 


distributed to hundreds of thousands of 
Prudential policyholders and company 
field representatives. He was an earnest 
student of life insurance and had ac- 
quired a fund of knowledge which made 
him an authority on underwriting prac- 
tice. He was 49 years old; is survived 
by his widow, Mrs. Lulu A. O’Connor, 
and two children, Ruth, 14, and William 
+. 2 oe 

There had been no indication that 
O’Connor’s condition was serious. He 
spent the entire day at his desk the day 
before he died and, though he had com- 
plained of minor distress, he left the of- 
fice in good spirits. On his way home he 
found it necessary to summon a taxi 
and it was immediately after he entered 
the house that he collapsed. 

Funeral services were held in St. Pat- 
rick’s Cathedral, Newark, on Tuesday 
morning, November 29. Burial was in 
Holy Sepulchre Cemetery. 





J. H. Harrison, postmaster of Denver 
under President Taft and for many years 
general agent in that city for the Penn 
Mutual Life, died there recently at the 
age of seventy-eight. 


NAMED DENVER MANAGER 


J. O. Andrews Takes Over Big Wester 
Agency for Union Central; Was 
Assistant Manager 


An important field appointment has 
been made by the Union Central—that 
of J. O. Andrews as manager in [Den- 
ver to succeed the late M. G. -Hodnette 








J.O. ANDREWS 


with whom Mr. Andrews was associated 
for nineteen years. 


The Denver agency is the largest of all 
Union Central agencies in point of area, 
including Wyoming, western Nebraska, 
Montana and Colorado. In production, 
its average has been more than $3,000,000 
for the past ten years. 

Born on a farm in Illinois, Mr. An- 
drews joined the company in 1913 as an 
agent at Greeley, Colo. Later he moved 
to Denver and became assistant man- 
ager under Mr. Hodnette. He has been 
active in Masonic circles and is a mem- 
ber of the Denver Athletic and Rocky 
Mountain Clubs. 





FAVOR GUY MacLAUGHLIN 





Houston Association of Life Underwrit- 
ers Wants Him Appointed Chairman of 
Board of Insurance Commissioners 


Guy MacLaughlin, well-known Hous- 
ton life insurance man, and who figured 
actively in the early promotion of the 
American College of Life Underwriters, 
has been endorsed by the Houston As- 
sociation of Life Underwriters for the 
post of chairman of the Board of Insur- 
ance Commissioners, Texas. A _ resolu- 


tion proposing Mr. MacLaughlin for the 
position and enthusiastically endorsing 
him has been ferwarded to Governor- 
elect Miriam A. Ferguson. The resolu- 
tions describe him as a man of char- 
acter, efficiency and capacity, entirely 
qualified for the post. 





Finesse— 


cause for hysterical grief on the part of the professional dollar-puller. 


endured? 





and difficult to cajole into the light of day? 





Looked at sanely, calmly, di i tel why 


The trembling timidity of Mr. Average Man’s dollar in these chaotic days is no fit subject for the lampoons of the shallow optimist, neither is it 
| Why shouldn’t it shrink from strangers after the bitter beatings our speculation-crazed wealth has 


These fear-ridden, cowering dollars must be treated with delicate finesse, instead of blatant ballyhoo and force, if they are to emerge from their 
retreats and go back to work safely—free from restiveness. Life insurance and annuities offer the sympathetic, guiding hand of helpfulness to 
men and women who seek the ideal conservative route to sound investment and independent old age. 


And the new American Central Endowment Certificates are the last word in safety for the small or large buyer who wants all the security of life 
insurance, without a long-term commitment on his part. 


Idn’t money be shy 








AMERICAN CENTRAL LIFE INSURANCE COMPANY 
Indianapolis, Indiana 





Decet 


—— 


Pru 
4 
b 
MODI 
Also t 


The 
moder 
of the 
cies be 
rate in 

In 
Gore, 
Pruder 
gation 
under 
ture in 
ages is 
ingly, 
increas 
higher 
being | 

Asa 
miums 
the cl 
accider 
sured i 


Here 
the MN 
$1,000 


is not 


30 


retary 
assistai 


POL 
The 
discont 
anteed 

which 
demans 
securec 
forms 


a 

es 
partme 
been s 
is now 
progre: 


T 








December 2, 1932 












— Li.“e—— 
nT ee 











Page 5 








Prudential Announces 
Slight Rate Increases 


MODIFIED 3 AND 3-20 PLANS 





Also to Charge Increased Premium at 
Higher Ages on Accidental 
Death Benefit 





The Prudential has decided to make a 
moderate increase in the premium rates 
of the Modified 3 and Modified 3-20 poli- 
cies because of increase in the mortality 
rate in recent years. 

In making the announcement, John K. 
Gore, vice-president and actuary of the 
Prudential, also points out that investi- 
gation of the company’s experience 
under the accidental death benefit fea- 
ture indicates that a uniform rate for all 
ages is no longer satisfactory. Accord- 
ingly, it has been decided to charge an 
increased premium at the middle and 
higher ages for this benefit, premiums 
being graded according to entry age. 

As a partial offset to the increased pre- 
miums for the accidental death benefit, 
the clause will be liberalized to cover 
accidental deaths occurring while the in- 
sured is a fare-paying aircraft passenger. 

New Rate Illustrations 


Here are some of the new rates under 
the Modified 3 contract, shown for 
$1,000 of insurance although this policy 
is not issued for less than $5,000. 





Age of Annual 
Insured First 3 Yrs. After 3 Yrs, 
20 $12.10 $14.24 
30 16.05 18.88 
40 23.33 27.45 
50 36.54 42.99 
60 59.25 69.71 


Here is an illustration of the new rates 
under the accidental death benefit, show- 
ing the extra annual premiums per 


$1,000 : 
Age Mod. Life 3 20 Pay Life 
of Mod. Life 5 20 P.L.P. Endt. 
Insured Mod. Life 3-20 
30 $1.00 $1.58 
35 1.25 1.69 
40 1.50 1.82 
45 1.75 1.98 
50 2.00 2.18 





KENTUCKY HOME TREASURER 


The new secretary-treasurer of the 
Kentucky Home Life of Louisville is 
S. Lewis Guthrie, cashier of the Farm- 
ers Bank & Trust Co., of Bardstown, 
Ky. He succeeds to the vacancy cre- 
ated by the recent death of Elliott Har- 
den. Mr. Guthrie will shortly give his 
entire attention to the new post. James 
B. Williams, who has been assistant sec- 
retary of the company, has been elected 
assistant secretary-treasurer. 





POLICY FORM DISCONTINUED 


The Equitable Society has decided to 
discontinue the issuance of the Guar- 
anteed Investment Policy, a contract for 
which there has been relatively small 
demand since similar coverage can be 
secured through a combination of other 
forms issued by the company. 





J.C. SLATTERY IMPROVING 
J. C. Slattery, manager publicity de- 
partment, Guardian Life, New York, has 
been seriously ill for several weeks but 
is now reported as making satisfactory 
progress, 





156 Fifth Avenue 





ORGANIZED 1850 


THE UNITED STATES LIFE INSURANCE CO. 


In the City of New York 


Non-Participating Policies Only 
Over 80 Years of Service to Policyholders 


Good territory for personal producers, under direct 
contract 
HOME OFFICE 























Established 1879 


ADDS 27 NEW OFFICES 





Northwestern National Has Opened 
More Agencies in 1932 Than In 
Any Previous Year 

A greater number of general agencies 
and branch offices have been opened by 
the Northwestern National Life during 
1932 than in any previous year, reports 
O. J. Arnold, president of the Minne- 
apolis company. The total to present 
date is twenty-seven. Commenting on 
this record Mr. Arnold says: 

“Since the spring of this year we have 
been actively establishing new agencies 
and have put the company in position 
to move ahead along a much broader 
front than heretofore as general business 
conditions improve. This has been done 
without withdrawing any support from 
old agencies. 

“The number of new offices opened by 
this company during 1932 is by far great- 
er than in any recent year. Yet the 
vigilance with which we have selected the 
men who are to manage territories has 
not in the least been relaxed and the 
caliber of these men is as fine as the 
company’s standards have always re- 
quired. These same standards will be 
applied in the months to come as we con- 
tinue to add men of managerial ability.” 











New York City 









TOP-NOTCHERS 


Bankers Life Salesmen Who Have Achieved Success 
Through Consecutive Qualification in Our 
Highest Honor Organization 


J. C. REASONER 
HUMBOLDT, IOWA 
PRESIDENT'S PREMIER CLUB 


1927 - 1928 - 1930 - 1931 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 





Des Moines, Iowa 


CANADIAN ASS’N OFFICERS 





J. H. Lithgow, Manufacturers Life, New 
President of Life Officers’ Organi- 
zation; Others Elected 

The new officers of the Canadian Life 
Insurance Officers’ Association, elected 
at the association’s annual meeting in 
Toronto last weck, are as follows: 

President, J. H. Lithgow, general man- 
ager, Manufacturers Life; first vice- 
president, F. S. Kumpf, Dominion Life; 
second vice-president, V. R. Smith, Con- 
federation Life; honorary secretary, H. 
W. K. Hale, Sun Life; executive mem- 
bers: C. C. Ferguson, Great West Life; 
W. C. Kennedy, Standard Life; D. E. 
Kilgour, North American Life; A. N. 
Mitchell, Canada Life; E. E. Reid, Lon- 
don Life; W. H. Somerville, Mutual Life 
of Canada; H. D. Wright, Metropolitan 
Life, and secretary-treasurer, John Ap- 
pleton, Toronto. 





STOPS INSURANCE COLUMN 


The New York Evening Post, which 
has been running an insurance column 
under the editorship of George A. Miller 
for several years, has discontinued the 
column, Mr. Miller, who has many 
friends on the Street, and who has shown 
good judgment in running the column, 
has not yet announced his future plans. 


Annuity Solicitors 
Must Have Licenses 


NEW YORK DEP’T RULING 
Superintendent Van Schaick Holds Re- 
quirements Are The Same As For 


Life Insurance 








Agents soliciting annuity contracts for 
life insurance companies must be licensed 
by the state insurance department, ac- 
cording to a ruling of George S. Van 
Schaick, superintendent of insurance in 
New York. It had been urged that an- 
nuity contracts were not contracts of in- 
surance and that therefore, the prohi- 
bition against solicitation by or payment 
of commissions to anyone other than li- 
censed agents did not apply to that 
branch of the business. 

The ruling of Superintendent 
Schaick says: 

“No corporation or individual is permitted 
to transact any insurance business in this state 
not specified in the certificate of authority 
granted by the Superintendent (Insurance Law 
Section 9). The business of insurance covered 
by certificates of authority includes the issu- 
ance of annuity contracts (Insurance Law Sec- 
tions 9 and 54), 


Van 


Section 91 of the Insurance Law provides 
that no life insurance corporation doing busi- 
ness in New York or its agent shall pay any 
commission or other compensation to any per- 


obtaining new insurance 
such person shall have first procured 
from the Superintendent a certificate of author- 
ity to act as an agent of such company. 

This section is a limitation upon a com- 
pany’s methods used in procuring business coy- 
ered by its certificate of authority. It is a 
provision for public protection as affected by 
the financial responsibility of the agent and his 
trustworthiness as well. 


son for services in 


unless 


The use of the term ‘insurance’ in Section 91 
is obviously the same as that used in a cer- 
tificate of authority for Section 91 clearly has 
reference to insurance such as a company is 
authorized to write. 

It follows that the requirements as to the 
transaction of insurance business through li- 
censed agents as provided in Section 91 applies 
to the procuring of annuity contracts, The De- 
partment so holds and all life companies doing 
business in this state are notified accordingly.” 





L. M. CRANDALL’S RECORD 


L. M. Crandall, well known New Eng- 
land Mutual producer of Norwich, Conn., 
recently completed ten years of un- 
broken weekly production. This record 
is all the more commendable because it 
has been accomplished in the face of 
many difficulties, unavoidable interrup- 
tions and diversions of interest, not the 
least of which was the writing of the 
book, “Indirect Selling,” which made 
Mr. Crandall’s name known to thousands. 
The book has had a wide sale and the 
author has received congratulatory mes- 
sages from all parts of the country. 





HEADS EMPLOYMENT DRIVE 


William A. Law, president of the Penn 
Mutual, has been named to head a cam- 
paign in Philadelphia which will be con- 
ducted in early January for the purpose 
of giving employment through repairs or 
renovations of property. The drive is 
sponsored by many major civic, business 
and trade associations in the city. Simi- 
lar campaigns are being sponsored in 
many other cities. 
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Etna Life Agency Changes 


(Continued from Page 1) 


saw, N. Y., his birthplace. His record 
as an agent and as a district manager 
led to his appointment, in 1909, as gen- 
eral agent at Syracuse. After ten years 
of building his organization and produc- 
tion there, he was appointed general 
agent at Boston, where his outstanding 
achievements resulted in his appoint- 
ment to the home office, in 1923, as 
agency secretary. He was elected vice- 
president in charge of agencies in 1925. 


by constant and extended field tours. He 
has preferred always to get his impres- 
sions and reactions first-hand, and to 
keep in close and intimate touch with 
agencies and with the men who represent 
the Aetna Life in the field. This plan 
of personally visiting agencies, and of 
studying and discussing local problems 
and sales matters directly with the agen- 
cy personnel, has been distinctly ad- 
vantageous to both agency and home of- 
fice. : 
Mr. Whatley, who becomes head of the 
Actna Life’s agency organization, was 





K. A. LUTHER 


Over a period of ten years as head 
of the Aetna Lifes agency organization, 
Mr. Luther has been notably successful. 
His administration has brought many 
marked improvements. in expé ansion, in 
organization, in sales methods, in sales 
personnel. One of his first steps, after 
going to the home office, was the intro- 
duction of the General Agents Confer- 
ence, an annual business convention of 
general agents for the personal and open 
discussion of mutual problems and plans. 
More recently, Mr. Luther inaugurated 
regional meetings, annual business con- 
ventions attended only by leading pro- 
ducers, 

Another of Mr. Luther’s first activi- 
ties at the home office was the establish- 
ment of an extensive sales training pro- 
gram for agents. Advertising plans and 
campaigns have always been conducted 
under Mr. Luther’s direct supervision. 
He has been personally active in the 
planning and preparation of conserva- 
tion work, and in putting into operation, 
both at the home office and in the field, 
methods for extending a more intimate 
and complete service to Aetna Life pol- 
icyholders. 

The idea of a General Agents Advisory 
Council was conceived and introduced by 
Mr. Luther in 1927. This council, com- 
posed of ten appointed general agents, 
represents the Aetna Life’s field organi- 
zation for the purpose of discussing with 
the home office problems om major im- 
portance to the field, and of submitting 
proposals or suggestions which appear 
to be of significant value to the field. 

Particular emphasis has been laid, dur- 
ing Mr. Luther’s administration, on the 
value of a full-time agency organization. 
Mr. Luther’s belief in the effectiveness 
of a full-time force comes of his success- 
ful experience along those lines while 
he was a general agent. 

Mr. Luther’s conduct of the company’s 
agency activities has been preeminently 
successful, for one thing, because his 
long experience as an agent and as a 
general agent has given him a close and 
complete picture from the field angle as 
well as from the home office point of 
view. He has kept his contact with the 


field and with field problems up to date 


T. WHATLEY 


appointed general agent in Chicago by 
Mr. Luther in 1923. He is a native of 
Alabama, and has been in the insurance 
business continuously since his gradua- 
tion from the University of Alabama in 
1907. His early experience was in a 
general insurance and real estate office, 
which he left after two years to repre- 
sent the Massachusetts Mutual as agent 
in Birmingham. In 1911 he joined the 
Reliance Life as agency organizer in Ala- 
bama, and was transferred to Seattle 
in the following year as supervisor for 
the same company. From Seattle he 
went to Pittsburgh, where he had charge 
of the Reliance Life home office agency 
from 1913 to 1923. 

In 1923 Mr. Whatley became associat- 
ed with the Aetna Life in Pittsburgh, 
and was appointed, in November of that 
year, general agent at Chicago. During 
his nine years as head of the Chicago 
agency, Mr. Whatley has followed a pro- 
gram of agency development which has 
made him one of the outstanding agency 
heads in the country. Perhaps the high- 
est recognition that can be given to any 
insurance field man was accorded Mr. 
Whatley when he was elected president 
of the National Association of Life Un- 
derwriters in November, 1929. 

In spite of the responsibilities which 
that office carries, Mr. Whatley was 
awarded, for extraordinary agency prog- 
ress in 1930, the President’s National 
Trophy, the highest award that can come 
to a general agent of the Aetna Life. 
Another distinct tribute to Mr. What- 
ley’s abilities came in 1931, when he was 
appointed chairman of the General 
Agents Advisory Council. 





PHILA. ACTUARIAL CLUB MEET 


An interesting meeting was held by 
the Actuaries Club of Philadelphia at the 
home office of the Fidelity Mutual Life 
Friday evening of last week. Among 
those who spoke were John Milne, ac- 
tuary of the Presbyterian Ministers 
Fund; W. E. Creery, assistant super- 
visor of the Provident Mutual, and A. F. 
Swartz of the Penn Mutual. The pro- 
gram was arranged by W. L. Crawford, 
Girard Life actuary. 

















Still Keeping the Faith 


A little over six years ago, The Northwestern Mutual Life 
Insurance Company issued a Credo, which it has republished 
annually ever since. The beginning of a new administration seems 
to be an appropriate time for repeating it. The Northwestern 
Mutual Life Insurance Company STILL BELIEVES: 


That the business of Life Insurance is one of trusteeship, and 
therefore should not be commercialized. 


That exact equality of obligation, benefit, and service to each 
pelicyholder is necessarily implied in the relationship between 
policyholder and Company. Discrimination is prohibited by thz 
laws of most of the states. 


That equal standards of selection ought to be applied to all 
applicants for Life Insurance, if mutuality and equality are to be 
preserved; that to require a medical examination of some policy- 
holders and not of others, without segregation, violates this prin- 
ciple. The Northwestern, therefore, does not, and will not, do a 
non-medical business. 


That to include health and accident features in the policies 
of some policyholders, without segregation, and at less than 
self-supporting rates, results in discrimination; that the cost of 
these features is still unknown; that they inject into the business 
uncertainty, controversy, and a resulting loss of prestige. The 
Northwestern. therefore, has not adopted the Disability Annuity 
and Double Indemnity features. 


That its first year lapse rate, averaging less than seven per 
cent, and its “repeat orders” from policyholders, exceeding fifty 
per cent per annum of its new volume, result from its simple, clear, 
and definite contracts and the intelligent, responsible, personal 
selling and service of its agents. 


That each policyholder needs, and is entitled to, a service that 
can be obtained only from personal negotiations with a competent 
and responsible agent; that wholesale and mass selling of Life 
Insurance tends to minimize the efficiency of agents and eventually 
to eliminate them, thereby resulting in loss of service and dissatis- 
faction to policyholders. The Northwestern, therefore, has not 
adopted the so-called “Group,” “Payroll,”: “Salary Deduction,” or 
other wholesale and mass selling plans. 


That it has a deep and binding obligation to the 633,000 men 
who are its present policyholders; that to admit others, who do not 
comply with established standards, into equal partnership would 
convict it of bad faith; that volume, in excess of an amount 
sufficient to keep the Company healthy and serviceable, is of no 
important consequence to the policyholders. The Northwestern, 
therefore, will not forget its obligation or covet volume. 


That if future results to its policyholders are to be as satisfying 
as in the past, the Company must adhere to the standards expressed 
in this statement of principles, and that to abandon them would 
necessarily increase the cost of its insurance. The Northwestern 
WILL NOT abandon its standards. 





THE NORTHWESTERN MUTUAL 
LIFE INSURANCE COMPANY 


Milwaukee, Wisconsin 
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The Matrepeliten. Life 
Insurance Company 
paid an average of 

2,177 insurance 














claims every 
business day 
during the year 


1931. 


METROPOLITAN LIFE INSURANCE COMPANY 


FREDERICK H. ECKER, PRESIDENT ONE MADISON AVE., NEW YORK, N. Y. 
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Hancel-Lauer Agency 
Passes First $1,000,000 


CONTINENTAL AMER. CHANGES 


M. J. Hancel ond M. J. Lauer Form 
Agency Partnership; B. D. Salinger 
Supervisor 





Arrangements have been made for a 
partnership between M. J. Hancel, man- 
ager of the New York office of the Con- 
tinental American Life of Wilmington, 
and Matthew J. Lauer, an announcement 
to this effect having been made this week 
by George A. Martin, v:ce-president of 





MATTHEW J. LAUER 

the Continental American. The substan- 
tial amount of business being done by 
the New York office of the Continental 
American and the demands upon Mr. 
Hancel’s time as a result were factors 





BENJAMIN D. SALINGER 


arrangement. 
hereafter be 


in bringing about the new 
The management will 


known as the Hancel-Lauer Agency. 
In forty-six working days ending No- 
vember 28 the New York office of the 


had $1,000,000 in 
seventy- 


Continental American 
submitted business. There are 
one agents signed with this office, 
twenty-one being on a full time basis. 
Of the full time agents 95% have at- 
tended all daily meetings. Four agents 
have written more than $50,000 each. 

To get a brief rest from the intensive 
work of launching the Continental 
American’s new office which opened Oc- 
tober 3, Mr. Hancel made a short sea 
trip to Bermuda. On his return to his 
office on Monday he was presented with 
a volume of applications totalling $174,- 
000. There was one application from 
every agent in the office. The drive 


lasted only four days and the results 
were highly pleasing to Mr. Hancel, es- 
pecially because of the 100% participa- 
tion of the office and because of the fact 
that it was the first effort of the kind 
the agency has undertaken. 

An addition to the agency personnel 
is Benjamin D. Salinger, formerly with 
the Penn Mutual agency at 150 Broad- 
way. Mr. Salinger will be supervisor of 
agents. He is well qualified for this po- 
sition as he is a successful personal pro- 
ducer and has passed two parts of the 
C. L. U. examinations and is now pre- 
paring to take the balance next June. 
3efore coming into the life insurance 
business he was in charge of sales man- 
agement for a manufacturing concern. 


He attended Columbia University and 
while there was on the managing board 
of editors of both the college daily and 
a college monthly magazine. 

Mr. Lauer has been specializing in the 
life insurance business in business in- 
surance trusts and annuities. He was 
formerly in the real estate business in 
New York and organized the Federal 
Co-operative Finance Co. with offices in 
Philadelphia, Hartford, Providence and 
Jersey City. He is a "graduate of New 
York University life insurance training 
course. 





W. H. Somerville is a new director of 
the Mutual Life of Ontario. He suc- 
ceeds the late C. M. Bowman. 











“NO 
SECURITIES 
FOR 
SALE” 


A Conservative Banking Principle 


in Practice at Central Hanover for 


More Than a Quarter of a Century. 


CENTRAL HANOVER 


BANK AND TRUST COMPANY 
NEW YORK 




















British Editor Fined 
$250 in Sun Life Case 

JARVIE HELD IN CONTEMPT 

Case Grew Out of Newspaper Articles 


Criticizing Company, Published in 
City Mid-Week .- 








John Ramage Jarvie, editor of City 
Mid-Week, a London financial paper, 
has been fined £50 for contempt of court, 
and British International Press £25 on 
the same charge, by a King’s Bench Dj- 
visional Court in London, The matter 
arose out of a pending libel action by 
the Sun Life Assurance Co. of Canada 
against British International Press and 
Mr. Jarvie in respect of articles criti- 
cizing the Sun Life in City Mid-Week. 

The court consisted of Lord Chief Jus- 
tice Hewart, Justice Avory and Justice 
Hawke. 

Writs Issued 


Sir Patrick Hastings, moving for a 
writ of attachment on behalf of the Sun 
Life, said that immediately after the pub- 
lication of the articles in July the com- 
pany issued a writ against Jarvie as edi- 
tor and British International Press as 
publishers of City Mid-Week. Jarvie 
thereupon cabled to J. J. Harpell, Cana- 
dian editor who is involved in litigation 
with the Sun Life: “Sun Life writs us 
following extracts from journal. Wel- 
come advice.” Harpell cabled a reply 
and published both cables in his Journal 
of Commerce. 

According to Jarvie’s affidavit, Mr. 
Harpell came over from Canada and left 
copies of his paper at the City Mid- 
Week office, although Jarvie had told 
him he refused to distribute them. The 
journal contained the cables and an in- 
quiry agent employed by the Sun Life 
obtained two copies of it. This was re- 
garded as contempt, being looked upon as 
a serious attempt to attack the Sun Life 
in Britain by subterranean means. 

In his affidavit Mr. Jarvie said that 
the inquiry agent was the only person, 
“apart from the solicitors for the de- 
fendants and those persons who have as- 
sisted me in my investigations of the 
affairs of the plaintiff company, to whom 
I have parted with any issue of the To- 
ronto Journal of Commerce.” 

Mr. J. E. Singleton, K.C., for the re- 
spondents, said that although 400 copies 
of the journal were brought over by Mr. 
Harpell, none had been distributed ex- 
cept those to which Mr. Jarvie referred 
in his affidavit. 

Difficulties 


If there were severe penalties against 
Mr. Jarvie and the British International 
Press it would be difficult for them to 
continue their defense of justification in 
the action. 

According to Mr. Jarvie’s affidavit, Mr. 
Harpell had been arrested, not in con- 
nection with the articles extracts from 
which were published in the City Mid- 
Week, but in relation to a subsequent 
article. 





Cc. L. U. SALES CONGRESS 


New York Chapter to Hold Mimiature 
Convention Next Tuesday; Speak- 
ers: Riehle, Russell and Way 


An innovation will be tried out next 
Tuesday by the New York City C. L. U. 
Chapter when it holds its December 
luncheon-meeting at the Western Uni- 
versities Club. Instead of having the 
usual guest speaker the chapter will 
sponsor a one-hour sales congress, fea- 
turing the latest practical sales ideas. 

There will be three speakers, all mem- 
bers of the chapter: Theodore M. Riehle, 
associate manager of the Equitable So- 
ciety and a vice-president of the Na- 
tional Association of Life Underwriters; 
Donald Russell, member of the Mc- 
Namara Organization, Guardian Life, 
and Nelson M. (“Pi”) Way, associated 
with the McMillen Agency of the North- 
western Mutual. 

All members of the chapter are privi- 
leged to bring a guest to this meeting 
which is expected to draw a large at 
tendance. 
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Mass. Mutual to Make 
Policy Form Changes 


MANY DISABILITY REVISIONS 





Surrender Charges Increased; Disability 
Income Will Be Reduced 
to $5.00 per Month 





Revisions in policy forms to include 
changes in cash surrender values and 
disability benefits are to be made by the 
Massachusetts Mutual, according to the 
announcement of William H. Sargeant, 
president. These will be effective Feb- 
ruary 1, 1933. 

Aside from the change in cash sur- 
render values the new policy forms pro- 
vide that under the optional methods of 
settlement the company may exercise the 
right to pay proceeds in one sum if any 
instalment or interest payment is less 
than $10 or if the proceeds shall amount 
to less than $1,000. There is a further 
new provision that where the cash sur- 
render value of the policy has been ap- 
plied under the optional methods of set- 
tlement the company may defer the pay- 
ment of any withdrawal of principal 
from these funds for a period not ex- 
ceeding ninety days. 

Surrender Charges 


Cash or loan values will be the full 
level premium American Experience 3% 
reserve less the following surrender 
charges per $1,000 of insurance—$16.00 
at the end of the second policy year, 
$14.00 at the end of the third policy 
year, etc., decreasing $2.00 each year and 
resulting in a surrender value equal to 
the full reserve at the end of the tenth 
and subsequent policy years. Reduced 
paid-up and extended term insurance will 
be the equivalent of the cash values. The 
new values will supersede the present 
values which are based upon the full 
reserve less a surrender charge of $10.00 
at the end of the second policy year with 
the full reserve thereafter. 

The disability provision has been re- 
vised to provide the benefits outlined 
below. The only other change of im- 
portance in the rider will be the omis- 
sion of the “recognized disability” clause 
admitting the loss of sight of both eyes 
or the loss of use of limbs as satisfactory 
proof of total and permanent disability. 

Disability Changes 

The following changes in regard to 
Waiver of Premium and Disability In- 
come (not granted to women) are to be 
made: 

(a) The “waiting period” will be six 
months instead of four months as at 
present. 

(b) The disability income will be $5.00 
monthly instead of $10.00 monthly for 
each $1,000 of face amount. 

(c) The disability income will be pay- 
able during the continuance of disabil- 
ity under Ordinary Life, Limited Pay- 
ment Life, Term-Automatic Life, and 
Family Income Policies, but only until 
the maturity of Endowment and Insur- 
ance with Income policies. 

(d) In order to qualify, disability must 
commence before the policy anniversary 
nearest the insured’s fifty-fifth birthday 
or before the prior maturity of the policy. 

(e) The first income payment will be 
made at the end of the sixth completed 
month of disability, but no retroactive 
income payments will be made for any 
period of disability covering more than 
six months prior to receipt of notice of 
clam. Premiums will be waived as 
under “Waiver of Premiums Only” sec- 
tion (b). 

(f) A skeleton table comparing the 
present rates with the new rates is 
shown below. The new rates are less 
than the old, due to the reduction in 
the amount of income benefit. 


Ordinary Life Endowment 20 


Age Present New Present New 
Rate Rate Rate Rate 
25 $3.40 $2.82 $2.83 $1.91 
35 4.39 3.75 4.05 2.82 
45 6.07 5.56 6.27 5.41 


(g) The waiver and income benefit will 
be issued to men only—ages 21 to 45 in- 
clusive. 

(h) The maximum amount of monthly 


income that will be granted to any ap- 
plicant is $125 a month including any 
existing disability income benefits in our 
company. The minimum limit will be 
$10.00 monthly or a face amount of 
$2,000. The company will not grant dis- 
ability income to any applicant who al- 
ready has such benefits aggregating $500 
a month in all companies, irrespective of 
the form of insurance—life, health, acci- 
dent or annuity—under which these ben- 
efits may be obtained. 


New premium rates and values under 
the Insurance with Income Plan differen- 
tiated as to sex will become effective 
February 1, 1933; at present there is no 
distinction. Premium rates under all 
Monthly Budget Plans have been slightly 
increased. New rate books and speci- 
mens of the new policy forms will be 
distributed by the company in the near 
future. 





NEW CONN. GENERAL MANAGER 


C. E. Thompson has been appointed 
manager for the Connecticut General for 
central Illinois, with offices in Peoria. He 
succeeds C. W. Freudenthal, resigned. 
Mr. Thompson has been in the life in- 
surance business since 1915, starting as 
an agent for the Home Life in Peoria. 
He later was affiliated with the Travelers. 
For the past eight years he has been 
secretary-treasurer of the Peoria Life 
Underwriters Association. 


MUTUAL BENEFIT LUNCHEON 





Host to Newspapermen Who Tour Home 
Office Often Cited as Model of 
Beauty and Efficiency 


About a dozen newspapermen were 
guests of the Mutual Benefit at luncheon 
Monday in the home office in Newark. 
They met the officers and were taken on 
a tour of the home office building which 
is equipped with every modern device 
for efficiency in the handling of the com- 
pany’s business and for the health and 
comfort of the home office staff. 

Several years ago the Mutual Benefit, 
having outgrown the old home office in 
the heart of downtown Newark, erected 
its new head offices on high ground in 
a residence section some distance from 
the congested area but easily accessible 
by the city’s transportation facilities. 
Here the company has plenty of room 
for future growth and has a building 
which combines beauty, simplicity and 
efficiency. 


LIFE OFFICE COURSE POPULAR 

More than seventy employes of the 
Lincoln National have registered for the 
educational courses offered by the Life 
Office Management Institute. The an- 
nouncement of this educational program 
being made available to employes of life 
insurance companies met with a hearty 
response. Registrations were secured 
from all departments of the company. 





$12,000,000 GROUP CONTRACT 

Twelve Thousand Employes of Kroger 
Co. to Participate in Prudential 
Insurance Plan 

One of the largest group insurance 
transactions of the year has been put 
through by the Prudential to cover 12,000 
employes of the Kroger Grocery & Bak- 
ing Co. of Cincinnati. Group life insur- 
ance aggregating $12,000,000 coupled with 
permanent disability provisions and 
weekly benefits for sickness and acci- 
dent are included in the coverage. 

The announcement, made by Albert H. 
Morrill, president of the Kroger Co., 
points out that the insurance affects em- 
ployes in more than twenty large cen- 
ters in Mid-Western states. Employes’ 
contributions range from 22 to 72 cents 
weekly, according to salary classifica- 
tion, and the employer meets the re- 
maining cost. No medical examination is 
required for participation in the plan. 
Emmett C. Peebles and Lawrence C-. 
Witten represented the Prudential in the 
transaction. 





H. L. ROSENFELD HERE 
Henry L. Rosenfeld, former manager 
of The Prudential, 46 Cedar Street, New 
York, agency, and at one time second 
vice-president of the Equitable Life As- 
surance Society, is in New York. He 
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OST of the great casualty and marine 
insurance companies—and the principal 
underwriters— have their offices on or near 
Fulton and William Streets. 
Childs recognized the real need of a restaurant 
to serve this clientele and so opened at 136 
William Street their “Golden Hill” Restaurant. 
Already it has become the accepted place in 
this important district. The lower dining room 
with its round tables so adequate for confer- 


THE NATION’S HOST FROM COAST TO COAST 





OLDEN HILL 


AT FULTON AND WILLIA 


= i 


M STREETS 


Gnsurance District 


ence groups, its semi-private accommodations 
for special occasions, combined with the recog- 
nized excellence of the food and service have 
daily increased the definite value of “Golden 
Hill” to the insurance men of New York. 
Many organizations are availing themselves 
of Golden Hill’s splendid banqueting facilities 
—-and naturally as at all Childs restaurants 
the price is as low as is consistent with true 


Childs quality and service. 


now lives in Paris. 


= “Ohe heart 
of the great 
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LIVE HINTS FOR — 





Do you read the 


Seles Aid daily papers solely 
In The for pleasure, or. for 
Newspapers profit also? — asks 
Guardian Life Serv- 


ice. 
There are many newspaper sources, of 
course, which you habitually use as aids 


in prospecting: graduations, engage- 
ments, marriages, births, deaths, pro- 
motions, transfers, etc. And then 


there are others which serve as direct 
arguments for protection: examples and 
object lessons in accidents, deaths, fail- 
ures, probated wills, estate and inheri- 
tance tax items, etc. 

But today, in addition, the daily press 
carries an ever-increasing volume of tes- 
timony as to the strength and stability 
of the life insurance institution, as to 
the adaptability and permanent utility of 
the life insurance contract. Some of it 
is seen on the editorial page; a great 
deal of it in the news pages; and more 
than a little in the advertising columns. 

Regardless of its location or its length, 
much of this “institutional” material is 
admirably adapted to use in the sale, 
whether clipped or photostated and 
mounted into your visual sales book or 
some other sales portfolio; or whether 
brought to the attention of the indi- 
vidual prospect in a less organized way. 

A few lines of this type of institutional 
publicity may be worth whole pages or 
booklets of paid advertising. For it is 
usually brief and to the point, and above 
all it has the sponsorship of an admit- 


tedly unprejudiced and authoritative 
source. 
. * * 
The Northwestern 
Art National News offers 
Of the following useful 


Persuasion thoughts on the art 
of persuasion: 
People are inclined to believe: (1) 
what they want to believe; (2) what they 
are expected to believe; (3) what their 
fathers or their social group believed; 
(4) what their associates whom they re- 
spect believe; (5) what gears with their 
other beliefs: (6) what their experience 
suggests; (7) what is deep rooted in 
emotions; (8) by indirection, what is op- 
posite to the beliefs of those they dis- 
like; (9) what is supported by frequent 
repetition, illustration, testimony or 
focus; (10) many things founded in 
prejudice, ‘youthful misunderstanding or 











a PA . 


2 
Practical Suggestions fo Help the Man With the Rate 
Book Increase His Income and General Effickency 


hearsay; (11) what they feel they have 
reasoned out. 

Sad to say, reason is not the great 
cornerstone for belief. Credulity is 
given many false precepts. Persuading 
people through straight logical reasoning 
is difficult, especially when their preju- 
dices are on the other side. Build cre- 
dence on example, on selfish interest, on 
action of others, on testimony, on human, 
social-slanted, emotional and psychologi- 
cal foundations and increase it tactfully 
through colorful varied repetition. 


s 2 @ 

Ask for and ar- 
Getting range an interview 
Influential with a young man 
Assistance prospect in the pres- 


_ence of his father. 
Get the father’s endorsement. 

Such is the advice of the Emancipator 
of the Lincoln National, which describes 
the above as the tried and true method 
of selling the young man, a method 
which works. 





CHICAGO APPOINTMENT 


Ifokanson and Jenks, Inc., insurance 
agency of Chicago, has been appointed 

‘neral agent of the Lincoln National. 
The agency has handled only property 
‘nsurance prior to this time. _E. W. Red- 
daway, who has been connected with the 
Lincoln National, will be in charge of the 
agency’s life department. 





LIFE SUPERVISORS’ DINNER 


The date of the dinner of the Life 
Supervisors’ Association of New York 
City, orginally scheduled for December 
6, has been changed to December 13. 
The association will have as guests gen- 
eral agents and managers who are rep- 
resented in the membership. 





S. J. KATZMAN ON RADIO 


An address on “Programming Life In- 
surance” was given over the radio on 
Wednesday afternoon by Selig J. Katz- 
man, C. L. U., member of the Myrick 
Agency of the Mutual Life in New York 
City. 


There are no policies better adapted 








OF AMERICA 
HOME OFFICE—JERSEY CITY, NEW JERSEY 
Opportunity for Quality Men 
NEW JERSEY—NEW YORK — PENNSYLVANIA — CONNECTICUT 












“Fund-o-mentals”—Agents’ Training 
Organized Sales talks. 
With these “sales helps” and “‘c 





NONE BETTER 


INDUSTRIAL — OR — ORDINARY 
to the public need than those issued by 


The Colonial Life Insurance Company 


“An Agency Minded Company”—Because! ! 


All the Officers of Agency Department are former Field Men. 

The Medical and Underwriting Departments have practical knowledge of Field problems. 
All the Officers and Directors take an active interest and are in sympathy with Field affairs. 
“Your new Agents—Where and How to find them.” (Just off the 
‘ourse. 


° Meck obs 


I] 





ire press.) 





Field problems. 


Fred H. Rhodes, President 








NOVEL OCCIDENTAL LIFE FORM 





Los Angeles Company Issues “Premium 

Deposit Agreement” to Aid Policy- 

holder in Building Higher Reserve 

A novel form known as the “Premium 
Deposit Agreement,” to be attached to 
regular policy contracts, is being issued 
by the Occidental Life of Los Angeles. 
The purpose of this agreement is to pro- 
vide the policyholder with a means of 
creating a reserve outside of the cash 
value of his policy. 

The company sends no notices for pay- 
ment of deposits, such payment being en- 
tirely voluntary on the part of the in- 
sured, Regular annual deposits of the 
same amount can be made if convenient, 
or deposits may be made oftener and in 
varying amounts. A_ special receipt, 
countersigned by the home office cashier, 
is sent for each deposit. The company 
will pay interest on deposit funds up 
to the amount required to mature the 
policy as an endowment, but will not 
guarantee interest on any excess over 
this amount. 





PRU GROUP OFFICE MOVES 


New York Department Now at 107 Wil- 
liam Street; Under Supervision 
of G. L. Lary 

The New York office of the Group In- 
surance Department of the Prudential 
will be located hereafter in the New Am- 
sterdam Casualty Building at 107 William 
Street. The move from & William Street 
was made necessary by the need for 
larger quarters. 

The office is under the supervision of 
G. L. Lary who has headquarters in the 
home office in Newark. In charge at 
New York are Andrew M. Rollins, Wit- 
man P. Steele, Neil Oliver and William 
H. Kingsley, home office representa- 
tives. 








Sales Possibilities 
in Maryland! 





Undeveloped 


We have some of the Best Counties in the State Open. 
erous Contract . . 
Sincere Home Otier 


GEORGE WASHINGTON LIFE INSURANCE COMPANY 


Policy Service 


“Ask any Berkshire Agent” 


BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 





Charleston, West 





Pittsfield, Mass. 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Kansas City 






Omaha 








MADURO ON LEGAL ASPECTS 





New York Association Counsel Discusses 
Rights of Creditors Under Insur- 


ance Contract 


“Legal Aspects which Help the Life 
Insurance Sale,” was the subject of an 
informative talk which Denis Brandon 
Maduro, counsel for the Life Underwrit- 
ers Association of New York City, gave 
before the J. C. McNamara Organiza- 
tion of the Guardian Life last week. 

Mr. Maduro pointed out, among other 
things, that if the insured names as ben- 
eficiary some person other than himself 
he automatically cuts off the rights of 
creditors to the insurance values in the 
contract under the existing laws in New 
York. The cash values are not available 
to creditors under this arrangement, nor 
are accumulated dividends except in spe- 
cial policies. 

If the insured dies, leaving his insur- 
ance proceeds to his wife as beneficiary, 
she will be awarded all the funds, free 
and clear despite creditors of the in- 
sured. However, if his first-named bene- 
ficiary should die and he has not named 
a second or contingent beneficiary, then 
his insurance estate is subject to action 
of creditors. 


NEW PHOENIX MUTUAL POLICY 


The Phoenix Mutual has announced 
the issuance of a new modified life pol- 
icy. This contract is a whole life pol- 
icy with premiums modified so that pre- 
miums for the first three years, exclud- 
ing disability and double indemnity fea- 
tures, are one-half the subsequent pre- 
miums. The minimum amount written 
on the contract is $5,000 and it will be 
issued only to standard male risks, ages 
25 to 65 


ITALIAN CO. GETS MUNICH LIFE 
The Riunione Adriatice of Trieste has 
acquired a majority of the shares of the 
Munich Life. The identity of the com- 
pany will be maintained but its connec- 
tion with the Rhenish Fire will end. 











GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
COrtland 7-8300 





MANAGERS 


INSURANCE CO.  avcerica 





Home Office, 50 Union Square, New York City 





Uptown 


122 East 42nd St.—LExington 2-6715 
245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 2-2627 
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Surprise Party Given 
For Harry L. Seay 


60TH BIRTHDAY CELEBRATION 





Scuthland Life Officers and Employes 
Pay Tribute to Company’s President 
at Dallas Dinner 





More than 200 officers, home office 
employes and Dallas agents of the South- 
land Life turned out Thursday evening 
oi last week to pay tribute to the leader- 
ship of President Harry L. Seay at a 
dinner held in the Baker Hotel in Dal- 
las. The affair, a surprise to Mr. Seay, 





HARRY L. SEAY 


was given on the eve of his sixtieth 
birthday anniversary. 

Mr. Seay is held in high regard in the 
Southwest territory where he is actively 
identified with many enterprises, both in 
and out of life insurance. He has been 
president of the Southland Life since 
1915. In 1917 he was president of the 
American Life Convention. 

When Mr. Seay entered the ballroom 
of the Baker Hotel he found the as- 
sembly seated at tables, with a network 
of varicolored ribbon running from a 
huge bouquet at the head table, at which 
the officers were seated. Briefly, First 
Vice-President Clarence E. Linz, his 
closest associate for twenty years, 
sketched Mr. Seay’s career with the 
Southland Life. Many others paid trib- 
ute to the honored guest during the eve- 
ning, these including: Vice-President and 
Secretary P. N. Thevenet, Vice-Presi- 
dent and Actuary Paul V. Montgomery, 
Harry Seay, Jr. Col. Bill Talbot, and 
A. C. Bayless, general agent at Houston. 

Mr. Bayless flew to Dallas to attend 


the party and to present to President - 


Seay sixty applications written by his 
agency in honor of the occasion. The 
applications were attached to a huge 
floral wreath. 





BRITAIN’S DOLE BILL 


Since the Armistice the United King- 
dom has paid out on unemployment and 
transitional benefits the huge sum of $3,- 
430,000,000. This figure was given in the 
House of Commons recently by R. S. 
Hudson, Parliamentary Secretary to the 
Labor Ministry. In the year of the Ar- 
mistice Britain’s total budget was $3,193,- 
000,000, while in the years before the war 
oon budget never totaled $1,000,- 
( 





PLAN WIS. STATE ASSOCIATION 


Plans for the formation of a state life 
underwriters’ group to be known as the 
Wisconsin Association of Life Under- 
writers Association are being discussed 
at Madison. The Madison Association, 
which is the oldest local group in the 
State, and the Milwaukee Association 
would form the nucleus of the new or- 
ganization. 


UNION CENTRAL VETERANS 


Club Group Has Worked 2,303 Years for 

Company; Vice-President Breiling 

Holds Record. 

Seventy-seven employes of the Union 
Central whose total service record in the 
company amounts to 2,303 years, met re- 
cently at the annual luncheon of the 
Ue Ce Qu Ce Fellowship, an organiza- 
tion whose members have each served 
more than twenty-five years in the com- 
pany. Fifteen members of the club are 
now officers of the company. 

The oldest member in point of serv- 
ice is Louis Breiling, vice-president, who 
entered the company as an office boy 
fifty-three years ago. He is still active. 
Other company officers, whose service 
records cover a quarter of a century or 
longer are: | 

Jesse R. Clark, Jr., chairman of the 
executive committee; George L. Wil- 
liams, vice-president; Dr. William Muhl- 
berg, vice-president and medical direc- 
tor; E. E. Hardcastle, vice-president and 
actuary; Tucker Carrington, auditor; 
Charles Hommeyer, vice-president; J. C. 
Hatfield, assistant auditor; W. Francis 
Patton, assistant secretary; H. L. Hodell, 
treasurer; J. R. L. Carrington, assistant 





actuary; Stanley Henshaw, assistant 
counsel; C. H. Dunkhorst, assistant 
treasurer; George Pansiera, assistant 


treasurer, and W. H. Emerson, assistant 
secretary. 


Northwestern Mutual 
Makes Agency Changes 


MIDDLE-WEST APPOINTMENTS 


H. W. Laffer and G. V. Metzger to De- 
velop Kansas Territory; A. B. 
Irwin Remains in Oklahoma 





The Northwestern Mutual has an- 
nounced a number of agency changes. 
Henry W. Laffer has been appointed 
general agent for western Kansas with 
headquarters at Wichita, effective De- 
cember 1. His former partner in west- 
ern Oklahoma, Albert B. Irwin, will suc- 
ceed as general agent in that territory 
the firm of Laffer & Irwin. Another ap- 
pointment in Kansas is that of George 
V. Metzger, who will represent the com- 
pany in the eastern part of the state, 
his headquarters being in Kansas City. 

Mr. Laffer attended Kansas University 
and completed the company’s educational 
training in 1930. As district agent both 
in country and city fields he made a good 
record and was appointed general agent 
with Mr. Irwin in western Oklahoma, 
August 1, 1930. 

Mr. Irwin was graduated from the Uni- 
versity of Kansas in 1917 and completed 
the company’s educational course in 1929. 
He represented the Northwestern as dis- 
trict agent for eight years and was then 


FIDELITY’S BIRTHDAY 





Fifty-fourth Anniversary of Philadelphia 
Company Being Observed Today; 
Big Day’s Business Expected 

Fifty-four years ago today the Fidel- 
ity Mutual Life started in business. In 
order to give the occasion proper signifi- 
cance the company has designated today 
as “Fidelity Day.” 

Frank H. Sykes, vice-president and 
manager of agencies of the Fidelity, has 
written to the company’s field forces urg- 
ing them to put in a carefully planned 
day’s work with the determined and con- 
fident purpose of securing at least one 
application. He points out that the com- 
pany has deliberately avoided the type of 
sales pressure associated with campaigns 
in planning for Fidelity Day, and that 
all that is asked is strict adherence to 
the job. 





agency supervisor of the Kansas agency 
up to the time of his Oklahoma appoint- 
ment. 

Mr. Metzger is now in his twentieth 
year with the company and has served as 
sub-agent, district agent and_ special 
agent under five general agents in Mis- 
souri and Kansas. He has been active 
in association affairs and is this year 
vice-president of the Special and So- 
liciting Agents’ Association of the com- 
pany. 
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NEW YORK LIFE 
INSURANCE COMPANY | 


51 Madison Avenue, 
New York, N. Y. 


ae 99 S| 
A Source of Comfort Through the Years” |é 
: 
The Record of a Small Policy 3 
| 
The following letter from a Wisconsin clergyman illustrates strikingly how even i 
a small life policy kept in force may be the chief or sole means to security and S 
peace in the later years of life: S| 
**My mind goes back across the years, to an afternoon in North Dakota, | 
when a representative of the New York Life came to my home and urged ie 
me to take out some Life Insurance. I believed in insurance but was too K 

poor to make a start. I was so short of money that the agent had to lend S| 
me the money for my first premium. My only regret is that I did not let iS 
him make it three thousand instead of one, as he wanted to do. = 
“It has been a source of comfort through the years, to have even so ia 
small an amount in a safe place. Now we are no longer young, and have a 
decided to buy a little home. This means that we need the small savings a 
the New York Life has been keeping for us these many years . . .” a 
* ek ek Kk K F K) 

This is a $1,000 20 Payment Life policy issued at age 35. Total pre- 

miums paid—$766.80. Present cash value, including dividend deposits, 
amounts to $1,146.21. Through all these years the beneficiary has been 
protected for $1,000. | 

A life or endowment policy (but not term insurance) 

is an Insured Savings Plan with guaranteed values for | 
' Retirement. | 
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Dr. Huebner Advocates 
Unemployment Cover 


OUTLINES CONTRIBUTORY PLAN 





Tells Michigan Agents This Is An Im- 
portant Step in Promoting 
Future Security 





The proper application of the princi- 
ple of insurance can do much more than 
has been done in the past toward gain- 
ing security for all in depressed times, 
asserted Dr. S. S. Huebner, insurance 
professor of the University of Pennsyl- 
vania, in a recent address in Lansing, 
Mich. Dr. Huebner advocated unem- 
ployment insurance as one of the major 
steps necessary in this direction. 

The occasion at which Dr. Huebner 
spoke was a luncheon held in conjunc- 
tion with “Insurance Day,” in Lansing, 
which was sponsored by the Michigan 
State Association of Life Underwriters. 
The luncheon drew an attendance of 
more than 500, including a large part 
of the membership of local clubs. Other 
speakers of the day were Commissioner 
Charles D. Livingston and William H. 
Gage, Detroit special agent for the 
Northwestern Mutual Life. 

Speaking on unemployment insurance 
Dr. Huebner said that such insurance 
should involve setting aside 6% of the 
wages of the average workman, half to 
be contributed by the employer and half 
by the employe. The fund built up from 
this source during times of normal em- 
ployment, he said, would be used to 
maintain compensation to the insured 
worker on a basis of not less than 50% 
of his regular wage throughout the slack 
period, the employer, of course, making 
every effort to space out his operations 
as long as possible on a basis that would 
keep wages at or near the 50% of normal 
level. 

Business Revival 

Dr. Huebner was inclined to belittle 
efforts to revive business during the 
down curve of a business cycle through 
local buying campaigns and other ques- 
tionable stimulants of. the commodity 
markets which actually have little ef- 
fect and may only prolong deflation and 
eventual recovery. He opined that spec- 
ulation, leading to over-inflation, caused 
the depression, but forecast that specu- 
lation, in a more constructive guise, will 
bring back business. 

Factories’ operations will be revived on 
a broad scale, he said, when the busi- 
ness entrepreneur, the wise speculator, 
is convinced that there is no lower point 
at which to buy and that the trend will 
be upward. At that point, he added, the 
large speculators step into the market, 
buying for anticipated demand far into 
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ABILITY AVAILABLE 


Secretary, desires position in 


insurance business; twelve years 
diversified experience; recently 
with a well known 
brokerage firm. 


worker, personable. References. 


Box 1209 


THE EASTERN UNDERWRITER 


insurance 


Conscientious 


New York 

















the future and their action automatically 
supplies the impetus which brings true 
revival. 
State Officers Re-elected 

Three local associations in Michigan, 
those of Grand Rapids, Bay City and 
Pontiac, were admitted to membership 
in the state association, which now has 
about a dozen local units. This was one 
of the features of a closed business ses- 
sion held on “Insurance Day.” Another 
was the re-election of the state asso- 


ciation officers: Harry M. Comins, 
Flint, president; J. Arthur Pino, Lan- 
sing, first vice-president; R. J. Cran- 


dall, Jackson, second vice-president, and 
Lee M. Gillett, Detroit, secretary-treas- 
urer. 











STATE MUTUAL LIFE 
ASSURANCE COMPANY 


of Worcester, Massachusetts 














This Five Point Program Is Increasing 
the Sales of State Mutual Agents 


mark WD 


— Plan day and keep records. 

— Follow up old policyholders. 

— Advertise yourself and your business 
— Get new and better prospects. 

— Use ideas that sell. 


Sales material necessary to this program of 
action is available to our representatives. 








Incorporated 1844 


Financial Stability 





Complete Protection 


MATHUS FRACTURES LEG 

Kenilworth H. Mathus, editor of pub- 
lications, Connecticut Mutual, suffered a 
fractured leg last week and has been 
laid up in the hospital. He was on his 
way to the Life Insurance Sales Re- 
search Bureau in Hartford to attend a 
Financial Independence Week meeting 
when the accident happened. 


BROOKLYN NATIONAL CLUB 

At a meeting of the Brooklyn National 
Life Convention Club held at the home 
office Saturday evening Vice-President 
Ben S. Graham showed moving pictures 
of the recent Bermuda agency trip. 
Bridge, dancing and refreshments fea- 
tured the evening. 





Neither war, 


security ... 
pany is security. 
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Stewardship 


‘T HE MUTUAL BENEFIT is justly proud of its 
record of stewardship, for funds entrusted to 
its care have been conserved and wisely increased. 
nor plague nor panic has pre- 
vented the performance of its contracts. 
that constancy there is confidence that members of 
the Company will continue to find safety in Mutual 
Benefit protection. New policies being issued daily 
are contractual obligations and will further demon- 
strate the unchanging character of Mutual Benefit 
the first law of a life insurance com- 


The MUTUAL BENEFIT 
INSURANCE COMPANY 


Newark, New Jersey 


“Insurance Thrillers” 
Published as a Book 


29 AUTHORS WRITE’ STORIES 





Weekly Underwriter Feature Now in 
Bound Form; “Horror” Jacket 
Sets Off Contents - 





A novelty in insurance publishing js 
the book “Insurance Thrillers” which has 
been issued by the Weekly Underwriter. 
The volume is a compilation of the 
stories that have been running in the 
paper during the past year about crimes 
involving insurance. 

There are fifty-three stories in the 
book, most of which are based on actual 
facts taken from the claim files of the 
insurance companies, presented in fiction 
form and they are “thrillers.” The au- 
thors are mostly insurance men who 
have access to the sources of the dra- 
matic tales that lie in back of many an 
insurance claim. Murder and fraud fig- 
ure prominently in the machinations of 
those who are out to “do” the insurance 
companies. The claim man is usually 
the hero of these episodes. 

The book has a clever jacket designed 
by Charles B. Petrie, Jr., life insurance 
editor of the paper, who has studied art 
in Paris and New York, and has been 
on the art staffs of several metropolitan 
papers. The jacket is striking in its 
orange and black colors, and is grimly 
decorated with skull and cross-bones, as 
well as other reminders of the murder, 
suicide, blackmail and general horror to 
be found within. 

Clarence T. Hubbard of the Automo- 
bile of Hartford and Frank Price of the 
Prudential lead in the number of stories, 
with eight and seven respectively. L. A. 
Mack, president of the Weekly Under- 
writer, has four stories, closing the book 
with one in verse. 

Other authors of the thrillers are J. 
Wilbur Fitzpatrick, Edrie Doyle, Leslie 
F. Tillinghast, Stuart Ayres, Elsie Pflas- 
terer, Ferdinand Henry, Edward B. 
Smith, Ralph Hinckley, Frank G. How- 
ard, Clifton P. Mayfield, George Mal- 
colm-Smith, Powell Stamper, George 
Brown, Cy Banks, Nelson A. White, 
David W. Griffith, J. B. Jacobi, Ernest 
Buttery, O. L. Bennett, Leyden L. Scott, 
Fred B. Blend, Charles W. Ehlers, M. C. 
Baker, Robert Monaghan, and Evelyn 
Ebert. 





RIEHLE AGENCY ORGAN 


Membérs of the Riehle Agency of the 
Equitable Society in New York City 
get lots of good sales suggestions from 
Riehle News, the agency bulletin recent- 
ly launched by the orernization. B. M. 
Wolberg, C.L.U., is ewig 
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December 7th Commissioners’ Dinner 


The following is a membership list of the committee of prominent insurance 
men which is giving a dinner in honor of insurance commissioners to be held at 
the Waldorf-Astoria Hotel, December 7: 


There will be no formal invitations; no seating arrangements; and no com- 
pany table reservations. Evening dress is optional. 


CLARIS ADAMS, Executive Vice-President, American Life 

EDWARD M. ALLEN, President, National Surety 

YOUNG E. ALLISON, The Insurance Field 

H. H. ARMSTRONG, Vice-President, The Travelers 

CLARENCE AXMAN, The Eastern Underwriter 

ROBERT P. BARBOUR, U. S.-Manager, Northern Assurance 

JAMES VICTOR BARRY, Vice-President, Life Extension Institute 

JAMES A. BEHA, General Manager, National Bureau of Casualty & Surety 
Underwriters 

JOSEPH C. BEHAN, Second Vice-President, Massachusetts Mutual Life 

WALTER H. BENNETT, Executive Secretary, National Association of Insurance 
Agents 

H. EDWARD BILKEY, Vice-President, Globe & Rutgers 

E. H. BOLES, President, General Reinsurance Corp. 

DANIEL BOONE, President, American Life Convention 

c. S. V. BRANCH, Second Vice-President, Sun Life of Canada 

ALLAN E. BROSMITH, Legal Division, The Travelers 

CHARLES P. BUTLER, Asst. General Manager, N. Y. C., Ins. Co. of North America 

GEORGE W. CARTER, President, Detroit Insurance Agency 

H. T. CARTLIDGE, Asst. U. S. Fire Manager, Royal-L. & L. & G. 

B. N. CARVALHO, Vice-President, Rossia 

Cc. M. CARTWRIGHT, The National Underwriter 

HENDON CHUBB, Chubb & Son : 

JUDGE ALBERT CONWAY, Supreme Court, Kings County 

DOUGLAS F. COX, President, Appleton & Cox 

GUY W. COX, Vice-President, John Hancock Mutual Life 

W. HOWARD COX, President, Union Central Life 

WILLIAM S. CRAWFORD, New York Journal of Commerce 

R. W. CROWTHER, Secretary, Springfield Fire & Marine 

VINCENT CULLEN, Vice-President, National Surety 

ORVILLE DAVIES, Vice-President, General Exchange Insurance Corporation 

WILLIAM H. DAVIS, Vice-President, Pacific Mutual Life 

RICHARD DEMING, First Vice-President, American Surety Co. 

HARRY W. DINGMAN, Vice-President, Continental Casualty 

THOMAS B. DONALDSON, Associate Manager, Eagle Fire 

LEE J. DOUGHERTY, President, Guaranty Life 

JOHN R. DUMONT, Manager, Interstate Underwriters Board 

WILLIAM A. EDGAR, Vice-President, U. S. Fidelity & Guaranty 

BYRON K. ELLIOTT, Manager, American Life Convention 

BENNETT ELLISON, Hoey & Ellison 

GERALD A. EUBANK, Johnson & Higgins 

C. W. FAIRCHILD, Asst. General Manager, Association of Casualty & Surety 
Executives 

WALLACE J. FALVEY, Vice-President, Mass. Bonding & Insurance Co. 

PETER M. FRASER, Vice-President, Connecticut Mutual Life 

CHARLES F. FRIZZELL, General Manager, Indemnity Ins. Co. of North America 

JAMES A. FULTON, President, Home Life 

VINCENT L. GALLAGHER, Secretary, Continental Insurance Co. 

THOMAS J. GRAHAME, Vice-President, Globe Indemnity 

JOHN A. GRIFFIN, Vice-President, Fidelity & Deposit 

W. L. HADLEY, The Eastern Underwriter 

PAUL L. HAID, President, Insurance Executives’ Association 

JOHN A. HARTIGAN, Equitable Life Assurance Society, St. Paul 

CHARLES W. HIGLEY, President, Hanover Fire 

LAMAR HILL. Vice-President, Continental Insurance Co. 

JAMES J. HOEY, Hoey & Ellison 

CLARENCE HOBBS, National Council on Compensation Insurance 

JOHN MARSHALL HOLCOMBE, JR., Manager, Life Ins. Sales Research Bureau 

EUGENE F. HORD, Vice-President, Fireman’s Fund Indemnity 

JAMES L. HOWARD, Vice-President, The Travelers 

ROGER B. HULL, Managing Director, National Association of Life Underwriters 

D. GORDON HUNTER, Agency Vice-President, Phoenix Mutual Life 

ALFRED HURRELL, Vice-President, Prudential 

RALPH B. IVES, President, Aetna (Fire) 

F. ROBERTSON JONES, General Manager, Association of Casualty & Surety 
Executives 

FRANCIS V. KEESLING, Vice-President, West Coast Life 

JOHN J. KING, President, Hooper-Holmes Bureau 

GILBERT KINGAN, U. S. Manager, London & Lancashire 

CLARENCE C. KLOCKSIN, Asst. Legislative Counsel, Northwestern Mutual Life 

WILLIAM H. KOOP, President, Great American 

HAROLD LEY, President, Life Extension Institute 

JAMES M. LOWN, Cabell, Ignatius & Lown 

WILBUR E. MALLALIEU, General Manager, National Board of Fire Underwriters 

E. J. McBRIDE, Marine Manager, Fireman’s Fund 

JOHN C. McCALL, Vice-President, New York Life 

WILLIAM H. McGEE, President, Wm. H. McGee & Co. 

JAMES A. McLAIN, Vice-President, Guardian Life 

FRANKLIN B. MEAD, Executive Vice-President, Lincoln National Life 


GEORGE MERIGOLD, General Attorney, The Prudential 


NORMAN R. MORAY, Vice-President & General Manager, U. S. Casualty 
CLIFFORD B. MORCOM, Vice-President, Aetna Life 

J. J. MORIARTY, Vice-President, Missouri State Life 

FRANK G. MORRIS, President, Standard Surety & Casualty of N. Y. 
JULIAN S. MYRICK, Manager, Mutual Life, New York City 

J. ARTHUR NELSON, President, New Amsterdam Casualty 

HENRY E. NORTH, Third Vice-President, Metropolitan Life 
ALEXANDER E. PATTERSON, Penn Mutual Life, Chicago 

|. LESTER PARSONS, President, U. S. Fire 

EDWARD J. PERRIN, JR., Vice-President, Automobile Insurance Co. 
JESSE S. PHILLIPS, Chairman, Great American Indemnity 

A. GORDON RAMSAY, Asst. General Manager, Canada Life 

H. H. REED, General Manager, N. Y. C., Insurance Co. of North America 
PRENTISS REED, Adjuster 
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A. DUNCAN REID, President, Globe Indemnity 
SUMNER RHOADES, Manager, Eastern Underwriters’ Association 
E. E. RHODES, Vice-President, Mutual Benefit Life 
FREDERICK RICHARDSON, U. S. Manager, General Accident, Fire & Life 
W. J. ROBERTS, U. S. Manager, Standard Marine of Liverpool 
JOSEPH W. RUSSELL, Vice-President, Aetna (Fire) 
PAUL RUTHERFORD, Vice-President, Hartford Accident & Indemntiy 
WILLIAM SCHIFF, Schiff, Terhune & Co. 
CECIL F. SHALLCROSS, U. S. Manager, North British & Mercantile 
HAROLD V. SMITH, Vice-President, Home Insurance Co. 
ALLEN SPENCER, Vice-President, Retail Credit Co. 
JOHN A. STEVENSON, Vice-President, Penn Mutual Life 
COL. FRANCIS R. STODDARD, Hurd & Greene, Attorneys 
CHARLES G. TAYLOR, Third Vice-President, Metropolitan Life 
ARCHIBALD G. THACHER, Counsel, American Institute of Marine Underwriters 
RICHARD H. THOMPSON, Vice-President, Maryland Casualty Co 
MAJOR ANDREW E. TUCK, Asst. Secretary, Equitable Life Assurance Society 
JOHN S. TURN, Vice-President, Aetna Life 
HAROLD WARNER, U. S. Manager, Royal-Liverpool & London & Globe 
WALTER E. WEBB, Executive Vice-President, National Life of the U. S. A 
VINCENT L. WHITSITT, Asst. Manager, Association of Life Insurance Presidents 
GEORGE T. WIGHT, Manager, Association of Life Insurance Presidents 
FRAZAR B. WILDE, Secretary, Connecticut General Life 
HERBERT M. WOOLLEN, President, American Central Life 

OLIVER J. JONES, Asst. Secretary, Dinner Committee 


THE FORMULA 








of SUCCESS | 
IFE INSURANCE can be explained in plain, everyday 
language. The facts can be simply stated. People need to 


be told about life insurance by one who knows life insurance 
and its adaptability. Salesmen of integrity, ability and courage 
who will work systematically and plainly state the facts of life 
insurance service will be Masters of their craft and successful. 








THE MUTUAL LIFE OF NEW YORK, with its long history of 
increasing success, offers opportunity. It writes Annuities and 
all standard forms of life insurance. Double Indemnity Benefits. 
It has many practices to broaden and expedite service for Field 
Representatives and for Policyholders. 


Those contemplating engaging in life insurance field work as 
a career of broad service and personal achievement are invited 
to apply to 


The Mutual Life Insurance Company 


of New York 
34 Nassau Street 


DAVID F. HOUSTON 
President 


New York, N. Y. 


GEORGE K. SARGENT 
Vice-President 


and 
Manager of Agencies 
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INSURANCE INTEREST CENTERS 
IN NEW YORK NEXT WEEK 
New York will be the center of major 

insurance interest next week with the 

gatherings here of several national asso- 
ciations and a number of other insur- 
ance events scheduled during the week. 

The National Convention of Insurance 

Commissioners meeting at the Hotel 

Pennsylvania Tuesday and Wednesday 

will attract wide attention because of the 

many important subjects that are on the 
agenda for consideration. Action the 
commissioners take on some of these 
matters may be far-reaching in their ef- 
fects on the insurance business. The 
convention of the Association of Life 

Insurance Presidents on Thursday and 

Friday at the Waldorf will bring to- 

gether the leaders in that field from all 

over the country and will give a com- 
posite picture of life insurance such as 
is found at no other meeting. The Asso- 
ciation of Life Insurance Counsel will 
also meet the early part of next week 
and the National Automobile Under- 
writers Association will have its annual 
meeting at the Hotel Pennsylvania 

Thursday. The Insurance Federation of 

America meets on Monday at the Penn- 

sylvania. In addition to these conven- 

tions there will be company meetings, 
conferences of executives, and other in- 
surance events which will make the week 

a full one for insurance people. 





THE COLLECTION PROBLEM 


As the year 1932 draws to a close fire 
and casualty companies are taking more 
than usual interest in the increasingly 
important problem of collections. It is 
freely admitted that at no time in the 
history of the business have they been 
so difficult; similarly it has never before 
been so necessary that companies collect 
the premiums due to them inasmuch as 
nothing raises such havoc with company 
surpluses as do overdue premium lists. 
Agents are therefore being urged by 
home offices to put forth their best ef- 
forts in getting action from delinquent 
assureds. Then, if it should be found 
necessary to send out direct notices of 
cancellation to such assureds when all 
collection measures fail, the agent must 
realize the wisdom of the action. 

The home office attitude on the collec- 
tion situation is sanely presented by E. 
C. Stone, United States manager, Em- 
ployers’ Liability, who says in a current 
field message: 

There is little advantage to an insur- 


ance company to permit to remain out- 
standing a policy, the premium of which 
is not paid, and the chances for collect- 
ing which seem to be bad. We just heap 
up trouble for ourselves. The chances 
of our having to pay out losses increase 
so long as the policy is outstanding, and 
yet we have nothing with which to pay 
those losses, because we cannot collect 
the premium. 

Agents can have no complaints if we 
are forced in some instances, even from 
our branch offices or from the Home 
Office, to send out direct notices of can- 
cellations to our assureds. No person 
who is in business can afford to operate 
his business except upon business prin- 
ciples. We cannot run insurance com- 
panies as purely eleemosynary institu- 
tions, 





ACCIDENTS IN HOMES 


The annual toll of accidents in homes 
is second only to that taken by automo- 
biles. In 1931 car accidents exceeded 
the home accidents by only 4,500. The 
accidental deaths in the homes totaled 
29,000 in 1930. Injuries in the homes 
which fall short of causing death num- 
ber more than 4,000,000 a year. 

Falls rank as the outstanding cause 
of severe accidental injuries in the 
dwelling, as they caused 11,900 deaths 
in 1930. Principal types of falls in the 
home are these: on stairs and steps, on 
floors and rugs, on walks and uneven 
ground, on ice outside of the dwelling, 
in bathtubs and showers, from ladders 
and scaffolds, and from chairs, tables and 
windows. 

It is amazing the number of ways lad- 
ders are used. To cite a few of them. 
Cleaning eaves, mending drains, remov- 
ing screens, putting up storm windows. 
The trouble is that so many ladders are 
makeshifts. Nothing is more distressing 
or dangerous than while carrying a heavy 
screen to the ground to step down con- 
fidently on a rung which is not there. 
“Do not ask too much of your ladder,” 
advises Hygeia, the health magazine, in 
discussing this subject. “A ladder is 
only a certain length, and it is perilous 
to stretch it by standing it almost per- 
pendicularly so that its balance may 
easily be upset. If the ladder is too 
short for the job at hand get a longer 
one or let the job go. Watch the foot- 
ing of a ladder. In soft earth it may 
slide out from under control. If the 
footing is not sure beyond doubt, have 
some trusted person stand at the base 
and hold the ladder.” 





ELIZABETH C. STEVENS 


Elizabeth C. Stevens, secretary of the 
Life Insurance Sales Research Bureau, 
Hartford, has been with that organiza- 
tion ten years. The occasion was cele- 
brated by many floral tributes sent to 
her office, and by the receipt of a large 
number of telegrams and letters of good 
will from all parts of the country. Miss 
Stevens is one of the most efficient of 
organization executives; is a queen of 
tact; and is said to know by sight more 
production executives in the home offices 
than any other person in life insurance. 
She also knows initials as well as names, 
and she has done her part to make the 
Bureau a success, having been lieutenant 
of Manager John Marshall Holcombe, Jr., 
almost from the start. The Bureau had 
been running only a few months when 
she joined it. She is a Smith College 
graduate. 

* * * 


James P. McInroy, Denver insurance 
man, has been appointed state budget 
and efficiency commissioner of Colorado, 
the appointment being made by the new- 
ly elected Governor Ed. C. Johnson. 

¢ @ & 


Dr. A. J. Lanza, assistant medical di- 
rector, Metropolitan Life, lectured on 
“Control of Occupational Diseases” on 
December 1 as the first speaker in a 
series of eight lectures under the aus- 
pices of the New York Tuberculosis and 
Health Association in co-operation with 
the city and state health and labor de- 
partments. 

* * x 

John R. Dumont, manager of the In- 
terstate Underwriters Board, was in 
Pinehurst, N. C., this week attending the 
meeting of the South-Eastern Under- 
writers Association. 

* * * 


Harry M. Comins, Massachusetts Mu- 
tual general agent in Flint, Mich., and 
president of the Michigan Life Under- 
writers’ Association, has been appointed 
to the city commission in Flint to suc- 
ceed a member recalled at the recent 
election. 

* * * 

Ralph G. Engelsman, Penn Mutual 
general agent in New York, and Vimcent 
Coffin, Connecticut Mutual superintend- 
ent of agents, were speakers yesterday 
at a meeting of the Rochester Life Un- 
derwriters Association. 

x * * 


W. Howard Cox, president of the 
Union Central Life, is an expert rifle- 
man and is proficient also in the use 
of shot-guns and revolvers. He has 
hunted large and small game in many 
different lands. Mr. Cox has also gained 
wide recognition as an archer. 


ee, Ce 








Cecil F. Shallcross, United Stites 
manager of the North British & \er- 
cantile and president of the American 
affiliated companies, and Mrs. Shallcross 
gave a dinner dance Thanksgiving night 
at the Hotel Pierre in New York to 
present their daughter, Miss Elizabeth 
Shallcross. The debutante received with 
her parents. 

* * ok 

Arthur H. Reddall, assistant secretary 
of the Equitable Society, last week gave 
away in marriage his daughter, Miss 
Martha Elizabeth Reddall, to Eugene 
Frederick Hoffmann of Nutley, N. J. An- 
other daughter, Miss Letitia Hudson 
Reddall, was maid of honor at the cere- 
mony, held in St. Peter’s Episcopal 
Church, Essex Fells, N. J. Mr. Hoff- 
mann is a graduate of Colgate Univer- 
sity and New York University Law 
School. 

* * @ 


Charles W. Wilkinson, superintendent 
of the metropolitan department of the 
Svea-Skandia group, was guest of honor 
at a luncheon given last week by the 
executives of the companies in celebra- 
tion of his seventy-third birthday. He 
has been with the Svea since 1907 and 
before that was with the old Greenwich 
Fire and the Weed & Kennedy office. 

* * * 


Maxwell Halsey, traffic engineer, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, has been selected by the 
National Safety Council as chairman of 
the committee on pedestrian problems in 
its street and highway traffic section. 
Mr. Halsey is well known for his safety 
activities and has appeared before many 
insurance and civic gatherings this year. 

zs 

Mrs. B. H. Bale, wife of the Chicago 
branch manager of the Standard Acci- 
dent, has the reputation of being one of 
the cleverest women in the accident and 
health managerial field. She is to be 
admired for having recently resumed her 
place in the business world after a pe- 
riod of inactivity following her marriage. 
It was in an effort to stimulate business, 
she says. Recently Mrs. Bale gave a 
talk before the Accident & Health In- 
surance Club of Chicago on conserva- 
tion, making a fine impression. She told 
how she has conserved 50% of the busi- 
ness that would otherwise be written off 
the books, not by novel means, but by 
perseverance and co-operation with both 
the policyholder and agent. Not only 
has Mrs. Bale demonstrated her ability 
as a conservation manager but when in 
charge of accident and health produc- 
tion a few years ago she built up a pre- 
mium income of $300,000 for the Stand- 
ard Accident. 

* * * 

G. Gordon Long, Virginia state agent 
for the Aetna Fire, went fishing the 
other day. He did not have much luck 
with the fish but he did succeed in 
fetching home a fine red fox. It ap- 
pears that he carried his gun along with 
him on the trip and found the weapon 
quite handy when he observed the fox 
up a tree near the pond where he was 
fishing. He toppled Reynard out of the 
tree and is now having him stuffed pre- 
liminary to placing him on display in 
his office in Richmond. According to 
Mr. Long, the fox had evidently climbed 
the tree in pursuit of a squirrel which 
had a nest in one of the _ branches. 
E. Wright Spencer, manager of the Vir- 
ginia Insurance Rating Bureau, was with 
Mr. Long and witnessed the killing of 
the fox. 





AD MEN MEET MONDAY 


The Insurance Advertising Conference 
will hold the usual meeting of its ex- 
ecutive committee on Monday at the 
Hotel Pennsylvania, New York, at which 
time the date of its 1933 annual meet- 
ing, scheduled for Chicago, will probably 
be decided. 
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What To See in the Theaters 

This is the month when insurance men 
and state officials pour into New York 
City bent on attending conventions, con- 
ferences and committee meetings. All 
these take place in the day time. The 
nights are free. Where to go and not 
be bored is the question. A number of 
people asked the writer of this page for 
assistance in mapping out their evenings. 
Here it is: 

Wittiest music show which has been 
seen and heard here since the Gilbert 
and Sullivan premiere performances of 
many years ago: “Of Thee I Sing.” It’s 
an excruciatingly funny burlesque on 
Washington, public men and Congress 
with music by George Gershwin. 

“Music in the Air” is second choice. 
A fascinating operetta, with a large and 
attractive company, and written by Kern 
and Hammerstein, the team which turned 
out “Show Boat.” 

“Take a Chance,” a rowdy, very funny 
music show, is third choice of the musi- 
cals. 

Biggest dramatic hit: “Dinner at 
Eight.” Enough thrills and situations to 
stock a dozen shows, and marvelously 
acted without a weak spot in the cast. 

Best comedy: “When Ladies Meet.” A 
young woman novelist unexpectedly 
meets the wife of her publisher, and fol- 
lowing their dialogue, she abruptly ends 
an affair with the publisher just as it 
was about to begin. 

Also recommended: “Counsellor-at- 
Law,” low down on a great New York 
criminal lawyer, scenes all taking place 
in his office; “The Late Christopher 
Bean,” a comedy about an artist who did 
not become famous until after he died. 

Best movie: “Maedchen in Uniform.” 
(Tell your wife to bring six pocket hand- 
kerchiefs for crying purposes.) It is the 
story of a super sensitive girl who enters 
a girls’ school conducted along Prussian 
military lines. 

Music: Metropolitan Opera; Chaliapin 
(Dec. 7); Rachmaninoff, (Dec. 9); Festi- 
val Concert at Carnegie Hall (Dec. 7). 

* * * 


Having an Operation 

A great deal of sympathy is wasted 
upon people in hospitals. 

It is because most people go to a hos- 
pital on the advice of a physician—often 
to undergo an operation—and, therefore, 
the visit seems serious. I do not mean 
to infer that hospital patients are for- 
tunate individuals, having a stroke of 
luck denied to other persons, but some 
of them certainly fall into that category. 
This is my opinion after having spent 
five days in a hospital following an op- 
eration to remove carbuncles. A car- 
buncle is not to be laughed at. Grover 
Whalen, former police commissioner of 
this city, had one that kept him in the 
hospital for five weeks. I was told at 
St. Vincent’s of one man who had sev- 
enteen of them. The danger is that car- 
buneles may spread through the system 


resulting in a serious case of blood poi- 


soning if not properly treated. 

When we hear that a friend or some- 
body else we know has had an opera- 
tion there is a feeling of pessimism until 


















the result is known. We are uneasy until 
we learn whether it was successful. We 
know of persons dying of operations and 
somehow we feel that the case is seri- 
ous or the patient would not have had to 
undergo an operation, but what we do 
not take into consideration is the vast 
number of operations not only of a suc- 
cessful nature but which leave the patient 
in much better physical condition than 
he was before entering the hospital. Fur- 
thermore, there are thousands of opera- 
tions not so painful as when an ankle is 
turned or a hand is caught in the 
slammed door of an automobile. Nu- 
merous operations are performed with- 
out the patient taking ether, slight pain 
being suffered; sometimes none. It is 
a long step from the operations in the 
days before chloroform to the present 
day when novocaine is used. 

In my operation I was amused as the 
operating surgeon—Dr. Louis F. Sanman 
in- 
ternes. “We'll do this and we'll do that,” 
explained Dr. Sanman as they bent 
over to catch his skill as he matched the 
deed with the word. While I could not 
note or check up on the operation—as 
Leon Gilbert Simon of the Equitable did 
when he had his appendix operation—I 
quickly was enveloped with the same 
confidence in Dr. Sanman that the in- 
ternes had, and the operation was over 
before it started almost. “Thanks very 
much,” I told him as I left the operating 
table; and, turning to the internes, I 
said apologetically : “I hope my case was 
interesting enough to warrant your 
spending the time in here.” 

Following the operation I went to bed 
for several days, and the kick I got out 
of the whole experience as well as from 
observation I was able to make of other 
patients and through talks with the sis- 
ters who run St. Vincent’s, and the 
nurses, was this: 

Starting with a handicap of invalids 
a large modern hospital turns back to 
the outside world healthy people. The 
outside world, on the other hand, starting 
with the advantage of good health, sends 
its denizens to the hospitals. This is be- 
cause people in the outside world over- 
eat, over-exert, do not exercise enough, 
keep their noses too close to the grind- 
stone, Or worry. 

The reason a hospital patient is lucky 
is because he is cutting out the high 
tension characteristic of his daily work; 
he is leading for the time being a regu- 
lated life; he is under expert observa- 
tion; he is being treated for his infirm- 
ity, if any, and his view of life’s prob- 
lems is broader, tending to minimize his 
own troubles. Another thing I learned 
at the hospital is that for some people 
it is a retreat, a place to rest up, get a 
new lease on and a new valuation of life. 
The patient finds himself excluded from 
the world; he eats and sleeps regularly; 
reads or dozes upon impulse. For some 
people it furnishes a good substitute for 
a Mediterranean trip. 

Getting back to the subject of car- 





buncles, no one knows how they origi- , 


nate. The common sites are back of the 
neck, back of the hand, on the upper or 


lower lip. They are really collections of 
abscesses which have a varying degree of 
communication about a central area of 
necrosis. 

c+ * 


St. Vincent’s Hospital 

St. Vincent’s Hospital occupies nearly 
half a block in Greenwich Village, being 
in Sixth Avenue, Eleventh and Twelfth 
Streets. It has 415 beds with a daily 
average of 386 patients. When the hos- 
pital was founded in 1849 by the Sisters 
of Charity of St. Vincent de Paul there 
were thirty beds. The only other hos- 
pitals in the city at that time were Belle- 
vue and the New York Hospital and 
Bellevue was under city subvention. St. 
Vincent’s thus became the first free hos- 
pital in New York depending on volun- 
tary contributions. In 1852 an adjoin- 
ing house was rented and four years 
later the main building of the present 
hospital on Eleventh Street was ob- 
tained. 
conducted at the old Crystal Palace 
(now Bryant Park) and $45,000 was 
raised. Since then the hospital has con- 
tinued to grow. Forty years ago a 
school of nursing was opened from which 
more than 1,000 nurses have been grad- 
uated. The nurses’ residence is now a 
fourteen story Building. It was opened 
in October, 1926. 


St. Vincent’s Hospital makes no dis- 
crimination in religion in accepting pa- 
tients. There are more patients oper- 
ated upon without payment of fee than 
those who pay. In 1925 64% of the pa- 
tients paid no doctors’ fees; and 61% no 
surgeon’s fees. That percentage ran 
about the same each year until the de- 
pression when it was necessary to put 
in a number of emergency beds for those 
unable to pay. The hospital has a large 
dispensary, and until last year it had 
a bread line. Its social welfare depart- 
ment sees that no patient is turned out 
unless he has a place where he can get 
bed and shelter. 


In charge of part of every floor in St. 
Vincent’s is a sister of charity. While 
they look alike in their black gowns and 
black poke bonnets they naturally differ 
when you see much of them. Sister 
Blanche, in charge of my floor, has a 
splendid sense of humor—not afraid to 
tell a story reflecting [as she thinks] 
against herself. These sisters of charity 
arise at 5 o'clock every morning. They 
have no office hours. I saw them around 
making patients more comfortable and 
cheerful as late as 9 o’clock at night. 


* * * 


F. D. Roosevelt’s Double a Rochester 
Insurance Broker 


President-elect Franklin D. Roosevelt 
has a “double” in Walter H. Kinnear, 
45 years of age, who is an insurance 
broker in Rochester, N. Y. The resem- 
blance of the latter to the governor of 
New York State is so close that a crowd 
of admirers of Mr. Roosevelt recently 
crowded around Mr. Kinnear, mistaking 
him for the Democratic presidential can- 
didate. Mr. Roosevelt himself noticed 
the similarity during a visit to Rochester. 
“There’s my younger brother,” he re- 
marked jokingly, pointing to Mr. Kin- 
near. He then went over to the insur- 
ance broker to observe more closely the 
resemblance. 


* * * 


World Construction of Shipping 
Declines 


The quarterly statistics published by 
Lloyd’s Register reveal a further de- 
crease in the tonnage under construction 
in Great Britain and Ireland, the present 
total of 38,433 tons being nearly 180,000 
tons less than at the same date the pre- 
vious year. It should be borne in mind 
also that the figures for September, 1932, 
include about 150,427 tons of shipping 
(16 steamers of 126,511 tons and four 
motor ships of 23,916 tons) on which 
work has been suspended. It is said 
that the present total of 238,433 tons 
(58 vessels) is lower than any figure 
hitherto recorded by Lloyd’s Register. 

Of the merchant ships being built else- 
where, France, Italy, and the United 


In order to equip it a fair was. 


States have the most tonnage under con- 
struction, followed by Germany and 
Sweden, and the United States is build- 
ing the most vessels. 

Of the tonnage under construction in 
this country there are 43 steamers of 
212,849 tons and nine motor vessels of 
24,984 tons, while abroad there are 50 
steamers of 27,757 tons and 8 motor 
ships of 385,060 tons. 

Concerning tankers of 1,000 tons and 
above built for the carriage of oil in 
bulk, there are four steamers of 16,760 
tons and 24 motor vessels of 198,480 tons 
under construction in the world. Of this 
total five, of a tonnage of 38,216, are be- 
ing built in Great Britain and Ireland, 
four of 49,600 tons in Germany, five of 
18,212 tons in Spain, and nine of 60,200 
tons in Sweden. Here again it should 
be mentioned that work on eleven motor 
ships of 19,232 tons gross has been sus- 
pended. 

“From the underwriter’s point of 
view,” says the Post Magazine of Eng- 
land, “new tonnage under construction 
should always be considered in the light 
of the quantity of old tonnage destined 
for the scrap heap. The figures referred 
to above reveal a continuance of the de- 
crease in new tonnage and as it is re- 
ported that the tonnage of vessels 
scrapped is increasing, there are reason- 
able grounds for believing that the pres- 
ent excess of tonnage over demands will 
be reduced to normal limits within the 
next two years. While tonnage is be- 
ing depleted by the reduction of new 
vessels and the scrapping of obsolete 
ones, it cannot but improve the position 
from the point of view of underwriters, 
who much prefer that vessels should be 
fully employed at economic freights 
rather than that owners should be com- 
pelled to run their vessels at low freights, 
which reduces the possibility of profit- 
able operation, and at the same time 
tends to induce a cheeseparing policy as 
regards costs of upkeep. 

“The trouble at present does not lie 
merely with an excessive amount of ton- 
nage, because the position has been ag- 
gravated by reason of the slump in com- 
modity values and volume of interna- 
tional trade. It is satisfactory up to a 
point, however, to know that those com- 
petent to judge in the shipping world 
find satisfaction in the diminution by 
scrapping of the older tonnage and the 
reduction in the number of new vessels.” 


* * * 


Mutual Life Centenarian 

I was interested to read last week 
about Dr. William M. Guilford of Leb- 
anon, Pa., a policyholder of the Mutual 
Life of New York, who has attained 
100 years of age and is still keen of mind 
and hale in body. Dr. Guilford was born 
in Lebanon on November 26, 1832, a dec- 
ade before the Mutual Life came into 
existence. He is still to be seen walking 
in the streets of the city where he was 
born and where he is highly respected. 

The centenarian took his first policy 
with the insurance company almost 
sixty-five years ago and he increased his 
coverage from time to time. When he 
reached ninety-six, the assumed limit of 
human life under the mortality table, his 
Ordinary Life policies were payable in 
full cash as endowments, but Dr. Guil- 
ford elected to receive his money under 
the income options. He has been a 
strong advocate of life insurance and last 
year wrote as follows to William C. 
Wanbaugh, the company’s manager in 
Lebanon: 

“T understand that I am one of the 
oldest policyholders in the United 
States. I purchased the first of my poli- 
cies in the Mutual Life on April 1, 1868, 
and during the sixty-three years I have 
been a member of your company the 
return has been far in excess of my ex- 
pectations. There is no doubt about it, 
life insurance is the best possible invest- 
ment for any man either if he lives or 
if he dies,” 

The Mutual Life has had a long list 
of policyholders who reached age ninety- 
six while still insured under its policies 
but Dr. Guilford is one of a small com- 
pany of centenarians. 
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FIRE INSURANCE 





New York City Pond 
Honors S. A. Mehorter 


DINNER AT BLOCK HALL CLUB 





Large Turnout at Good Fellowship Meet- 
ing for Past Head of Pond and 
Now a Grand Nest Officer 





Close to eighty members of the New 
York City Pond of the Blue Goose at- 
tended the first good-fellowship dinner 
meeting of the 1932-33 season, held Mon- 
day evening at Block Hall in New York 
City and dedicated to Samuel A. Me- 
horter, past most loyal gander of the 
New York Pond and present grand cus- 
todian of the goslings of the Grand 
Nest. Mr. Mehorter is state agent ol 
the Home group in New Jersey with 
headquarters at Newark. The attend- 
ance at this affair was the largest in a 
long while at the gatherings in New 
York City and Most Loyal Gander Leon 
A. Watson promised that another meet- 
ing would soon be held in the city. How- 
ever, the next meeting will be staged in 
Newark where most sessions of the New 
York City Pond have been held recently. 

Mr. Mehorter was honored at the din- 
ner this week because of his splendid 
services to the New York Pond over a 
period of years and for his fine work as 
a grand nest officer. W. E. Mallalieu, 
general manager of the National Board 
of Fire Underwriters and past most loyal 
grand gander of the Blue Goose, pre- 
sented Mr. Mehorter with the much 
cherished past most loyal gander’s em- 
blem and highly praised his work as a 
Blue Goose member and as an insurance 
man. Mr. Mallalieu was one of those 
who helped initiate the guest of honor 
in the New York Pond years ago. 

Mr. Mallalieu said that Mr. Mehorter 
was a “distinct credit to himself and an 
honor to the pond.” He expressed the 
sentiments of those present in saying 
that all were proud of Mr. Mehorter’ 
record and that all expected many more 
achievements by him as a Grand Nest 
officer. 

Valued Gifts From Donaldson 

After Mr. Mallalieu had concluded 
Thomas B. Donaldson, supervisor of the 
lock of the New York City Pond and 
associate manager of the Eagle Fire of 
Newark, turned from the sublime to the 
ridiculous by presenting Mr. Mehorter 
with a pair of rubbers, so that he could 
descend into the cellar of his home in 
“wet” weather, and with a rather con- 
spicuous lounging robe so that the re- 
cipient might be induced to spend more 
evenings at home. Mr. Donaldson com- 
plained that members of the Blue Goose 
seeking Mr. Mehorter on business of the 
order had difficulty in locating him after 
working hours. 

Walter A. Munns, newly elected most 
loyal gander of the Penn Pond, and Jo- 
seph R. Knowlan, also of Philadelphia 
and representing the Grand Nest, told of 
some more of Mr. Mehorter’s accom- 
plishments. 

Most Loyal Gander Watson urged the 
members of the Pond to buy the group 
life insurance available through the Lin- 
coln National Life and told how this in- 
surance had constituted the bulk of the 
estates of many members of the Blue 
Goose who had died since this insur- 
ance became available. He also brought 
the fellowship fund to the attention of 
the members and asked for further vol- 
untary contributions. This fund is used 
to aid members of the Pond who are in 
need. George Holden, chairman of the 
life insurance committee of the Pond, 
reported that 172 members are now in- 
sured under the group life plan. Three 
members of the Pond have died since 
the last meeting in the spring, making 
a total of six deaths in 1932. 

The present membership of the New 

(Continued on Page 20) 


New York Agents to 
Meet Here Next Year 


CONVENTION DATES, MAY 23-25 





Custom of Having State Association 
Meeting Annually in Syracuse 
Broken After Fifteen Years 





The New York State Association of 
Local Agents, Inc., will hold its fifty-first 
annual convention in New York City 
next May, the exact dates being Tues- 
day, Wednesday and Thursday, May 
23-25. The hotel at which the conven- 
tion sessions will be held has not as yet 
been selected. 


This is the first time since 1917 that 
the annual meeting of the New York 
local agents’ association has not been 
held in Svracuse. The plan to select 
New York City for the convention next 
year inaugurates the experiment of hav- 
ing the annual meeting again in large 
cities in various parts of the state so 
that agents in those sections may have 
the opportunity of attending a big con- 
vention without traveling a long dis- 
tance. Prior to 1918 the New York As- 
sociation did have the convention each 
year in a different city, some of those 
having been selected being as follows: 
Newburgh, Binghamton, Utica, Roches- 
ter, Albany, Buffalo and Watertown. 

For many years the New York State 
Association had few members from the 
New York City suburban area and prac- 
tically none from New York City. Today 
that situation has changed completely. 
The New York City association and the 
county associations in the New York 
suburban area contribute not only many 
members to the state body but numerous 
leaders in the organization are located 
in this southern tip of the state. Warren 
M. Gildersleeve, president of the New 
York Association, is from Central Valley 
in Orange County and five members of 
the executive committee come from com- 
—— south of Poughkeepsie. 

Each year for the last three or four 
years the New York Association has held 
a regional meeting in New York City in 
January and other regional meetings in 
other parts of the state. But the general 
custom has been for Syracuse to be the 
locale for the annual convention because 
of its general accessability to the ma- 
jority of members of the organization. 
The last fifteen conventions have all 
been held at Syracuse. It is certain that 
the New York convention in 1933 will be 
a success and that it will draw a large 
number of leading agents, company ex- 
ecutives and fieldmen. 





TO CONSIDER SELF INSURANCE 


The budget committee of the West- 
chester Board of Supervisors of West- 
chester County, N. Y., has been asked to 
consider a suggestion that the county 
establish a sinking fund to provide its 
own insurance facilities. It is said the 
county paid over $100,000 in insurance 
premiums this year. 
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THE RELIANCE INSURANCE COMPANY 
VICTORY INSURANCE COMPANY 
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8 South William Street 
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WANT LIVINGSTON RETAINED 





Stock and Mutual Interests in Michigan 
Seek Re-appointment of Popular 
Commissioner 


A strong movement has apparently 
been launched in Michigan, supported 
with equal force by stock and mutual 
interests, seeking to bring about the re- 


tention of Commissioner Charles D. Liv- 


ingston as head of the Insurance Depart- 
ment in spite of the recent political up- 
heaval which placed a Democrat in line 
for the governor’s chair for the first time 
in nearly a score of years. 

Many agents and company men are 
reported to be using their influence indi- 
vidually in an endeavor to persuade Gov- 
ernor-elect William A. Comstock that it 
would be better to leave the Insurance 
Department out of partisan politics at 
this time in view of the uniformly high 
efficiency of the present department un- 
der the administration of Commissioner 
Livingston who has served nearly six 
years under two governors. The opinion 


1879 


The Tokio Marine & Fire Ins. Co., Ltd. 
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J. A. Ketsey, General Agent 


Georce Z. Day, Ass‘t General Agent 





U. S.—Statement June 30th, 1932 


ASSETS 
PREMIUM RESERVE 
OTHER LIABILITIES 


VOLUNTARY CONTINGENT RESERVE 
1932 Valuations) 
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$12,696,720.29 
1,902,061.44 
625,639.44 
2,125,662.41 
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is voiced that the Commissioner’s office 
should be placed entirely on a_ non- 
partisan basis with efficiency and service 
to the public as the only requisites to 
retention of its officials. 


The governor-elect has so far made 
no comment as to his attitude toward 
appointments. He has been waited upon, 
however, by scores of office-seekers, de- 
spite the fact that he has spent most of 
the time since election in a_ secluded 
hunting camp. Many persons are being 
mentioned as possibilities for the Com- 
missioner’s office if the new governor 
essays to make a change. Among the 
latest names frequently heard is that of 
William R. McCaslin, Grand Rapids law- 
yer and operator of an adjusting firm. 
Several Detroiters are reported seeking 
the post while there has been mention of 
others both in Detroit and outstate, who 
would not be likely to accept the office 
if it were tendered them because of their 
present lucrative connections. Friends 
of Frank Gaffney, a former manager of 
the Haskins agency, Detroit, at one time 
connected with the Department and since 
holding numerous agency and company 
posts, are reported to be unusually ze al- 
ous in advancing his candidacy. 





COMMISSIONERS’ LUNCHEON 


A luncheon will be given by the direc- 
tors of the Insurance Brokers Associa- 
tion of New York to the visiting Insur- 
ance Commissioners on December 6 at 
the Hotel Pennsylvania. The program 
that has been arranged will be brief in 
order that it may not interfere with the 
regular business of the convention meet- 
ing. William Schiff, president of the 
Association, will preside, Carlton O. 
Pate, of Pate & Robb, chairman of the 
luncheon committee, hopes that through 
meetings of this kind a better under- 
standing of the brokers’ problems wil! be 
brought about. Mr. Pate’s committee 
consists of L. S. Kennedy of Marsh & 
McLennan, William P. Brinckerhoff of 
Wm. P. Brinckerhoff, Inc., and George 
P. Nichols of Gaines, Silvey & Nichols, 
Inc. 
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Mortgagee Clause Read Into Policy 
By Hessian Hills Case Decision 


Text of New York Appellate Division Opinion Now Avail- 
able; Greenwich Bank Case Used as Precedent; 
Insurance Companies Will Seek 
Permission to Appeal 


There is now available the full text 
of the opinion of the Appellate Division, 
First Department, of the New York Su- 
preme Court which has held in the Hes- 
sian Hills case that the standard mortga- 
gee clause should be read into every New 
York standard fire policy involving a 
mortgage interest no matter whether 
this clause was actually attached or not. 
In this case the fire policies of the as- 
sured contained loss payable clauses only 
and the defendant fire insurance com- 
panies contended that the loss payable 
clause rendered the mortgagee open to 
the same defenses as brought against the 
assured. 

On the other hand the mortgagee, Abe 
Fischer, asked for a severance of the 
action, arguing that he was entitled to 
all the protection granted a mortgagee 
when the standard mortgagee clause is 
used, namely that no act or neglect by 
the assured can void the insurance as 
concerns the mortgagee’s interest. This 
contention is sustained by the Appellate 
Division which reverses a decision of the 
Supreme Court. 

Appeal Will Be Sought 

Almond D. Fisk, of Avery, Taussig & 
Fisk, attorneys for the defendant insur- 
ance companies which include the Home, 
Hartford Fire and Aetna (Fire), says 
that permission will be sought to carry 
this case to the Court of Appeals, the 
highest court in New York State, on the 
grounds that the precedent relied upon 
by the Appellate Division in reaching a 
decision was not wholly applicable. Like- 
wise the insurance companies will seek 
rights of subrogation against the Hessian 
Hills Country Club, Inc., in the event 
that the Appellate Division decision is 
sustained. ; 

Earlier newspaper reports of this de- 
cision which was handed down last week 
were misleading in one particular. The 
Appellate Division opinion contains this 
statement: “Aside from the question of 
law, however, the affidavit in opposition 
to the motion for summary judgment 
contains no facts whatsoever implicat- 
ing either the mortgagee or the mort- 
gagor in any of the wrongs set out in 
the answer and pleaded as defenses.” The 
mortgagor referred to is not the Hessian 
Hills Country Club, Inc., the assured in 
the litigation, but a previous owner of 
the property who is not involved now. 
The fire companies still are fighting pay- 
ment to the present assured, alleging 
both incendiarism and fraudulent proofs 
of loss. 

Alfred B. Nathan of Moos, Nathan, 
Imbrey & Levine, is acting as counsel 
for the mortgagee. 

Four justices of the Appellate Divi- 
sion concurred in the court opinion, with 
Justice John V. McAvoy taking no part 
in the case. The opinion, written by 
Justice Alfred H. Townley, is given here- 
with practically in full: 

‘Text of Court Opinion 

\ppeal by plaintiff Abe Fischer from 
an order of Special Term, Supreme 
Court, New York County, denying said 
plaintiff’s motion for summary judgment 
and for a severance of the action as to 
the plaintiff Hessian Hills Country Club, 
ne. 

This action was brought upon a pol- 
icy of fire insurance to recover some 
$29,040.64. The damage resulted from a 
fire on the premises of plaintiff, Hessian 
Hills Country Club, Inc. Plaintiff 


Fischer is the mortgagee of a mortgage 
amounting to $55,000. 

Under the policy the defendant in- 
sured the plaintiff corporation in the 
sum of $60,300 against loss or damage by 
fre to certain buildings and the con- 
By the rider attached to 


tents thereof. 


the policy all the loss if any was made 
payable to plaintiff Fischer, the mort- 
gagee, “as interest may appear.” The 
fire occurred on the 8th of November, 
1930. Loss was suffered to the extent of 
$55,500 damage to buildings and $3,400 
damage to the contents. The complaint 
makes the necessary averments and de- 
mands judgment. 

In the defendant’s answer three sepa- 
rate and complete defenses are pleaded. 
The first is that the plaintiff corpora- 
tion swore falsely in its proof of loss 
concerning its lack of knowledge as to 
the cause of the fire; second, the plain- 
tiff corporation by one of its authorized 
agents wilfully set fire to the insured 
property; and third, the plaintiff corpor- 
ation in violation of the policy conditions 
falsely represented that certain articles 
of personal property were upon the in- 
sured premises when in fact certain of 
such articles were not located on the 
premises. It will be seen that these de- 
fenses relate solely to the alleged acts 
of the plaintiff corporation and in no 
way implicate the individual plaintiff 
Fischer, the mortgagee. 

Greenwich Bank Relied Upon 


The primary legal contention of the 
defendant is that the mortgagee under 
a policy to whom loss is payable “as in- 
terest may appear” is subject to any de- 
fense available against the mortgagor un- 
less the standard mortgagee clause is at- 
tached to the contract of insurance. The 
standard mortgagee clause was not at- 
tached to the policy in suit. As to this 
point of law, this court has already held 
to the contrary, in Greenwich Bank v. 
Hartford Fire Ins. Co. (222 App. Div. 
219, aff'd 250 N. Y. 116). In that case 
the question was squarely presented 
concerning the rights of the mortgagee 
under a loss payable clause as distin- 
guished from his rights under a standard 
mortgagee clause. 

The issue in that case was whether the 
act or neglect of the assured mortgagor 
in failing to give prompt notice of loss 
wonld affect the mortgagee where the 
policy did not contain the standard mort- 
gagee provision. Not only this court, 
but the Court of Appeals in affirming the 
decision of this court, took the position 
that the standard mortgagee clause 
should be read into all the policies. If 
this be so, the rights of plaintiff Fischer 
are not to be contested because of any 
defaults of the mortgagor. 

Aside from this question of law, how- 
ever, the affidavit in opposition to the 
motion for summary judgment contains 
no facts whatsoever implicating either 
the mortgagee or the mortgagor in anv 
of the wrongs set out in the answer and 
pleaded as defenses. 7 

The motion for summary judgment 
should have been granted on the law 
and the facts. 

The order should be reversed and the 
motion granted to the extent of order- 
ing an assessment of the amount due the 
plaintiff Fischer under his policy and di- 
recting a severance of the action of the 
Hessian Hills Country Club, Inc., against 
the defendant. 





H. G. SPAULDING IN FLORIDA 

Harry G. Spaulding, who has been with 
the Great American group for many 
years, part of which time was spent at 
the home office in New York, has been 
transferred from the post of state agent 
in Maryland to state agent in Florida, 
succeeding the late Charles C. Beck- 
ham. He will have his headquarters in 
the Hartsell Building in Lakeland and 
will supervise in Florida the Great 
American, American Alliance and Massa- 
chusetts Fire & Marine. 


RECEIVERSHIP PETITION 


December 7 Fixed as Date for Taking 
Testimony in Case of Fire Insur- 
ance Co. of Chicago 
On next Wednesday, December 7, 
Master in Chancery Jacob Grossman in 
Chicago will take testimony on the ques- 
tion whether a receiver for the Fire In- 
surance Co. of Chicago shall be ap- 
pointed. This was decided this week by 
Judge James H. Wilkerson of the United 
States District Court. Application for a 
receiver was made by Gilbert Mather, 
Philadelphia insurance broker and also 
a stockholder, and other stockholders of 

that city and New York. 
The Fire Insurance Co. of Chicago is 
opposing the receivership action and has 





denied the allegations of conspiracy and 


fraud which were made by the complain- 
ants. The bill of complaint names the 
principal officers of the company and 
several other companies and is based on 
alleged deals whereby large blocks of 
stock in these other companies were sold 
to the Chicago company by the Insur- 
ance Investment Corporation of St. 
Louis. Massey Wilson, chairman of the 
Fire Insurance Co. of Chicago, is presi- 
dent of the investment company. 





INDUSTRIAL WILL BE MERGED 


Stockholders of the Stuyvesant will 
hold a special meeting on December 27 
to act on the recommendation of the 
directors that the company  consoli- 
date the Industrial Fire of Akron, O. 
The latter company has been _prac- 
tically inactive for about a year, its busi- 
ness having been reinsured. Both com- 
panies are controlled by interests asso- 
ciated with J. S. Frelinghuysen. The 
Stuyvesant has been in operation since 
1851 and is one of the well-known smaller 
fire insurance companies in New York 
City. The Industrial was incorporated 
in Ohio in 1910. 





N. Y. AGENTS’-BROKERS’ EXAMS 

Examinations of applicants for bro- 
kers’ and agents’ licenses conducted by 
the New York Insurance Department at 
Albany on November 17 showed that out 
of a total of five who took the broker’s 
tests two passed and three failed. Two 
succeeded in passing the agent’s test and 
four failed to receive passing marks. 

Results of examinations in other cit- 
ies of the state also are announced. In 
Buffalo three passed and two failed in 
the brokers’ tests whereas three passed 
and six failed in the examination for 
agents. In Rochester one passed and 
two failed in agents’ license examina- 
tions. At Syracuse two passed and three 
failed in the agents’ tests. 





KENTUCKY FIELD CLUB ELECTS 


The Kentucky Fire Underwriters As- 
sociation has elected R. Leland Meeks of 
the Fidelity & Guaranty Fire as presi- 
dent to succeed R. Ballard Trigg. A. T. 
Coates of the National Union is vice- 
president and Paul C. Grider of the 
North British fleet secretary-treasurer. 
On the executive committee are J. W. 
Bethel, Globe & Rutgers, chairman; 
Tules V. Bowman, Fire Association; 
Tames E. Chittenden, Insurance Co. of 
North America group, and E. C. Knoop, 
Aetna (Fire). 





L. M. LINNELL LEAVES PUBLIC 

L. M. Linnell, who was formerly sec- 
retary of the Great Lakes Fire of Chi- 
cago, and who came to Newark, N. J., 
when the Public Fire got control of the 
Great Lakes, has resigned. his connec- 
tion with the Public as the business of 
that company has been absorbed by Cor- 
roon & Reynolds. Mr. Linnell will an- 
nounce his future plans shortly. 





TRINITY-UNIVERSAL MEETING 


Directors and_ stockholders of the 
Trinity-Universal of Dallas, Tex., which 
was formed by a consolidation of the 
Trinity Fire and Universal Automobile, 
will meet early this month to consider 
reduction of the capital from $1,750,000 
t> $1,000,000 so that nearly $800,000 can 
be transferred to surplus account. 
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Paul L. Haid To Be a Speaker at Hart- 
ford on December 15; Gov. Cross 
and Comm. Dunham Also to Talk 


Connecticut Insurance Day will be ob- 
served this year on Thursday, Decem- 
ber 15, at Hartford. As usual many 
prominent figures in the insurance field 
will be invited to make addresses at the 
various sessions. Paul L. Haid, presi- 
dent of the Insurance Executives’ As- 
sociation, will be one of the principal 
speakers. Governor Cross of Connecti- 
cut and Insurance Commissioner How- 
ard P. Dunham will also speak. It was 
hoped that Superintendent Geo. S. Van 
Schaick of New York would participate 
in the program but he will be unable to 
be in Hartford at that time. 

Meetings will be held at the Aetna 
Life home office building. There will be 
a morning session starting at 11 o'clock, 
followed by luncheon and afternoon 
meetings. There will be no banquet this 
year. George E. Turner, president of 
the First Reinsurance, is chairman of 
the general committee and will preside 
at the meetings. The committee includes 
representatives of each of the various in- 
surance groups and agency organizations. 

The Connecticut Insurance Day Com- 
mittee, which is in charge of the general 
arrangements, consists of the following, 
in addition to Mr. Turner: honorary 
chairman, Insurance Commissioner How- 
ard P. Dunham; vice chairman, Donald 
G. North of New Haven, past president 
of the Connecticut Association of Insur- 
ance Agents, and James L. Case of Nor- 
wich, past president of the National As- 
sociation of Insurance Agents; secre- 
tary-treasurer, Samuel J. Putnam of 
Hartford, resident manager of the Fi- 
delity & Casualty. The following or- 
ganizations sponsoring Connecticut In- 
surance Day are also represented on the 
committee: the Connecticut Association 
of Insurance Agents, the Connecticut 
Life Underwriters’ Association, the Con- 
necticut State Chamber of Commerce, 
the Connecticut Field Club and the Cas- 
ualty & Surety Association of Con- 
necticut. 





NEW ENGLAND SPECIAL AGENTS 

The Northwestern National has ap- 
pointed Robert W. Breed of Lynn, Mass., 
as special agent in eastern Massachusetts 
following the resignation of William H. 
Van Derveer as special agent in New 
England. Mr. Breed, who has been with 
the Northwestern National as a special, 
will be assisted in his new duties by W. 
P. Malzard of Swampscott, Mass. W. V. 
Garner, who has been local agent of the 
company at Bridgeport, Conn., will take 
over the field work in Connecticut and 
western Massachusetts with headquar- 
ters at Bridgeport. 





DEATH OF EDGAR J. TAPPING 

Edgar J. Tapping, well-known local 
agent of Milwaukee and former presi- 
dent of the National Association of In- 
surance Agents, died at his home on 
November 15 from a heart attack. He 
was 69 years of age and is survived by 
his widow, a daughter and four sons. Mr. 
Tapping was born in New Brunswick, 
N. J., in 1863. He was active in the Na- 
tional Association in its early years and 
in 1905 was elected president for one 
term. For many years Mr. Tapping was 
prominent in Milwaukee society. 





PENN YAN AGENT DEAD 

Walter B. Tower, head of the general 
insurance agency bearing his name in 
Penn Yan, N. Y., was found dead in his 
automobile parked near his home in that 
up-state city last week end. He had 
been engaged in insurance selling for 
many years. A hose had been used to 
connect the exhaust of the motor with 
the interior of the car. 





MACPEAK AND McGILL MOVE 

Samuel Macpeak, insurance lawyer 
and former deputy superintendent of the 
New York Insurance Department, and 
his partner, Patrick J. McGill, have moved 
their offices from 110 William Street, 
to Suite 1811 at 111 John Street. 
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Agents’ Leaders to Be 
In New York Next Week 


TO DISCUSS SEVERAL MATTERS 








Commission Changes on Casualty, Surety 
and Inland Marine Lines Among 
Matters on Agenda 





In connection with the many insurance 
meetings to be held in New York City 
next week the National Association of 
Insurance Agents will have many of its 
leaders here to participate in committee 
gatherings and to be present at the 
meeting of the National Convention of 
Insurance Commissioners. At the agents’ 
conferences serious consideration will be 
given to the subjects of government con- 
tract bonds and workmen’s compensation, 

Among the agents who are expected to 
be in New York are the following: Pres- 
ident Charles L. Gandy of Birmingham, 
Ala.; Executive Committee Chairman 
Allan I. Wolff of Chicago; George W. 
Carter, Detroit, chairman; Albert Dodge, 
Buffalo; E. J. Cole, Fall River, Mass., 
and Walter C. North, Bridgeport, Conn., 
of the casualty conference committee; 
Thomas C. Moffatt, Newark, chairman, 
and Archibald J. Smith of New York of 
the surety conference committee; George 
F. Kern, New York City, Harvey B. 
Nelson, Jersey City, and H. E. McKel- 
vey, Pittsburgh, Pa., of the fire confer- 
ence committee. 

Colonel Frederick Hickman, Atlantic 
City, and Kenneth H. Bair, Greensburg, 
Pa., members of the executive committee 
will be in attendance, as will be past 
Presidents Frank L. Gardner, Pough- 
keepsie, and James L. Case, Norwich, 
Conn., chairman of the committee 
on automatic cancellation. Secretary- 
Counsel Walter H. Bennett will, of 
course be on hand through the sessions. 

Headquarters at Hotel Pennsylvania 

Headquarters will be maintained at the 
Hotel Pennsylvania and the majority of 
the agents are expected to be in the city 
Monday morning, December 5. The 
morning will be spent in discussions of 
the prevailing tendency to reduce com- 
missions on bonds for public works and 
on the attempt of the National Bureau 
of Casualty and Surety Underwriters to 
put into effect a graduated scale of com- 
missions on compensation insurance 
over the continued opposition of agents 
to this method. This informal confer- 
ence will be held preliminary to a meet- 
ing with the conference committee of the 
National Association of Casualty and 
Surety Agents scheduled for the after- 
noon, when discussion of those two ma- 
jor subjects will be held. 

The following day a conference of the 
committees of the two agency organiza- 
tions with the executive committee of 
the Surety Association of America in re- 

gard to government contract bonds will 
“ held in the private quarters of Presi- 
dent F. A. McKowne of the Hotels 
Statler Co. on the top floor of the Hotel 
Pennsylvania, 

The agents will take under advisement 
meeting places for the 1933 mid-year and 
annual conventions with likelihood that 
decision on the former will be announced 
during the week. Other subjects up for 
discussion will be the branch office sur- 
vey now being conducted throughout the 
country and reduced commissions on in- 
land marine lines. 





OHIO POND DINNER DANCE 
The Ohio Pond of the Blue Goose will 
hold a dinner-dance next Monday eve- 
ning, December 5, at the Columbus Ath- 
letic Club in Columbus, Ohio. 


Assured Must Prove 
Claim Was Insured 

EXPLOSION DECISION GIVEN 

N. Y. Appellate Division Holds Burden 


Is on Policyholder to Show Loss 
Was Covered 








The Appellate Division, First Depart- 
ment, of the New York State Supreme 
Court has rendered an interesting deci- 
sion affirming the position taken by the 
defendant insurance company in the case 
of the American Powder Co. against the 
Commonwealth of the North British & 
Mercantile group. This litigation in- 
volved the question of the burden of 
pleading, under an explosion policy, of 
the cause of the loss. The complaint 
alleged that the policy insured the plain- 
tiff against all direct loss or damage by 
explosion from any cause not excluded 
or excepted by the terms of the policy, 
and that on February 7, 1931, the prop- 
erty was damaged “by explosion from a 
cause covered by said policy and not ex- 
cepted therein.” The defendant insur- 
ance company moved to dismiss the 
complaint on the ground that it failed 
to state facts sufficient to constitute a 
cause of action. 

Plaintiff’s Contention 


The plaintiff contended that it was 
sufficient to allege that the loss occurred 
from an explosion; that it was not nec- 
essary for the plaintiff to negative the 
exceptions to defendant’s liability con- 
tained in the policy, but, on the con- 
trary, that the burden rested upon the 
defendant to plead and prove that the 
loss came within one of the exceptions 
mentioned in the policy. 

The decision of the lower court, unani- 
mously affirmed by the Appellate Divi- 
sion, was that the complaint was insuf- 
ficient. Its rationale is that the burden 
is upon an insured to allege that a loss 
is occasioned by a risk insured against 
by the policy and that this therefore 
necessitates a pleading by the insured 
that the explosion was not occasioned 
by a risk excluded or excepted in the 
policy. 

It is sometimes difficult to determine 
the cause of an explosion. This decision 
throws the burden upon the insured of 
alleging as a cause of the explosion a 
cause covered by the policy and not ex- 
cepted or excluded by its provisions. 

The plaintiff was represented by David 
Goldstein of Goldstein & Goldstein, and 
the company was represented by Fred- 
eric C. Pitcher of Engelhard, Pollak, 
Pitcher & Stern. 





NOW INSURES USED CARS 


The Citroen Insurance Co. of France 
has further extended its operations. Af- 
ter it recently allowed its agents a com- 
mission of 10%, though at the time of 
the founding of the company it was de- 
clared the agents of the automobile com- 
pany would transact the insuring of cars 
free from commission, it now is ready 
also to insure used cars. Formerly its 
operations were restricted to new auto- 
mobiles. 





FLEMING TO TALK IN NEWARK 


T. Alfred Fleming, head of the con- 
servation department of the National 
Board of Fire Underwriters, will speak 
this evening at the Boy’s Vocational 
School in Newark under the joint aus- 
pices of Everybody’s Safety League and 
the Newark Safety Council. Mr. Flem- 
ing will speak on fire prevention in the 
home and school. 





Franklin W. Fort 


FINANCE ASS’N TO MEET 





Annual Convention at New Orleans Next 
Week Will Consider Insur- 


ance Problems 


Automobile insurance will occupy an 
important place on the program of the 
ninth annual meeting of the National As- 
sociation of Finance Companies which 
will be held next Tuesday, Wednesday 
and Thursday, December 6-8, at the Jung 
Hotel in New Orleans. Solon R. 
Featherston, vice-president of the F-F 
Finance Corporation of Wichita Falls, 
Texas, will speak on “Reducing Insur- 
ance Losses Through Co-operation Be- 
tween Finance and Insurance Compa- 
nies” and C. H. a president 
of Credit & Finance, Inc., of Washing- 
ton, D. C., will open a discussion on “In- 
surance as It Relates to Installment Fi- 
nancing.” Collision insurance coverage 
is an unassigned subject suggested for 
open discussion. 





BUSINESS BUILDING LETTERS 


Boston and Old Colony Companies Issue 
New Edition of Worthwhile Sales 
Material for Local Agents 

Ray C. Dreher, advertising and sales 
promotion manager of the Boston and 
Old Colony companies of Boston, has 
issued a new edition of “Business Build- 
ing Sales Letters” for free distribution 
to the agents of these companies. The 
first edition, issued in the spring of 1930, 
contained fifty- two sample sales letters 
covering many lines of insurance cover- 
age and the present edition is enlarged 
to include ninety-four such sales letters. 

These sample sales letters not only 
cover a wide territory but are cleverly 
and intelligently prepared. They should 
meet with a large demand from fore- 
sighted and broad-minded producers who 
are determined to forge ahead even dur- 
ing the so-called depression period. Here 
are some of the lines of insurance cov- 
ered by the letters in the attractive 
booklet issued by the Boston and Old 
Colony: automobile, explosion, fire, fur 
floater, golf, household furniture, jewelry, 
motor cargo, parcel post, rain, rent and 
rental value, smudge, sprinkler leakage, 
tourist floater, use and occupancy, wind- 
storm and yacht insurance. There are 
likewise letters on agency service, col- 
lections and other matters. 





BUFFALO AGENCY CHANGE 


Charles L. Gurney, who recently was 
elected president of the Buffalo Savings 
Bank, has resigned as president of Gur- 
ney, Overturf and Becker, operators of 
a large general insurance business in 
Buffalo. Mr. Gurney has been succeeded 
by Max Becker, who has been a vice- 
president of the firm. Other vice- 
presidents are William H. Gurney and 
Joseph W. Becker. 


Fire Reinsurance ‘Treaties 


Baltic Insurance Co., Ltd. 
Eagle Fire Insurance Company (New Jersey) 


18 Washington Place, Newark, N. J. 








(Denmark) 


Thomas B. Donaldson 





AMERICAN PHENIX MEETING 


Stockholders Will Vote on Dissolution 
of Holding Company in New York 
on December 9 
Stockholders of the American Phenix 
Corporation of New York will hold a 
special meeting on December 9 to vote 
on the question of dissolving the cor- 
poration. With the merger some time 
ago of the insurance companies formerly 
owned or controlled by the American 
Phenix into the American Reserve In- 
surance Co. the former became essen- 
tially a holding company with no liabili- 
ties except current accounts, cash and 
securities. The personnel has been re- 

duced to a minimum. 

In view of the changed character of 
the corporation and the fact that it now 
merely acts as a reservoir for the hold- 
ing of title to securities which in equity 
belong to the stockholders of the cor- 
poration after the obligations thereof 
have been discharged, the directors and 
the holders of a substantial amount of 
stock have deemed it advisable to sub- 
mit to the stockholders the question of 
dissolution. 

If desired and authorized by the stock- 
holders, it will be practicable to distrib- 
ute in kind the chief asset of the cor- 
poration—the stock of American Reserve 
Insurance Co.—so that each _ general 
stockholder of American Phenix Corp. 
will receive approximately one-half share 
of American Reserve stock for each 
share of general stock of American 
Phenix held by him. The remaining 
assets will be reduced to cash as soon 
as practicable and the proceeds thereof, 
after paying any liabilities, will be dis- 
tributed to the stockholders in cash. 


PHILADELPHIA CLUB ELECTS 

Walter H. Evert of Corroon & Reyn- 
olds, Inc,, was_elected president of the 
Underwriters’ Club of Philadelphia at the 
annual meeting held last week. S. J. 
MacMinn of the Globe & Rutgers was 
elected first vice-president and the other 
officers are G. T. Monroe, Hartford Fire, 
second vice-president; Joseph I. Cree- 
don, Fidelity & Guaranty Fire, secre- 
tary, and A. E. Duncan, Glens Falls, 
treasurer. The following were elected 
members of the board of governors: 
Frederick W. Doremus, American of 
Newark; R. P. McKown, Firemen’s of 
Newark; Joseph Mottet, Agricultural; F. 
I. Baldwin, New York Underwriters; A. 
F. Bristor, National Fire, and J. H. 
Foster, Royal. 


1.U.B. MEETING DEC. 13 

The annual meeting of the Interstate 
Underwriters Board will be held on 
Tuesday, December 13, in New York. At 
this gathering the reports of W. Ross 
McCain, chairman of the governing com- 
mittee and vice- -president of the Aetna 
(Fire), Manager John R. Dumont and 
others will be received. 











GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
COrtland 7-8300 





MANAGERS 


INSURANCE COQ. seca 





Home Office, 50 Union Square, New York City 





Uptown 





122 East 42nd St.—LExington 2-6715 
245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 2-2627 
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COMPLETE fire insurance 
protection includes Rents, 
Rental Value and Use and 


Occupancy Insurance. 


Are you selling it? 


The AMERICA FORE GROUP Wesurance Companies 


THE CONTINENTAL INSURANCE COMPANY FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FirE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY FIRST AMERICAN FirE INSURANCE COMPANY: MARYLAND INSURANCE COMPANY OF DELAWARE 


ERNEST STURM. Chairman of the Boards 


Ei ht Maiden Lane BERNARD M.CULVER President 
i . ae THE FipELITY AND CASUALTY COMPANY =~ New York, N.Y. 
ERNEST STURM, Chairinan of the Board 
WADE FETZER. Vice Chairman 
BERNARD M. CULVER . President 


NEW YORK CHICAGO SAN FRANCISCO —~ ATLANTA DALLAS MONTREAL 
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S. W. Cornwell, Aetna 
Fire Officer, Is Dead 


WAS SECRETARY OF COMPANY 





Had Charge of Special Risks im New 
England and Some of Middle 
Department States 





Sydney W. Cornwell, secretary of the 
Aetna (Fire) of Hartford, was found 
dead in his room in a Baltimore hotel 
on Monday morning. He had been suf- 


fering from heart trouble for several 
years and it is believed that this was the 
cause of his death. He had gone to Bal- 
timore on business Sunday and intended 
to remain there all this week. 

Mr. Cornwell, who was 50 years of 
age, had been in insurance for thirty 
years. He was born in Milbrook, N. Y., 
in 1882 and went to Hartford in 1891. 
He entered the employ of the Factory 
Insurance Association in 1901 and re- 
mained there for five years. His next 
post was with the Southeastern Under- 
writers Association as assistant secre- 
tary. In 1910 Mr. Cornwell became asso- 
ciated with Fred S. James & Co. in New 
York and in 1913 returned to Hartford 
to join the Scottish Union & National. 
There he organized a special risk depart- 
ment and in 1917 was made a general 
agent of the company. 

In 1920 Mr. Cornwell went with the 
Aetna (Fire) and formed a special risk 
department. Two years later he was 
made assistant secretary and in 1930 be- 
came secretary. At the time of his death 
he had charge of the department which 
included the New England states, and 
also handled work in New Jersey, Dela- 
ware and Maryland. 

Mr. Cornwell was married twice and is 
survived by his second wife, his mother 
and four children by his first wife who 
died three years ago. Funeral services 
were held Wednesday in Hartford. 





BROKERS’ NEW MAGAZINE 





Publication by Insurance Brokers’ Ass’n 
of N. Y. Will Make Appearance 
on January 15 

The first issue of The Insurance 
Broker-Age, devoted to the interests of 
the insurance brokerage business, will 
make its appearance on January 15. It 
is thought that the new publication will 
help to develop a new understanding of 
principles and practices among brokers 
generally. The copyrighted name chosen 
for the new publication would seem to 
describe the constructive nature of its 
contents, as well as serve as a link with 
other industries, many of which have 
similar publications. 

The mailing list will include the mem- 
bers of every organized brokerage asso- 
ciation: The Insurance Brokers’ Ex- 
change of San Francisco, Cal., the In- 
surance Brokers’ Association of Illinois, 
the Insurance Brokers’ Association of 
Massachusetts, the General Brokers’ As- 
sociation of the Metropolitan District, 
the Brownsville & East New York In- 
surance Brokers’ Association, the Brook- 
lyn Insurance Brokers’ Association and 
the Bronx Insurance Men’s Association. 
It has been estimated that the 2,000 
brokers reached in this way represent 
more than 35% of the fire and casualty 
insurance busine ss of the United States. 

A bulletin has been published by the 
Insurance Brokers’ Association for sev- 
eral years and the directors decided that 
the interest expressed in this smaller 
publication warranted a more represent- 
ative paper that could express regularly 
the brokers’ side of current problems. It 
is to be 9 by 12 inches, a standard size 
for advertising copy, and India tint pa- 
per and dark brown ink will be used 
exclusively. 

The committee handling the details of 
the publication consists of Walter J. Mo- 
senthal of R. Mosenthal & Son, Inc., 
asuee, his associate, T. W. Sweeney, 

~~ O. Pate of Pate & Robb, and 

. J. Rice of Hagedorn & Co., W. War- 
ren Ellis, under the direction of the com- 
mittee, will be editor. 
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AGENTS 


value the dependability 
and nationwide prestige 


of the 
NORWICH UNION 
based on a long and 
honorable record of 
service 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


HART DARLINGTON, Chairman of the Board 
H. L. CALLANAN, President and Genera; Manager 


In NORWICH UNION there is strength 


COMPANIES 








E. U. A. TO MEET DEC. 7 
Annual Meeting Next Wednesday in 
New York; Important Matters 
Will Be Considered 
The annual meeting of the East: 
Underwriters Association will be he 
next Wednesday, December 7, at novwn, 
instead of on the day previous as before 
announced. The meeting will take pla 
at the E. U. A. headquarters at 135 \\ 
liam Street, New York City. Presid 
C. F. Shallcross, United States manager 
of the North British & Mercantile, urges 
that each company member be represent 
ed by a ranking officer because there are 
several matters of importance to be co; 
sidered at this meeting of the E. U. 





AUTO MEETINGS NEXT WEEK 


Next week will be a busy one for th 
National Automobile Underwriters Asso- 
ciation. On Tuesday the board of direc- 
tors will convene and on Thursday th 
annual meeting of the association will 
be held at the Hotel Pennsylvania. On 
Friday and Saturday the staff committee 
will meet to consider current problems 
and rate data for the 1933 manual. Be- 
cause of the severe decline in the pro- 
duction of new automobiles this year, the 
total being estimated at about 1,500,000, 
compared with an annual average of 
more than 3,500,000, automobile under- 
writers have had ample opportunity to 
give full consideration to many problems 
of the business. As a result it is be- 
lieved that considerable progress has 
been made by the N. A. U. A. in putting 
its own house in order so that when 
automobile insurance tends to resume 
more normal activity there will not still 
be difficult underwriting problems to be 
solved. 


FLYING TO PACIFIC COAST 

H. A. Fortington, general attorney and 
financial expert of the Royal-Liverpool 
groups; Mrs. Fortington, and Frank J. 
O’Neill, president of the Royal Indemnity 
and Eagle Indemnity, are en route by 
airplane to the Pacific Coast. They left 
here Sunday in Mr. Fortington’s cabin 
plane, piloted by James H. Collins. Stops 
will be made at various points to permit 
visits to managers and agents. 


N. Y. Pond Meets 


(Continued from Page 16) 


York Pond is 312 as reported by Richard 
S. Kissam, custodian of the goslings. 
Entertainment Program 


A lengthy entertainment program was 
provided for the ganders and guests 
present. Two young women and one 
young man from the America Fore Com- 
panies gave an exhibition of tap dancing 
during the dinner. Afterwards Max C. 
W. Buchenberger, indispensable wielder 
of the goose quill and associated in in- 
surance with the Underwriters Salvage 
Co., showed a motion picture film de- 
picting the salvaging of 16,000 bales of 
cotton, stored in the Alabo compress 
near New Orleans which was destroyed 
by fire. Most of the cotton fell into the 
river and became water-soaked. Many 
bales sunk to a depth of about 90 feet 
and the pictures showed divers recover- 
ing these bales. The cotton was then 
dried out, rebaled and sold, bringing con- 
siderable salvage to the insurance com- 
panies which had settled the loss. The 
film demonstrated the high efficiency of 
salvage operations. 

Also through the kindness of Mr. 
Buchenberger the New York City Pond 
was able to witness a demonstration of 
the tremendous value of photography 1 
the detection of fraudulent signatures to 
wills, checks, invoices and other types 
of documents. W. L. Drummond, a 
photographer and examiner of documents 
with an international reputation, whose 
services are used by insurance compa- 
nies in cases of questionable losses, 
chose for the subject of his illustrated 
talk “Photography as an Aid to the Ad- 
ministration of Justice.” Mr. Drummond 
showed that by the use of ultra-violet 
rays in photography very clever forgeries 
can be detected readily. 
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Agent Is Held Liable 
For Failure to Cancel 


MUST PAY COMPANY FOR LOSS 





N. Y. Supreme Court Holds Failure to 
Mail Notice After Personal Service 
Attempts Is Neglect 





[he New York Supreme Court, Part 
Ill, Special Term, New York County, 
held this week that a local agent who 
neglects to cancel a policy within the 
prescribed time following instructions 
from his company is liable to the com- 
pany for any loss that may occur after 
the date for cancellation has passed. In 
this case, California Insurance Co. 
against Frederick H. Pieper, local agent 
at Oceanside, Long Island, a fire oc- 
curred eleven days after the insurance 
company had asked Mr. Pieper to send 
the cancellation notice and as cancella- 
tion had not been effected the company 
had to pay the loss. 

Justice Edward J. Gavegan decided 
that the California was entitled to sum- 
mary judgment against the agent for the 
amount of the loss plus adjustment and 
legal expenses on the ground that the 
agreement between the company and its 
agent required prompt action by the 
agent in effecting cancellations and that 
it was the duty of the producer to mail 
a written notice of cancellation as pro- 
vided for in the standard policy if per- 
sonal service of the cancellation notice 
was not possible. In this case the agent 
contended that he had tried several times 
to inform the assured of the cancella- 
tion but had never located him. 

The agent also contended that it was 
a question of fact for a jury to decide 
whether there had been negligence in 
connection with the delay in effecting 
cancellation. The court held there was 
no question for a jury but that decision 
rested upon interpretation of the agent’s 
agreement with his company. 





PREPARE NEW BALANCE FORM 





Eastern Underwriters Ass’n Preparing 
Uniform Statement for Data on 
Delinquent Agencies 
The balances committee of the Eastern 
Underwriters Association, Paul Sommers 
of the American of Newark, chairman, is 
expected soon to approve the new stand- 
ard form of statement blank to give the 
financial status of agencies which have 
got into difficulties because of overdue 
balances. At the present time there are 
about a dozen blanks used by various 
companies to ascertain assets, liabilities 
and other data about agencies in trouble 
and the E.U.A. believes that a uniform, 
standard blank will be of considerable 
benefit. In the Western Underwriters 
\ssociation territory at the present time 

a satisfactory statement is in use. 


The proposed E. U. A. form, which 
undoubtedly will be put into use soon, 
calls for full financial information from 
agencies. Assets and liabilities will be 
shown as well as the amounts due vari- 
ous companies by months. Liquidation 
of balances when an agency is trusteed 
will be based on the information brought 
out in this statement. 





ALBERT H. HELLRIEGEL KILLED 


Albert H. Hellriegel, treasurer of the 
Phoenix of London group in New York, 
was killed in a fall from a room on the 
el ‘ighteenth floor of the Hotel New York- 

tr Tuesday night. He was 56 years of 
age and had been with the Phoenix As- 
surance for many years, acting as chief 
accountant prior to promotion to his 
present post. He had registered at the 
New Yorker Tuesday afternoon under a 
fictitious name. Mr. Hellriegel had been 
in ill health for some time and had not 
been at his office at 150 William Street 
for several days prior to his death. There 
were no notes or other evidence that 
Mr. Hellriegel had intended to take his 
own life. 


CHARLES E. GRIFFITH DIES 





Prominent Staten Island Agent, Banker 
and Real Estate Operator Passes 
Away at Age 85 

Charles E. Griffith, veteran insurance 
agent, real estate operator and banker 
of Port Richmond, Staten Island, died 
on Sunday at his home at the age of 
85 years. He had been retired from ac- 
tive business for several years and his 
insurance and real estate business is now 
carried on by the firm of C. E. Griffith’s 
Sons. Mr. Griffith himself was head of 
this office for many years. 

Born on a farm at Huntington, Long 
Island, Mr. Griffith moved to Port Rich- 
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mond on Staten Island sixty-one years 
ago and for several decades was one of 
the leading figures there. In addition to 
his insurance and real estate work Mr. 
Griffith helped organize the Port Rich- 
mond National Bank & Trust Co. and 
was president for six years. He was 
also treasurer of a savings institution and 
treasurer of the Village of Port Rich- 
mond from 1889 until 1898 when Staten 
Island became part of Greater New 
York City. 





RUDOLPH BELCHER DEAD 
Rudolph Belcher of Chicago, former 
general manager of the Western In- 
surance Bureau, died on November 25. 
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It’s the A. B. C.’s of the insurance business that are count- 
ing in 1932—more than ever before. Everything rests on 
this foundation— 
































a 
— 
— 
A. Adequate Ability to meet every obligation fairly and on time— 
C: the Hartford has never assumed an obligation beyond its ability to pay. me 
: B. Bigger Business through the Comprehensive Coverage of > = 
Hartford policies, which make possible and profitable the sale of oO = 
en Individualized Insurance. 4 
= 
*e Cc ¢ Company Cooperation with the Agent on individual problems z 
= of promotion and sales strategy. = 
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Every agent of the Hartford will find 1932 an even better 
year in which to profit by the support of the Hartford. 
More than ever representation of the Hartford is an asset. 


FIRE 


ART EXHIBITOR’S 


D. OF C. ASS’N MEETING 


The eighteenth annual meeting of the 
Underwriters Association. of the District 
of Columbia will be held in the cabinet 
room of the Willard Hotel in Washing- 
ton next Thursday afternoon, December 
8. Edward R. Hardy, prominent secre- 
tary of the Insurance Institute of Amer- 
ica, is also manager of the Underwriters 
Association of the D. C. 





L. L. MILLER WITH THE SUN 

L. L. Miller has been appointed spe- 
cial agent for the Sun Insurance Office 
and affiliated companies in western 
Pennsylvania and western Maryland with 
headquarters in Pittsburgh. 
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General Agent Favors 
Two Agency Accounts 


LANGDON C. QUIN CITES VIEWS 





Promiment Atlanta Insurance Man Be- 
lieves Two Bank Accounts Would 
Reduce Unpaid Balances 


Langdon C. Quin, member of the At- 
lanta, Ga., general agency of Hurt & 
Quin and president of the American As- 
sociation of Insurance General Agents, 
is in favor of local agents maintaining 
two bank accounts for the purpose of 
separating commissions from sums owed 
their companies and thus cutting down 
the amount of outstanding premiums due 
companies from their agents. Mr. Quin 
has written a letter to a company execu- 
tive in which he points out that general 
agents are vitally concerned with the 
problem of unremitted premiums which 
have been collected by the agents from 
their assureds because the general agent 
is compelled to absorb whatever pre- 
mium losses may result from his agents’ 
unpaid balances. : 

Citing his suggestions for a solution 
of the agency balance problem Mr. Quin 
writes : 

“Various plans have been proposed to 
improve the situation and the one I have 
supported is predicated upon the local 
agents maintaining two bank accounts— 
one in which commissions are to be de- 
posited and one in which company bal- 
ances are to be kept, the latter account 
to be used in discharging company obli- 
gations, including return premiums. A 
plan of this sort could be put into effect 
with practically no lost motion, provided 
all companies are unanimous in its adop- 
tion. Assuming the average commission 
to be 20%,:an agent representing the 
companies, and writing an approximate 
business of $10,000 per month, would at 
the direction of his companies select a 
bank in his community as depository for 
the companies in the agency, and another 
bank in which commissions should be 
deposited. If necessary, the same bank 
could be used for both accounts. 

How Agent Would Make Deposits 

“A plan of this sort should provide 
that the agent should deposit in his com- 
mission account the total sum of his 20% 
commission ($2,000) before making de- 
posit in the company account—there- 
after all collections are to be made in 
the company account for that month. In 
this way the agent would have suffi- 
cient money derived from the first col- 
lections to operate the agency and pay 
his own personal drawing account, there- 
after each month’s business to be han- 
dled on the same basis. 

“The objection to this plan as pointed 
out by various companies is the fact that 
we relieve the agents of any liability for 
the failure of banks. So far as I am 
personally concerned I would much 
rather take this chance than to oper- 
ate as we have in the past with no con- 
trol over the expenditures. We have 
many trusteeships down here and in 
practically every instance we have found 
that our accounts have been collected 
up to the last notch and in a good many 
instances the embarrassment is caused by 
the failure of the agent to reduce his per- 
sonal expenditure and office overhead to 
a point commensurate with the curtail- 
ment of volume which has been suffered 
by the insurance business generally. This 
plan would place the agents of the coun- 
try on a basis where the funds of the 
companies could not be used except for 
the purpose of paying balances and re- 
turn premiums, and in cases where an 
agency is financially embarrassed we 
would at least know that sufficient ac- 
counts receivable should be outstanding 
to liquidate the amounts owing the com- 
panies. 

“I understand that in Australia a sys- 
tem very similar to this has been used 
for many years in that the companies 
operating there require their representa- 
tives to deposit the full premium collect- 
ed in banks designated by the compa- 
nies, and each month a commission 
check is mailed to the agent based on 
the actual collections as reported by the 





TAX LAW IS SUSTAINED 
South Carolina’s Added 1% Levy Legal; 
No Deductions for Returned Pre- 
miums or Reinsurance 

The South Carolina Supreme Court 
has held that the state’s additional 1% 
tax on insurance premiums is lawful and 
no deductions may be made for returned 
premiums or reinsurance. Chief Justice 
E. S. Blease held that insurance taxa- 
tion is a matter of legislative policy and 
not one to be determined by the court. 
Several fire insurance companies started 
suit in the Federal District Court to 
have the statute construed but the In- 
surance Department obtained a stay of 
proceedings pending determination of the 
case in the state court. The state court 
held that the language of the 1931 act 
was clear in the provision not to permit 
deduction of returned premiums. 


SUIT OVER RAIN POLICY 


Company Contends Liability Is Deter- 
mined Only by Amount of Rainfall 
in Weather Gauge 

The Franklin Fire is defending a suit 
involving rain insurance which was 
brought in a Richmond, Va., court by 
the Virginia State Fair Association. The 
policy insured loss against rain during 
the State Fair from October 4 to 7 in- 
clusive. The association which is seek- 
ing to recover $8,204 claims that more 
than one-tenth of an inch fell on both 
October 4 and 5 and that it suffered loss 
of $1,305 on the former date as a result 
of the rain and loss of $6,899.50 on Oc- 
tober 5. It was provided in the policy 
that if as much as one-tenth of an inch 
fell on any one day in the period cov- 
ered by the policy the association was 
entitled to recover the loss sustained. 

It was also provided that the rainfall 
was to be measured by the official gauge 
meter at the United States weather bu- 
reau. On neither day in question, ac- 
cording to the company, did this meter 
show that as much as one-tenth of an 
inch of rain fell. The company there- 
fore contends that it is not liable even 
if there was more than one-tenth of 
an inch of rainfall on both days at the 
fair grounds which are located several 
miles’ distant in another section of the 
city from the weather bureau. 


WILL FIGHT STATE FUND 


A strong fight against the Wisconsin 
state fire insurance fund will be made 
by the Wisconsin Association of Insur- 
ance Agents it was indicated by insur- 
ance men in Madison recently to attend 
hearings on the Wisconsin standard fire 
policy. 

“Whether or not this legislature and 
the new governor will be favorable to 











state competition with the insurance 
business, the underwriters intend to 
make their stand on the question 


known,” it was indicated. Asked whether 
they thought publicity might be without 
result in the case these agents said they 
believed the insurance men should make 
their stand clear. 


PHILLIPS OPENS OWN OFFICE 

H. Vincent Phillips, prominent New 
England adjuster and fieldman for fire 
insurance companies, is now an inde- 
pendent adjuster handling fire losses in 
Massachusetts for fire companies only. 
His headquarters are at 200 Franklin 
Street, Boston. Mr. Phillips has been in 
insurance for more than twenty-five 
years and was for many years connected 
with the Svea and Hudson as special 
agent covering the New England terri- 
tory. 








SYRACUSE BROKER DIES 
Vernon W. Snyder, insurance broker 
in Syracuse for the past thirty years, 
died suddenly last week end in his home 
in that up-state city, a heart attack be- 
ing responsible for his passing. 





agent and confirmed by the bank. I 
realize that this could not be done under 
the present setup of the American agency 
system, but at least the plan I have sug- 
gested bears some similarity to the Aus- 
tralian system.” 


MORTGAGEE DECISION 





Court Holds Change of Ownership Clause 
Does Not Apply When Mortgagee 
Takes Over Property 


Montalbano v. Lumbermens Ins. Co. of 
America, New York City Court, was an 
action on a fire policy by the second 
mortgagee, to whom the loss was pay- 
able “as interest may appear.” The de- 
fense was that the plaintiff before the 
fire had foreclosed the mortgage and 
bought the property at foreclosure sale, 
and that he had failed to notify the in- 
surance company of this change of 
ownership, the mortgagee clause requir- 
ing notification of any change of owner- 
ship or increase of hazard “which shall 
come to the knowledge of said mort- 
gagee.” The mortgagee clause also con- 
tained the statement that the mort- 
gagee’s interest should not be affected 
by any foreclosure proceedings of the 
mortgagee, as in the usual standard 
mortgagee clause in fire policies. 

The court, on the plaintiff’s motion, 
struck out this defense from the com- 
pany’s answer, holding that the provi- 
sion as to notice of change of owner- 
ship was intended to refer to a transfer 
of the property by the mortgagor to 
some third party, but if the mortgagee 
became the owner by foreclosure pro- 
ceedings such notice was not necessary, 
since there was no increase of hazard 
by such a change. 





CALKINS TALKS TO BROKERS 





Travelers Man Before Brownsville & 
East N. Y. Association; Select Jan- 
uary for Annual Banquet 

The Brownsville & East New York In- 
surance Brokers Association at_ its 
monthly meeting recently heard a 
good talk by C. D. Calkins of the Trav- 
elers in justification of automobile rate 
increases. Mr. Calkins emphasized that 
education on the part of the buying pub- 
lic who control rate making would help 
considerably in reducing premium costs. 

The speaker also touched on the splen- 
did way in which insurance has stood up 
during the depression. During 1931, he 
said, insurance companies of all kinds 
paid out $18,000,000 every working day. 

The annual dinner of the association 
is scheduled for the latter part of Jan- 
uary. Samuel D. Rosan, its president, is 
up for re-election. 





INSURANCE LAW FOR ARGENTINA 


’ For nearly three decades insurance 
men in Argentina have clamored for a 
law regulating the insurance business in 
the republic, but so far without result. 
Many times such a law has been prom- 
ised but hostile influences have always 
prevented its being passed. “That would 
not have happened, if we had had an in- 
surance law” is the criticism only too fre- 
quently heard where insurance matters 
are discussed. It now seems that the 
many efforts made for obtaining such a 
law are bearing fruit and its main pro- 
visions have been worked out and will 
be placed before the legislature. 





RICHMOND AGENCIES MERGE 


The Richmond, Va., local agencies of 
Munson & Co., and R. Stuart Cottrell 
have merged and incorporated under the 
style of Cottrell & Munson with R. 
Stuart Cottrell as president and Horace 
H. Munson as secretary and treasurer, 
and with authorized maximum capital of 
$25,000. All companies in each office will 
be retained in the consolidated office. 
They are Dixie Fire, Employers Fire, St. 
Paul Fire & Marine, Union Assurance, 
American & Foreign, St. Paul-Mercury 
Indemnity, Commercial Union Assurance. 





ALABAMA LOSS COMMITTEE 


B. K. Clapp, general manager of the 
Southeastern Department of the Fire 
Companies’ Adjustment Bureau, Inc., an- 
nounces that a loss committee has been 
appointed by the Alabama Field Men’s 
Association composed of R. C. Patterson, 
chairman, Commercial Union; E. G. Dar- 
ling of the Aetna (Fire), and F. O. Haw- 
kins of the Phoenix Assurance. 


May Recover on Loss 
To “Whiskey” Labels 


DECISION OF OREGON COURT 





Not Proved That Insured in Selling Only 
Spurious Labels Was Guilty of 
Violating Prohibition Act 





_ The Oregon Supreme Court has held 
in the case of Brown v. the New Jersey 
Insurance Co. that a storekeeper may re- 
cover on a fire policy for a loss to false 
and spurious labels kept for sale to boot- 
leggers and for loss of a substance called 
“aged in wood” used by bootleggers to 
give an appearance of age and quality 
to moonshine whiskey although these »r- 
ticles were kept for sale for unlawiul 
purposes. There is no law in Oregon 
making the possession, sale or insurance 
of such articles illegal and the policy 
contained no provision restricting tlie 
company’s liability to such articles «as 
may be sold lawfully. 

_ The court said that there is nothing 
inherently wrong or immoral in a con- 
tract insuring property against fire which 
may have been used for an illegal pur- 
pose or kept for unlawful sale unless the 
assured does some act to aid in carrying 
out such purpose or in the making of 
such sales. The assured here testified 
that he kept the articles for sale but had 
no knowledge of what was done with 
them after they were sold. 

If goods are burned, the court said, 
they cannot be thereafter sold and 
neither the insurance contract nor the 
payment under it can make their sale or 
the use of them after the burning pos- 
sible. A contract insuring such goods 
is not based upon an illegal considera- 
tion and if an unlawful sale were made 
before the burning, such transactions 
were only collaterally connected with 
the contract, and are too remote to af- 
fect its validity. 





WITH F.C.A.B. IN WEST 


Kenneth W. Withers, general manager 
of the Pacific Coast department, Fire 
Companies’ Adjustment Bureau, an- 
nounces the appointment of Lester A. 
Kent as automobile adjuster attached to 
the Yakima, Wash., office, which is under 
the management of Frank O. Wright. 
Also the appointment of F. F. Matson 
as automobile adjuster attached to the 
Butte, Mont., office under the direction 
of R. M. Hill. Mr. Kent was formerly 
an independent adjuster in Spokane and 
latterly in Yakima. Prior to that time 
he was Deputy State Fire Marshal in 
the State of Washington and previously 
connected as a special agent attached to 
the United States Department of Justice. 
Mr. Matson has had an extensive auto- 
mobile experience, having held various 
electrical and automobile positions since 


1905. 





MENN HEADS CALIF. ASS’N 


William H. Menn, president of the 
Los Angeles Fire Insurance Exchange, 
was elected president of the California 
Association of Insurance Agents at the 
annual meeting held recently at Santa 
Rosa. C. T. Buckman of Visalia is first 
vice-president and W. W. Robinson of 
San Bernardino second vice-president. 
The executive committee was instructed 
to draft a rate regulation bill and ap- 
point a special highway safety commit- 
tee. The agents condemned competitive 
branch offices of companies and direct 
writing by surety companies. It was also 
recommended by the state association 
that California insurance commissioners 
have at least five years’ experience in 
insurance prior to being eligible for ap- 
pointment and that special fictitious au- 
tomobile fleet rates for employes of 4 
single concern or residents of a certain 
neighborhood be prohibited. 





DEATH OF E. UTZ 
Ethelbert Utz, well known local agent 
of Front Royal, Va.. former license clerk 
in the Virginia Insurance Department, 
died of pneumonia last week following 
a brief illness. 
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LOYALTY GROUP 








NEAL BASSETT, a 


JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice-Pres. E. cit POTTER. 2d V.-Pres. W. W. POTTER, 2d Vice Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres, 

FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 
CAPITAL 
$ 9,397,690 00 Organized 1855 





NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President 
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JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vive Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2dV.-Pres, 
THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1853 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice-Pres. E.G. POTTER, 2d V.-Pres. W W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V. ‘-Pres. 
THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
$ 600,000.00 Organized 1854 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, bey ge E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres, LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
NATIONAL-BEN FRANKLIN F IRE INSURANCE Co. - PITTSBURGH, PA. 
$ 1,000,000.00 Organized 1866 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, renee, 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS,Vice-Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. P: 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
SUPERIOR FIRE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1871 
NEAL BASSETT, Chairman of Board 
W.E. WOLLAEGER, President JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres, HERBERT A. CLARK, Vice Pres. 
H. R. M. SMITH, Vice Pres. HERMAN AMBOS, Vice oie. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
$ 1,000,000.00 Organized 1870 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres, HERBERT A. CLARK, Vice Pres. at R. M. SMITH, Vice Pres. 
W. E..WOLLAEGER, Vice-Pres. HERMAN AMBOS, bay Pres. E.G. POTTER, 2d V.-Pres, W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE CAPITAL FIRE INSURANCE COMPANY 
$ 300,000.00 Organized 1886 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 
$ 100,000.00 Organized 1905 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres, H. R. M. SMITH, Vice Pres. 
W.E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, eth Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2d V.-Pres, 
MILWAUKEE MECHANICS’ INSURANCE COMPANY ; 
$ 2,000,000.00 Organized 1852 





NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, Vice Chairman 
H. $. LANDERS, President J. C. HEYER, Vice President WINANT VAN WINKLE, Vice President JOHN R. COONEY, Vice President 
E. G. POTTER, 2d Vice Pres. E. R. HUNT, 3rd Vice Pres’t S. K. McCLURE, 3d Vice Pres, T. A. SMITH, Jr., 3rd Vice Pres. F. J. ROAN, 3rd Vice Pres, 


THE METROPOLITAN CASUALTY INSURANCE COMPANY 





$ 1,000,000.00 OF NEW YORK Organized 1874 
NEAL BASSETT, Chairman of Board 
H. S. LANDERS, President WINANT VAN WINKLE, Vice President J. C. HEYER, Vice President JOHN R. COONEY, Vice-President 


E. G. POTTER, 2d Vice Pres. 7. A.SMITH, 3rd Vice Pres. FRANK J.ROAN, 3rd Vice Pres. £.R. HUNT, 3rd VicePres. S.K.McCLURE,3rdVice Pres. 


COMMERCIAL CASUALTY INSURANCE COMPANY 











$ 1,000,000.00 Organized 1909 
WESTERN DEPARTMENT eee 5 Faas ty - wo gaa 
HERBERT A. CLARK, Vico President EASTERN DEPARTMENT W. W. &-E. GP POTTER, 2nd Vice Presidents 

H. R. M. SMITH, Vice President FRED W. SULLIVAN, $ 
JAMES SMITH, Secretary 10 Park Place oa <a — 
ERSEY SOUTH- WESTERN 
CANADIAN DEPARTMENT a ee vee 912 Commerce St., Dallas, Texas 
OLIN BROOKS, 2d Vice President 
461-467 Bay St., Toronto, Canada eeniae Enea. Fate tre en x 
MASSIE & RENWICK, Ltd., Managers A. C. MEEKER, Secretary 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








W. M. Fiero, local agent at Middle- 
town, N. Y., is an old style agent and, 
moreover, one of the forward looking 


citizens, taking a great interest not alone 
in insurance, outside of the purely busi- 
ness viewpoint, but also in civic’ mat- 
ters. Within the last few years, a com- 
mittee of parishioners of the Congrega- 
tional Church at Middletown, N. Y., came 
to him to solicit contributions for the 
rebuilding and renovating of an old 
church edifice. He told them that he 
would not give one cent towards the 
remodeling of the old and worn-out 
church building, but that ‘he would try 
to get them a fine site for a new church, 
built along modern lines. His offer was 
entertained and he quietly set to work 
in securing a fine site, overlooking the 
whole city with the fine rolling country- 
side of Orange County in full view. 

It was the land of an old country estate 
in the growing residential section of the 
city. He got it for them and got it 
cheap, and a fine structure of native 
stone with all modern appurtenances was 
built, one of the finest church properties 
I have ever seen. I am told that all the 
members of the church and many out- 
siders contributed something to the rear- 
ing of the structure, some in their leisure 
hours helped building the steps and 
fences, others did decorative work, 
others did something to the extent they 
could, either in money, material, or labor 
or planning. The church and grounds 
represent an investment of over $300,000 
in money, material and labor contributed 
by the parishioners and others individu- 
ally and collectively. 

Mr. Fiero was publicly thanked for his 
contribution in securing the site, an 
equivalent in money was recorded in his 
favor on the records of the church; that 
is, the value of his services in securing 
the site stands to his credit as his con- 
tribution, instead of mere dollars and 
cents. It was a fine piece of construc- 
tive work, and if he had not thought 
about it, the parishioners would now be 
housed in an old building patched up, 
which sooner or later would have to be 
patched up again. 

Mr. Fiero told me about this in his 
quiet unassuming way, not seeming to 
realize that he had done a very big 
thing. This reminds me of the story told 
about what happened in the building of 
one of the medieval cathedrals in 
Europe. Everyone contributed to the ex- 
tent of his ability, the rich and well-to- 
do, money; the poor, material and labor. 
One poor woman, who could give noth- 
ing was observed by the Cardinal wait- 
ing each day to feed the draught horses 
as they drew stone from a quarry to 
the cathedral, uphill, petting them and 
feeding them. When the cathedral was 
finished and the richest man in town ex- 
pected to find his name on the top of 
the list of all those who had helped, as 
he had contributed the largest amount 
in money, he was surprised that the poor 
woman’s name had been placed at the 
top, and when he voiced his displeasure 
to the Cardinal, the answer was that pro- 
portionately and relatively speaking the 
woman had really contributed more than 
he had as she had contributed as much 
as she could, and he had not. A pretty 
story and bearing some relation to my 
story of Mr. Fiero’s contribution. 

x * 
An Irishman’s Lunch 

Tom Gallagher, veteran fire insurance 
man, wrote me for Thanksgiving and 
said among other pleasant things: 

“Today for lunch I had spare ribs and 


sauerkraut, a strange dish for an Irish- 
man, but delicious just the same and 
greatly enjoyed. Best wishes for the 
old man. 

Mr. Gallagher may be advanced in 
years but he is young in heart and spirit 
and physically sound as a nut. 

ee 
Rural Centers Up-to-Date Places Now 

Even twenty years ago it was difficult 
to get the same things in the way of 
wearing apparel, food, entertainment and 
lodging in small towns that you could 
obtain in the larger cities. I remember 
in 1909, when I was stopping with my 
family at Athol, in the foothills of the 
Adirondacks, near Warrensburgh, N. Y., 
for the summer that I needed a city 
man’s white shirt, and took the stage to 
Warrensburg to get one. They simply 
did not have them in stock at the lead- 
ing general store. They did have a lot 
of gaily decorated ones, all colors of the 
rainbow, such as were worn on Sundays 
and holidays by the gay young blades 
when driving with their sweethearts or 
attending local “doings.” 

This is all very different now. I have 
found by actual purchase of men’s wear 
and haberdashery in very small places 
that you can get the very same things 
there, and sometimes sooner, than on 
Broadway. Sometimes a novelty makes 
its appearance in a smaller town earlier 
than in New York City. I bought a pair 
of suspenders that operated on a wire 
spring basis, instead of an elastic strip, 
a very good ‘idea, long before I could get 
one in New York. 

In fact, I started one Saturday after- 
noon up Broadway, New York City, from 
Beaver Street, for a walk to Fourteenth 
Street, partly for exercise and partly to 
make some purchases and tried to buy 
that kind of suspenders, but did not find 
any. Finally at about the tenth store at 
which I stopped the salesman somewhat 
superciliously said he “had never heard 
of such a thing.” That got me a little 
hot, and I told him New York City was 
a “hick” town anyway, in certain re- 
spects, whereupon he murmured that I 
must be from out of town myself. 

I gurgled that on my mother’s side we 
had been natives of dear old Tammany- 
ridden Gotham for over one hundred 
years, which sort of nonplussed him. I 
told him that New Yorkers who had 
never been out of New York thought 
that New York was all there was to the 
U. S., whereas in fact New York City 
wasn’t even New York State and cer- 
tainly not the whole of the United States. 
As a matter of fact you can get every- 
thing in the way of the comforts of life 
except 
grand opera on ‘the stage, that you can 
in the so-called “metropolis,” which 
really is a misnomer, for metropolis, as 
every schoolboy does not know, is a 
Greek word and means “the mother-city,” 
and New York certainly isn’t the “moth- 
er-city” of New York State. Albany is 
just as old, for instance. 

“Meter” is Greek for mother, and Polis 
ingGreek means “city,” the words com- 
pounded or made fluid became “Metropo- 
lis” in the Greek language. The mother- 
city, or metropolis, Athens, for example, 
planted colonies in the boot of Italy. 
These were called “daughter-cities” of 
the “mother-city” Athens. “Neapolis,” 
modern Naples, meaning “New City,” 
was one of these colony-cities as was 
Syracuse (not Syracuse, N. Y., however, 
although there are plenty of Greeks there 
now) in Sicily. 

To get back to New York City—small 
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the automobile and 
good roads have had a lot to do with the 


towns discussion, 


facts mentioned above. Even twenty- 
five years ago it was said by outsiders 
that New York was the town in which 
people wore their “Sunday” clothes every 
day in the week, and that the citizens of 
smaller towns when they went to New 
York wore their Sunday clothes to visit 
the “Big City.” Not so nowadays. You 
can’t detect any difference between 
clothing worn in Ogdensburg, N. Y., 
where this is written one dreary Sunday 
afternoon in November, and that worn 
on Broadway or Fifth Avenue, whereas 
formerly there was a distinct difference, 
on the average. We even get new movies 
before they come to New York. 


“Am I Right or Am I Right?” 

Of the many pests one meets traveling 
and gets into conversation with is the 
“gazabo” who when he argues or speaks 
always asks you: “Am I right?” and then 
goes right on talking without giving you 
a chance to say whether he is right or 
not. It is like having water pumped into 
your throat at high pressure. You can 
gurgle a little, that is all. And the law 
forbids your shooting him. Between 
gasps I managed to say: “Hold on, I 
don’t know whether you are right or 
not, I want to think it over. Not so 
fast, young man, give a fellow a 


chance. I can’t accept your wisdom so 
quickly.” He gave me a pained look 
and walked away. 


es = 
Naming Railroads 

There have been fads in naming rail- 
roads just like other fads. In the early 
eighteen eighties, the railroads had a 
large emigrant trade, as the great West 
was growing by leaps and bounds (and 
the East felt the reflex). Railroads, 
partly for this reason, and also because 
it was the age of grandiose nomencla- 
ture, sought big names. The old Erie 
changed its name -. “N. Y., Lake Erie & 
Western.” The old N. Y., Midl: ind & Os- 
wego changed its name to the “N. Y., 
Lake Ontario & Western,” and some 
local road in New York state, I think, 
starting at Canisteo and ending in the 
wilds of Pennsylvania, was called the 
“N. Y. & Pennsylvania R. R.” 

The “West Shore” was called the 
“N. Y., West Shore & Buffalo,” and the 
Lackawanna the “Delaware, Lackaw anna 
& Western.” Whether they had _ their 
own lines to Chicago and the West or 
not, they wanted the “Western” feature 
to be accentuated, and the West was 
then what is now called the “Middle 
West.” In school we started with Ohio 
and Indiana as Western states. And TIIli- 
nois was the “Far West.” We had thir- 
ty-six states and ten territories then, and 
the District of Columbia. The Dakota 
territory was then what is South and 
North Dakota now. That is about fifty 
years ago. When my father came to 
this country in the fifties (1850's), the 
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country west of the Mississippi was the 

Indian country. 
*« * * 

A Prophecy 

Any business nowadays that does not 
recognize merit and reward it, and that 
puts a premium on machine and routine 
thinking, and extols system and lackey- 
ism at the expense of clear and inde- 


pendent thinking and speaking out, or 


makes it necessary to be a “yes-man” to 
rise, is going on the rocks, sooner or 
later. I am NOT speaking of the in- 
surance business. 
et. @ 

Judging the Good and Bad 

Years ago I was sitting at the same 
table with two insurance men, well 
known for their narrowness and bigotry, 
and one remarked to the other that any 
man who sold liquor was surely going 
to hell. I rose from the table and they 
asked why. I told them that my father- 
in-law, a very fine man in my opinion, 
sold “liquor” in his high grade eating 
houses in the financial districts of New 
York and if they felt. that way, I was 
not a fit companion for them, now or 
hereafter. One of them used to salve 
his conscience by “buying” an article 
worth $5 for 25 cents after an adjust- 
ment, though he never knew I knew it. 
Both are now dead. It reminds me of 
a remark made by Mark Twain, “Heaven 
for good society, but hell for good fel- 
lowship.” 

* * x 

First Impressions May Be Wrong 

It does not follow because you see a 
fellow traveler reading a Republican or 
Democratic paper that he is of that party. 
Recently I saw a man go up to a fellow 
traveler reading the New York Herald 
Tribune and assume that he was a fel- 
low Republican. 

The gentleman reading the Republican 
paper was a Democrat, but read the 
Herald Tribune because he wanted to 
hear the opposite side, which disgusted 
the man who had approached him. It 
never does to judge hastily by externals. 
A fine smooth-looking white-haired min- 
isterial man may be a bootlegger, and 
a muscular six-footer (like Clinton Scol- 
lard) might be a poet. 
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Semi-Annual Statement July 1, 1932 


ET ONE eee a Lh) Oe ee eee ee $58,791,139.31 
I since incshinasstsittisciainieoadnareues ies isan anaaih eaede 7,000,000.00 
TE TE A Se A a aE ES ee 7,754,937.61 
PF ee nieve tecckeeence nce cbcsasclbn nceevens 44,036,201.70 
Surplus to Policyholders..... 14,754,937.61 


*Valuations of Securities on New York Insurance Department Basis. 


**As of July 30, 1932, $5,000,000 of Such Capital Was Transferred to Surplus. 


Losses Settled and Paid Since Organization Over... $304,000,000 


THIRTY-THREE YEARS RECORD 


ASSETS RESERVE SURPLUS 
Des. 31, 1099................ $ 529,282.59 $ 26,832.54 $ 3,038.94 
Dec. 31, 1904............... 3,003,725.08 1 ,406,295.92 804,709.46 
Dec. 31, 1907._............. 5,177,134.99 1 ,830,603.29 2,398,322.48 
Ces. 31, 1914... 8,966,071.46 3,461 ,689.22 3,619,694.66 
Dec. 31, 1919_............ 33,687,274.25 13,447,880.00 10,146,031.00 
oo. 3, 4... 60,654,703.06 20,280,922.14 19,810,623.92 
Ges. 3, 1926................ 67,922,096.58 20,265,572.73 24,161 ,943.85 
mee. 31, Sk............... 71,740,996.88 21,162,599.90 25,610,575.98 
oo, ee. 80, 193,738.67 21,794,727.64 29,514,599.03 
Dee. 31, 0920................ 98, 190,644.96 24,332,695.62 37,252,917.34 
oe. 3, HR... 105,991 540.45 26,803, 146.42 44,315,436.03 
Dec. 31, 1930................ 87,416,300.55 27,340, 139.34 30, 109,790.21 
se eee 80,863,641 .33 28,081 609.59 26,732,004.74* 





*Valuations approved by National Convention of Insurance Commissioners. 
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The Law Relating to Automobile Insurance 


Tue Law RELATING TO AUTOMOBILE INSURANCE is 
already well known as the first text book on a subject 
of constantly increasing importance. 

The First Edition, published in 1921, has been out 
of print for several —- It received commenda- 
tion from many high legal authorities. Many requests 
have been received for a new edition. 








$8.50 Delivered 
The Eastern Underwriter Company 


94 Fulton Street 


New York 


The new Second Edition cites and analyzes more than 1000 auto- 
mobile insurance cases and contains more than three times the amount 
of text contained in the First Edition. All the English and Canadian 
cases are included. 


Every phase of automobile insurance law is covered. The state- 
ment of the law necessarily includes many of the leading principles 
of insurance law generally. 


Where necessary, the essential facts of each case are stated in 
detail. 


The Second Edition is not a mere digest, but a treatise of 477 pages, 
arranged in 21 chapters, containing 380 sections. 


A Table of Cases and a comprehensive analytical Index facilitate 
reference. 


The book is the work of a legal author and editor of many years’ 
experience, for several years contributing editor of the American 
and English Encyclopedia of Law, Second Edition, and author, editor 
and translator of several legal text books. 


The following is one of many endorsements: 


“You may be interested to know that our people who have 
studied the book are most enthusiastic in their commendation 
of it.” 


PART I PART II 
Automobile Insurance Generally Matters Pertaining to the Different 
Chapter Kinds of Automobile Insurance 
I. Constitution of the Contract Chapter 
II. Construction of Policy XIII. Fire Insurance 


XIV. Theft Insurance 

XV. Collision Insurance 

XVI. Confiscation Insurance 
XVII. Transportation Insurance 
XVIII. Liability Insurance 


III. Reformation of Policy 

IV. ‘Cancellation of Policy 

V. Notice and Proofs of Loss 
VI. Agents, Brokers and Adjusters 
VII. Arbitration, Appraisal and 


Award XIX. Insurance Policies and Bonds 
VIII. Extent of Loss and Amount of Ltt rd Public Service 
Recovery — 
IX. Option to Repair XX. Compulsory Liability Insur- 
- ance 
Xx. — and Warran- XXI. Mutual and Reciprocal Com- 


, anies and Associations 
XI. Subrogation Table of Cases 
XII. Actions and Defenses Index 





ORDER BLANK 


[A] , 19 
The Eastern Underwriter Co., 
94 Fulton Street, New York City. 





Gentlemen: 

Please send me cop of the new 
Second Edition of Simpson on THE LAW 
RELATING TO AUTOMOBILE INSURANCE, 
price $8.50. 
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Personal Effects and 
Jewelry Cover Changes 


EFFECTIVE NEXT FEBRUARY 1 





1.M.U.A. Increases Minimum Premium 
on Personal Effects to Encourage 
Use of Deductible Form 





The Inland Marine Underwriters Asso- 
ciation has announced several changes in 
rates on personal effects and jewelry 
policies, effective next February 1. With 
respect to personal effects coverage the 
minimum premium has been increased 
because of the large number of losses 
sustained on small claims. A lower rate 
for the $25 deductible form is offered 
prospects, the Association members be- 
lieving that with policyholders bearing 
the burden of losses not in excess of $25 
each the companies will eliminate a 
bothersome class of claims. The mini- 
mum premiums on jewelry covers were 
lowered for the reason that the policies 
are schedule forms and a cut in the mini- 
mum premium will allow those who have 
personal effects protection to schedule 
their jewelry and include it under the 
jewelry covers. 

The new rates on personal effects pol- 
icies will be 3% for the first $1,000 of 
coverage and 1% for each additional 
$1,000, with a minimum premium of $20. 
For $25 deductible policies, the rate will 
be 242% for the first $1,000 of coverage 
and 1% for each additional $1,000, with a 
minimum premium of $15. For policies 
covering for thirty days or less the pre- 
mium will be $15 for full. coverage and 
$10 for the deductible form. i 

Old rates on personal effects policies 
were 3% for the first $1,000, 2% for the 
second $1,000 and 1% in excess of $2,000, 
with a minimum premium of $15, unless 
the policy was written for six months or 
less, in which case the minimum pre- 
mium was $10. 

Charge for Waiving Exclusions 


The new rules provide a charge of $5 
additional on the minimum premium for 
waiving exclusions in insuring students’ 
property in fraternity and _ boarding 
houses. The additional rate of one- 
fourth of 1% remains unchanged. For 
professional entertainers, the rates and 
minimum premiums are doubled. Where 
it is permissible to issue the coverage to 
include premises of the domiciled as- 
sured, the total minimum premium is $30 


' for full coverage and $25 for the $25 de- 


ductible form. The additional rate of 


| one-fourth of 1% remains the same. 


On jewelry policies, the minimum pre- 
mium has been reduced from $30 to $10. 
Engagement rings may now be insured 
under the jewelry policy at the regular 
$10 minimum premium instead of under 
a special policy. The minimum premium 
on jewelry policies for professional en- 
tertainers has been reduced from $45 to 
$15. Neither personal effects nor jewelry 
policies now in force may be canceled 
and rewritten before December 1, except 
at short rates. 





DALZELL’S COMMISSION PLAN 


John A. Dalzell, prominent Pittsburgh 
local agent and strong opponent of ex- 
cess commissions in excepted cities, has 
proposed the slogan, “Uniform Commis- 
sions Nationwide,” for adoption by in- 
surance agents and companies. He says 
that “if the agents in excepted cities are 
sincere in their support of the American 
Agency System and if they desire the 
wholehearted support of the agents in 
ordinary territory let them, through the 
leaders of the National Association of 
Insurance Agents, demonstrate their sin- 
cerity by their acceptance of the princi- 
ple of uniform commissions nationwide. 
When the suggested slogan becomes a 
reality the branch office bugaboo will 
either disappear or become immeasur- 
ably restricted, but until then such com- 
panies operating branch offices may be 
expected to continue same in competition 
with other companies who have chosen 
'o follow the inexcusable high commis- 
Sion plan.” 


HOPPS DATA IS FILED 


Van Schaick Presents Records of Evi- 
dence on Which Broker’s License 
Was Ordered Revoked 
Voluminous data on the hearings con- 
ducted by the New York Insurance De- 
partment which led to the revocation of 
the broker’s license of Stewart B. Hopps 
was filed last week by the New York 
Attorney General’s Department on be- 
half of Insurance Superintendent Van 
Schaick with the clerk of New York 
County. This was in accordance with 
the order of certiorari issued on Novem- 
ber 4 by Supreme Court Justice McCook 
following the steps initiated by Mr. 
Hopps to obtain a recovery of his li- 
cense. The Insurance Department asks 
that the certiorari order be vacated and 
the proceedings dismissed on the grounds 
that the reasons for the license revoca- 
tion have not been found unsubstan- 

tiated. 
Included in the data filed by Super- 
intendent Van Schaick are records on 





the hearings held when the Pearl As- 
surance was seeking admittance to this 
country and letters and telegrams al- 
leged to have been exchanged between 
Mr. Hopps and J. F. Guinness when both 
— associated with the National Union 
ire. 


BACK FIRE MARSHAL LEGRIED 

Retention in office of Illinois State 
Fire Marshal S. L. Legried is being 
sought by the Illinois Association of In- 
surance Agents according to Shirley E. 
Moisant, secretary of the association, as 
a result of the Democratic landslide 
which may end the career of one who 
has done much in the past quarter cen- 
tury to aid insurance companies. Mr. 
Legried was responsible for the model 
Illinois Arson Law and has averaged one 
conviction a week during his tenure of 
office with eighty convictions, as a re- 
sult of his testimony, during 1931. He 
has broken up four arson rings and saved 
upwards to $100,000 for insurance com- 
panies during recent times. 





BROKERS SET HIGHER QUOTA 


With the unemployment even more se- 
vere this year than last, the insurance 
brokers’ committee undér the leadership 
of William Schiff, of Schiff, Terhune & 
Co., Inc., has been requested to set a 
quota higher than last year and are ac- 
tually seeking support in 26% more of- 
fices. It is the hope of the committee 
that every employed person connected 
with the insurance brokerage business 
will feel the grave necessity of contribu- 
ting their share toward the common fund 
for the relief of unemployment conditions 
this winter. Berthold M. Harris, secre- 
tary of the Insurance Brokers’ Division, 
90 John Street, New York, is handling 
the details of the work. 





L. W. SWIFT WITH LUMBERMENS 

Lee W. Swift is now associated with 
the Lumbermens of Philadelphia as spe- 
cial agent in New Jersey and the New 
York suburban field. He was in the 
same territory for several years with the 
Fireman’s Fund. 




















The Home Fire & Marine trademark pictures a full-rigged ship entering San Francisco Harbor through the Golden 
Gate at sunset. In 1923 Postal authorities at Washington, D. C., adopted this trademark for the 20¢ stamp now in use. 


Strength, Permanence and Stability 


As agency connection with the 


Home Fire & Marine, founded in 1864, is an alliance 


with a company of unquestioned security and un- 


faltering service — security and service that rest 


on a firm foundation of strength, permanence and 


stability. From coast to coast, Home Fire & Marine 


has earned the confidence of the insuring public. 
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Ship Fires Continue 
To Bring Bad Losses 


THREE RECENTLY REPORTED 





May Cost British Underwriters Alone 
Nearly $4,000,000; Serious Underwrit- 
ing Problem Everywhere 





Lloyd’s has recently experienced an- 
other of the “Black Mondays” which 
occasionally cast a spell of gloom over 
marine underwriters. Three serious fires 
were reported on November 14, which, 
it is estimated, involve British underwrit- 
ers to the extent of some $4,000,000. At 
Amsterdam, the Dutch Diesel liner Pieter 
Corneliszoon Hooft was burned to de- 
struction, while at Hebburn-on-Tyne the 
British liner Oregon Star, insured for 
£77,500, was practically burned out the 
same day. Finally, the jute cargo dis- 
charged’ from the steamer Holywell at 
Valencia caught fire and £25,000 worth 


was destroyed. 

The circumstances of the fire on the 
Dutch liner, a new vessel of 15,000 tons 
gross, are not the same as those in which 
serious fires have occurred during the 
last two or three years in luxurious lin- 
ers under construction, under repair, or 
in service. The vessel was lying along- 
side the wharf after she had been fumi- 
gated with cyanide, and, like some other 
recent liner fires, the outbreak occurred 
at night. There was nobody aboard and 
all the portholes and gangways were 
open, while the yellow flag flown in such 
circumstances kept all other vessels 
away. Consequently the fire must have 
secured a complete hold before it was 
discovered. It is assumed that the cause 
was a short circuit in the electric supply. 
The metal construction of the ship pre- 
vented any serious breaking up, and the 
fact that the fire was chiefly in the upper 
parts probably prevented a greater dis- 
aster by the distribution of burning oil 
on the water. 

The vessel, which was regarded as one 
of the glories of the Dutch mercantile 
marine, was built at St. Nazaire in 1926. 

The London market is heavily interest- 
ed in the insurances on the liner. They 
are believed to represent about $3,500,000, 
in addition to which amounts have been 
placed to cover the risk of total loss only. 
The agencies of British companies in 
Holland booked a large part of the busi- 
ness, while about one-fifth of the insured 
value of the vessel was placed direct in 
London. In all probability some 80% of 
the risk is carried by British underwrit- 
ers. The disaster promises to rank 
among the most formidable underwriting 
losses of recent years. 

The fire in Amsterdam made the one 
on the Tyne seem small, although the 
Oregon Star, which took fire while in 
port, is understood to be insured for 
$387,500. There was a renewed outbreak 
on this vessel after the original fire had 
been got under control, the latter re- 
sulting in the death of the chief officer 
and the abandonment of the vessel. 

Two other casualties—the foundering 
of the big Danish tank steamer Vistula 
at Tampico and the destruction of the 
steamer Balboa in the hurricane at 
Georgetown, in the West Indies—added 
to Lloyd’s dismal record on November 14. 


The recent appalling series of fires in 
valuable liners has given marine under- 
writers much to think about, and it has 
raised in an acute form questions which 
were not presented in the same way 
for solution to previous generations of 
underwriters. A few years ago under- 
writers could scarcely have envisaged the 
possibility of so many extremely costly 
fires in ships in port within so short a 
time, each of which may well disturb in- 
dividual underwriting results. 


French Underwriting 
Problems This Year 

COMPETITION IN RATES KEEN 

R. Sibilat of Paris Tells of Steps Taken 


to Offset Idle Tonnage and to Im- 
prove Hull Insurance 








Marine insurance in France during the 
last year has had to contend with com- 
petitive campaigns in rates on cargo in- 
surance and on hull insurance on small 
vessels and fleets with low values ac- 
cording to R. Sibilat of Paris, general 
manager of La Reunion Francaise, who 
spoke on underwriting conditions in his 
country before the recent annual meet- 
ing of the International Union of Ma- 
rine Insurance. Mr. Sibilat, however, 
said that on large liner risks the com- 
petition was not as keen because all un- 
derwriters were certain to share in part 
of the coverage. In reviewing French 
conditions in 1932 Mr. Sibilat brought 
out these facts: 

As a result of the decline in foreign 

trade the premium income in cargo busi- 
ness has considerably decreased, and 
consequently, competition has become 
more and more fierce. It would seem 
that certain companies, anxious to main- 
tain the volume of their business, have 
freely written any risk on offer without 
inquiring into its quality, and this prac- 
tice, in turn, engendered rate-cutting. 
_ Turning to hull business, the situation 
is altogether different. It is rather dif- 
ficult, however, to give a general idea 
of the state of affairs, because conditions 
vary considerably in the market for 
tramps and small fleets of vessels with 
low values on the one hand, and for 
fleets of steamers of high value on the 
other. As regards the first-mentioned 
class of risks, the position is about the 
same as in the cargo market. The vari- 
ous centres are engaged in a competitive 
campaign, and in an endeavor to defend 
accounts which for many years have 
been on their books, the companies were 
unable to stand out for better terms, 
both as regards rates and policy condi- 
tions, even though such an improvement 
IS necessary according to sound under- 
writing principles. 

Where, however, the units represented 
a value of many millions of francs, com- 
petition was far less keen, because each 
company is sure to obtain a proper share 
in the risk. Consequently, better con- 
ditions could be secured or maintained 
and in some cases the rates have been 
increased. 

Losses on Large Lines 
It has been stated that the depression 


has chiefly become manifest in the large 
amount of idle tonnage. This, though 
adversely affecting the premium income, 
has had the beneficial effect that work- 
ing results as such have improved by 
the elimination of obsolete tonnage. 
Moreover, the crew is very carefully se- 
lected, and on the whole, those ships 
that remained in commission are of the 
most modern type and navigated by the 
most experienced crew. Unfortunately, 
this advantage is counterbalanced by the 
fact that these modern vessels naturally 
represent the highest values, and if, 
therefore, one of them meets with a seri- 
ous accident—the terrible disaster of the 
Georges Philippar is still fresh in our 
memory—the respective year’s settle- 
ment will show a heavy loss, because the 
spread of risk is no more sufficient to 
allow underwriters to make a book of 
their lines. 

In the course of the year French un- 
derwriters have adopted various resolu- 
tions, among which the readjustment of 
hull valuations on a francs basis, as a 
result of the abandonment of the gold 
standard by Great Britain, stands out 
prominently. Moreover, several clauses 
have been amended, as for instance, the 
hull clauses dealing with port risks and 
strike risks, and the cargo clause con- 
cerning the pro rata liability for general 
average claims. Again, in view of the 
depreciation of currency in the United 
Kingdom and other countries, French 
underwriters have framed certain ex- 
change rules for the settlement of claims. 
I do not intend here to deal at length 
with this rather intricate matter, but I 
may say that the sole object of this 
measure has been to devise a method 
for the protection of both the assured 
and underwriters, and I venture to be- 
lieve that we have been successful in 
this respect. 


—= 


CUNARD RESUMPTION 


General Belief in England That Work 
on New Huge Liner Will Be 
Resumed Soon 

There is a general belief in British 
shipping circles that the construction of 
the world’s largest liner, No. 534, for the 
Cunard Steamship Co. may soon be fe- 
sumed in connection with a Government 
scheme for reducing unemployment. An- 
thony Cunard, assistant director of the 
Paris offices of the Cunard Co., is report- 
ed to have made the following statement 
in this connection shortly after the Nor- 
mandie, the new French mammoth. was 
launched: 

“T cannot give any fixed date for the 
resumption, but I feel that financial as- 
sistance will be forthcoming. I am con- 
fident that our new liner will be launched 
eventually.” 

Premier MacDonald, however, has 
thought it necessary to deny all reports 
of the resumed building on the basis of 
some form of state assistance. On the 
other hand, Sir Robert Horne urged in a 
recent speech in the House of Commons 
that the Government should repeat the 
experiment successfully tried at the be- 
ginning of the century of lending money 
at a low rate of interest to the Cunard 
Co. By means of such a-loan the com- 
pany built the Lusitania and Mauretania, 
the latter of which held the world’s speed 
record for over twenty-one years. Sir 
Robert described it as an anomalous po- 
sition that the company is anxious to 
build and at the same time unemployed 
shipyard workers are on the dole. 








HALIFAX FIRE DIVIDEND 
Directors of the Halifax Fire of the 
Home of New York group have declared 
a dividend of 45 cents a share. 





Report of $100,000,000 Gold Risks 
Based on Wrong European Currency 


When the first reports of the Interna- 
tional Marine Union meeting in Baden- 
Baden, Germany, were published in the 
British press a few wecks ago practically 
all the news stories stated that a dele- 
gate, reporting on gold insurance prob- 
lems, deplored the fact that ships were 


_earrying as high as $100,000,000 in gold 


on single shipments. The Eastern Un- 
derwriter doubted the accuracy of this 
statement and inquiry among marine un- 
derwriters in New York showed that no 
vessel was known to have carried more 
than $20,000,000 at a time and that very 
few shipments in excess of $15,000,000 
were ever made because of the impossi- 
bility of securing marine insurance for 
more than that amount. ; 
This week The Eastern Underwriter 
received from that most competent gen- 
eral secretary of the International Union 
of Marine Insurance, Fraulein M. Frenzl 
of Berlin, an explanation of why many 
newspaper writers at the Baden-Baden 
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meeting sent out the report that ship- 
ments of gold up to $100,000,000 had been 
made. The explanation follows: 

In the marine section of the Eastern 
Underwriter for October 21 reference is 
made to the Baden-Baden meeting of the 
International Union of Marine Insurance, 
and in this connection the question was 
raised as to whether an error had been 
made in the report on gold shipments so 
far as the figures quoted were concerned. 
As will be recalled, the value of specie 
carried in the Bremen was stated to be 
£14,000,000 and that per the Isle de 
France £25,000,000. 

Obviously, these statements must have 
been taken from the reports of the meet- 
ing that appeared in the British press. 
The writers of the respective notes con- 
verted the values originally quoted in 
francs into sterling at the gold rate of 
exchange and were in the belief that it 
was a question of Swiss francs. 

For your information I may say that 
the actual amounts under consideration 
were French francs 280,000,000 per the 
Bremen and French francs 500,000,000 
per the Isle de France, which means that 
the amount of gold shipped in these 
cases was in U. S. dollars $11,000,000 and 
$19,700,000 respectively. Consequently, 
your correspondent is quite correct in 


stating that the maximum amount 
shipped to or from New York was not 
over $20,000,000. 


Be this as it may, any underwriter 
concerned in these risks will readily ap- 
preciate that in the event of total loss 
of a similar shipment serious trouble 
might be experienced in those markets 
where the ultimate liability rests, unless 
underwriters have been very careful in 
limiting their net retentions per steamer. 





The Louisville & Nashville Railroad, 
which is planning a system of door-to- 
door delivery on its freight, by arrange 
ment with local truckers, is planning a0 
insurance coverage for cargo, also 
against property damage and public lia- 
bility, while in the hands of truckers. 
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CASUALTY AND SURETY 


$5,000,000 Surety Co. 
Proposed in Penna. 


BEING SPONSORED BY BANKERS 





Its Plan of Operation Provides for In- 
vestment Holding Co. to Sell 
Debenture Bonds 





4 $5,000,000 surety company loomed 
up as a possibility in Pennsylvania this 
week with the announcement that bank- 
ing interests are backing an organization 
known as the Pennsylvania Bankers 
Surety Co. Under the plan proposed 
the company will have $2,000,000 paid-in 
capital and $3,000,000 paid-in surplus. It 
would write practically all casualty and 
surety lines for subscribing banking in- 
stitutions only. Chairman of the com- 
mittee directing organization activities is 


Chess Lamberton, president, Lamberton 
National Bank of Franklin, Pa. 

Other members of the committee are: 
James C. Chaplin, president, Colonial 
Trust Co., Pittsburgh; Robert C. Miner, 
secretary, Wyoming National Bank, 
Wilkes-Barre; C. J. Kirschner, vice-pres- 
ident, Markle Banking & Trust Co., Haz- 
leton; H. J. Crawford, president, O1l City 
National Bank; J. Turner Moore, presi- 
dent, Berks County Trust Co., Reading, 
and Earl W. McGill, president, Craw- 
ford County Trust Co., Meadville. 

Although specific information is lack- 
ing as to the motivating reason for the 
company’s formation it is well known in 
insurance and financial circles that re- 
lations between Pennsylvania banks and 
the surety companies have been unsat- 
isfactory since losses began to mount up 
as the result of numerous bank failures. 
Organizers explain their plan of opera- 
tion as follows: 

“In order that national banks as well 
as State banks may participate in the 
organization of the company, it seems 
necessary to organize two companies, the 
Pennsylvania Bankers Surety to write 
suretyships and insurance, and the Penn- 
sylvania Bankers Investment Co., a hold- 
ing company to sell debenture bonds se- 
cured by all the capital stock of the 
surety company and with the proceeds 
therefrom purchase the stock of the 
surety company which will furnish the 
surety company with the necessary cap- 
ital. 

“The Pennsylvania Bankers Invest- 
ment Co. will have 10,000 shares of no 
par capital stock and $5,000,000 of au- 
thorized collateral trust debentures. The 
debentures and stock are to be sold only 
to banks. 

“The investment company will pay $250 
per share for the 20,000 shares of $100 
par value stock of the surety company, 
thereby creating for the surety company 
a paid-in capital of $2,000,000 and paid-in 
surplus of $3,000,000. 

“Neither of the companies is to be or- 
ganized until at least $2,000,000 of the 
debentures have been subscribed for.” 





TO HEAR A. R. SEXTON 


A. R. Sexton, secretary, Aetna Cas- 
ualty & Surety, will be the guest speaker 
at next Tuesday’s monthly luncheon 
meeting of the Surety Underwriters As- 
sociation of New Jersey. 





Revised Compensation 

Rates Filed in Mich. 
16.9% INCREASE SOUGHT 
Leslie Explains Omission of Grade 


Plan; Occupational Di Proposal 
Entirely New Feature 


FLAT 











The National Council on Compensa- 
tion Insurance, in behalf of stock com- 
panies doing business in Michigan, filed 
this week with C. D. Livingston, state 
insurance commissioner, revised compen- 
sation rates and minimum premiums as 
well as a basic manual proposal for an 
occupational disease program. This new 
filing calls for a flat rate increase of 
16.9% and a further slight increase to 
cover occupational disease claims arising 
under clause 1B of the standard com- 
pensation policy. 

Although the graded rate feature is not 
sought in the new filing because of the 
recent decision of the Michigan anti- 
discrimination commission its omission 
does not mean that the stock companies 
have abandoned the idea. In a recent 
letter to W. F. Roeber, Council general 
manager, William Leslie, the Bureau’s 
associate general manager, pointed out: 


Justifies New Filing 


“The recent decision of the anti-discrimina- 
tion commission of Michigan was based upon 
the single issue of a gradation in rates by size 
of risk. Nevertheless under the decision it is 
impossible for the insurance commissioner to 
approve the revised rates, exclusive of the 
graded rate feature, without a new rate filing. 
The need for increased compensation rates in 
Michigan is too imperative to permit with- 
holding their introduction pending the pursu- 
ance of legal proceedings to test the validity 
of the anti-discrimination commission’s decision. 
We therefore desire the National Council to 
file revised rates for stock companies in form 
which will permit their immediate approval by 
the insurance commissioner of Michigan.” 


In justifying its application for the new 
rates the National Bureau in a memo- 
randum to Commissioner Livingston (via 
the National Council) stresses that every 
penny of the increase is needed by stock 
casualty companies to meet their expect- 
ed losses and expenses. In fact, there is 
more danger that the increase will prove 
to be insufficient than there is that it 
will prove to be excessive, the Bureau 
says. A loss ratio exhibit accompanying 
this memorandum tends to prove that 
the increase sought is conservative. 





VOTE CAPITAL CUT 





First Reinsurance of Hartford to Trans- 
fer $300,000 to Surplus; Stock- 
holders Approve Action 
Stockholders of the First Reinsurance 
of Hartford this week accepted a rec- 
ommendation of its directors for a capi- 
tal reduction from $800,000 to $500,000, 
thus transferring $300,000 to surplus. To 
accomplish the result a sufficient num- 
ber of outstanding shares will be can- 
celed. The Rossia International Corp. 
owns the outstanding shares of the First 
Reinsurance excepting those owned by 

directors. 














5 


4 






SD 











(jeneral, ccident 


FIRE AND LIFE 


"ASSURANCE CORPORATION. Lid, 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 

















DROP 50-50 P. G. POLICY 





Bureau Action Taken in Cook County 
Where Poor Experience Has 
Necessitated Higher Rates 
As the result of crystallized sentiment 
against the writing of 50-50 plate glass 
policies on mercantile risks in Cook 
county, IIl., this form will not be written 
there after December 1, according to the 
National Bureau of Casualty & Surety 
Underwriters. This policy, long consid- 
ered an outlaw form, has never been 
authorized by or permitted to members 
of the bureau. The Cook County Plate 
Glass Insurance Bureau therefore de- 
cided recently to abandon the form al- 
together. The coverage permitted an 
assured to retain 50% of the annual pre- 
mium provided he agreed to pay that 

much in the event of a loss. 

Poor experience in Cook county has 
also compelled the National Bureau to 
make some upward revisions in plate 
glass insurance rates, effective December 
1. These changes vary according to the 
size of the plate insured; the rate on 
one size being increased 38%, another 
7%, and another none at all. The rule 
governing the application of new rates 
is as follows: 


“New rates are effective for all new and re- 
newal policies written on and after the effective 
date of such rates. No policy affected by these 
new rates and dated prior thereto shall 4 can- 
celled and rewritten to take advantage of or 
avoid the application of the new rates except at 
the request of the assured and then only when 
such cancellation is at short rates and the »olicy 
is rewritten for a term of at least one year. No 
such change shall be effected by endorsement.” 


U. S. CASUALTY MOVES 


The home office of the United States 
Casualty, for years at 80 Maiden Lane, 
New York, has been moved to the New 
Amsterdam Casualty building at 60 John 
Street. This move, rumored for some 
weeks, is in keeping with the company’s 
alliance with the New Amsterdam and 
will bring about closer co-operation be- 
tween the two companies. Metropolitan 
and executive departments are on the 
fifth floor with a brokers’ binding office 
on the grade floor. 


JOINS CONSOLIDATED IND. 

Edgar F. Miller, formerly with the 
United States Casualty as district super- 
visor for Connecticut, has been appointed 
Consolidated Indemnity special agent for 
that state. Mr. Miller has been engaged 
in field work for the past nine years, 
has traveled Connecticut extensively, 
and has a wide acquaintanceship among 
agents. 








SURPLUS INCREASED $800,000 





Union Indemnity Now Has $2,000,000 
Policyholders’ Surplus; New Preferred 
Stock Not To Be Issued Now 
The Insurance Securities Co., Inc., has 
provided $800,000 in cash funds to be paid 
immediately into the surplus of its af- 
filiate, the Union Indemnity, bringing the 
surplus of that company up to $1,000,000, 
which, with its capital of $1,000,000, will 
give a_ surplus to policyholders of 

$2,000,000 

It will be recalled that the Insurance 
Securities stockholders recently voted 
upon a capital readjustment which pro- 
vided for the issuance of 4,000,000 shares 
of $1 par value common stock and 2,000,- 
000 new shares of $1 par value con- 
vertible cumulative preferred stock. 

In connection with the new preferred 
stock, however, W. Irving Moss, presi- 
dent, has advised that the underwriters 
of the issue have failed to comply with 
the contract and the preferred stock will 
not be issued at this time. 





INSURE AGAINST CAPITAL LOSS 





Ocean Accident and Royal-Liverpool 
Groups Abroad Among Those Giving 
Security Holders This Protection 


Among the British offices prepared to 
insure against loss of capital on bonds 
drawn for redemption is the Ocean Ac- 
cident & Guarantee. In the case of Brit- 
ish Victory Bonds the holder can effect 
cover against loss of the difference be- 
tween the market value (less accrued in- 
terest) of the bond at the time of in- 
surance and £100, at which figure the 
bond will be redeemed. The premium is 
5d. per £1 (10 cents per $5) of the in- 
sured amount. After a drawing the next 
premium would be higher, so the risk 
obviously increases with each drawing. 

Two other offices—the Royal and the 
Liverpool & London & Globe—offer sim- 
ilar facilities for insurance against the 
loss of capital involved in the drawing 
of bonds at par. The rate of premium 
is again 5d. per £1, with a minimum of 
5s. ($1.25). At the present price of £108, 
the cost works out at 3s. 4d. (80 cents) 
per £100 ($500). 





GETS ILLINOIS LICENSE 


The Atlantic Insurance Co., Dallas, has 
been licensed by the Illinois department 
to write automobile and plate glass lines. 
It is a stock casualty company with 
$200,000 paid-up capital. 
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F. P. Stanley Joins 
Lloyds of America 


RESIGNS GLENS FALLS IND. POST 





To Be Vice-President and Supt. of 
Agents; Started His Career with 
Travelers in 1917 





F. P. Stanley, vice-president and gen- 
eral manager of the Glens Falls Indem- 
nity for the past five years, has resigned 
to join Lloyds Insurance Co. of America 
as its vice-president and superintendent 
of agents, assuming his new duties at 
once. Mr. Stanley has been in the cas- 
ualty business for the past fifteen years 


Mike M. Moss Resigns 


Mike M. Moss, senior vice-president 
and director of the Union Indemnity 
group of companies, resigned this 
week. He plans to take a short vaca- 
tion before making known his new 
plans and will be in New York about 
the middle of December. 














and has made many friendships in 
agency and executive ranks. 

Educated at Cornell University and 
the University of Michigan he joined the 
Travelers in 1917 after having interest- 
ing experiences as the operator of a 
moving picture theatre in Little Falls, 
N. Y., as a surveyor on the New York 
State Barge Canal, and as assistant buy- 
er of a Hartford retail haberdashery 
business. 

Graduating from the Travelers train- 
ing school Mr. Stanley spent eleven 
months as special agent in Cleveland and 
then returned to the home. office to be 
put in charge of the casualty end of the 
training school. Later he was trans- 
ferred to the agency department as 
agency assistant. In 1924 Mr. Stanley 
resigned from the Travelers to become 
superintendent of agents of the Norwich 
Union Indemnity, being advanced to 
vice-presidency two years later in charge 
of production. Throughout his career he 
has taken a keen interest in educational 
work. 


W. H. DUFF MAKES CHANGE 





Resigns from Hoey & Ellison to Join 
Employers’ Liability as Fidelity- 
Surety Manager in N. Y. 

Walter H. Duff, who has been bond- 
ing manager in Hoey & Ellison for near- 
ly three years, resigned this week to 
join the New York staff of the Employ- 
ers’ Liability and American Employers’ 
as manager. of their fidelity and surety 
departments. His appointment became 
effective yesterday. 

One of the best known surety men 
along William Street, Mr. Duff, was with 
the Globe Indemnity for three years as 
metropolitan bonding manager before 
joining Hoey & Ellison. Prior to that 
he was with the Independence Indem- 
nity in a similar post. An engineer by 
profession his surety career started in 
Colorado in 1911 when the old Title 
Guarantee & Surety selected him to 
settle contract losses. Later he served 
the company creditably as assistant man- 
ager in Kansas City and Denver. Com- 
ing East in 1914 to enter the engineering 
and contracting business for himself. 





NEW BROKERS’ DIRECTOR 

The Insurance Brokers’ Association of 
New York, Inc., has elected L. S. Ken- 
nedy of Marsh & McLennan, Inc., a 
director to-serve for the remainder of 
the term of Frank A. Mannen, also of 
Marsh & McLennan, who tendered his 
resignation because his frequent ‘ab- 
sences from the city made it impossible 
to attend regular meetings. 


M. A. GESNER PROMOTED 
M. A. Gesner, superintendent, com- 
pensation and liability department in the 
New York office of the United States 
F. & G. has been appoirited assistant 
manager. 


—— ee 


Occupational Diseases Become Part 
Of Compensation Rate Structure 


The National Council on Compensa- 
tion Insurance made known this week 
that*after Decémber 31 occupational di- 
sease hazards are to become part of the 
rating structure in compensation insur- 
ance. This step, entirely new in cas- 
ualty insurance, comes about as the re- 
sult of long study made by the Council 
in collaboration with state supervisory 
authorities, the National Bureau of Cas- 
ualty & Surety Underwriters, medical as- 
sociations, the American Federation of 
Labor and other organizations. 


Non-regulated states will be the first 
to make the new program effective on 
new and _ renewal policies, including 
Alaska, Connecticut, District of Colum- 
bia, Idaho, Illinois, Indiana, Iowa, 
Louisiana, Michigan, Montana, Nebras- 
ka, New Mexico and Rhode Island. Fil- 
ings for regulated states will follow the 
usual course and await decision to be 
made after hearings before the super- 
visory authorities. 

Common Diseases Definitely Rated 

In conducting the study of occupa- 
tional diseases from the insurance stand- 
point the effort has been made to work 
out a plan whereby the numerous dam- 
age suits brought against employers 
could be taken care of without litigation. 
It has been long recognized that certain 
diseases are likely to originate from ex- 
posure to named trade poisons but it has 
required an infinite amount of research, 
including the studies of hundreds of 
thousands of cases in companies files, to 
collect statistics which now enable the 
Council to classify the hazards from an 
actuarial standpoint. 

As a result of this work certain of 
the more common diseases have been 
definitely rated as they have developed 
in 134 separate occupations or classifica- 
tions. These are silicosis, asbestosis, 
lead, chrome, anthrax, benzol, mercury, 
caisson disease and radio active sub- 
stance. In a number of classifications 
where the diseases have not developed 
sufficient experience for the companies 
to work a classification has been estab- 
lished—“not otherwise classified.” 

“Hazard Weight” Decides Cost 

The cost of coverage in the new in- 
surance will depend upon a “hazard 
weight,” as it is called, for each of the 
134 classifications. This weight is based 
on the frequency and severity of a par- 
ticular disease to which each occupation 
is exposed. This weight hazard begins 
with the arbitrary figure 2 and runs to 
100. The rates of insurance increase 
with the numbers. For instance, dry bat- 
tery manufacturing, where lead is used, 
develops lead poisoning as an incidental 
disease among those engaged in the 
work. This is neither very common nor 
very severe, and the weight hazard is 
the figure 2. 

In flint and spar grinding, where silica 
is employed, silicosis is a prevalent di- 
sease, and the weight hazard is 100, the 
highest on the list. Stone cutting and 
polishing, also subject to silicosis, has 
a weight hazard of 90; and cleaning and 
renovating outside surfaces of buildings 
where silica is used is weighted at 90. 
However, where there is an entire ab- 
sence of the disease hazard normal to 
the classifications, due to the use of some 
other than the ordinary methods, such 
risks can qualify for the removal of the 
occupational disease rate Joading. 

In the program it is set forth that the 
use of certain chemicals creates a defi- 
nite probability of occupational disease 
claims. The use of these is taken into 
consideration and weight hazards are as- 
signed to each of them. These weight 
hazards are to be considered in figuring 
the rate for the.toccupation, and they 
run from 7 for ammonium permanganate 
to 28 for the various forms of lead. Phos- 
phorus, white and yellow, also take 28. 


About eighty chemicals are classified in 
the list. 
No Law in 28 States 

While a nation-wide rating for occu- 
pational diseases has never before been 
attempted, there has been such rating in 
certain states, due to laws or court in- 
terpretations. Such states where law or 
the courts have ordained occupational 
disease coverage are California, Connec- 
ticut, District of Columbia, Hawaii, 
Maryland, Massachusetts and Wiscon- 
sin. It is also provided in the United 
States Longshoremen’s Compensation 
Act. 

There are twenty-eight States where 
there is no provision by law or court 
interpretation for occupational disease 
coverage. A third class is where partial 
occupational disease coverage is provided 
by the state compensation act. These 
states are Illinois, Minnesota, New Jer- 
sey and New York. A fourth class con- 
sists of the state of Missouri, where the 
compensation act provides that the em- 
ployer may elect to bring occupational 
disease under the workmen’s compensa- 
tion act, otherwise the hazard is not 
covered by the law. : 

In the matter of rates it is provided 
generally that every manual classifica- 
tion shall include a minimum loading of 
lc to provide for occupational disease 
cases. For classifications with specific 
occupational disease hazards the manual 
rates are to include an occupational dis- 
ease loading of lc for each hazard 
weight, provided that in those classifica- 
tions where the hazard weight is less 
than 48 the occupational disease loading 
shall not exceed 10% of the manual rate. 
As has been said, there will be no weight 
loading in those classifications where the 
hazards have been reduced by the em- 
ployment of some other than the com- 
mon method. Those classifications, it is 
provided, shall bear only the lc loading. 


SANDUSKY SAFETY CAMPAIGN 


A four weeks’ safety campaign has 
been launched in Sandusky, Ohio, under 
the sponsorship of the Federation of 
Women’s Clubs. The help of the news- 
papers, automobile club, chamber of com- 
merce, American Legion and civic or- 
ganizations has been enlisted. Speeches 
will be made, essays written and posters 
prepared. 

The Travelers in the current Protec- 
tion tells in detail about the efforts being 
made to make the town accident-con- 
scious. With the co-operation of G. L. 
Beare of Miller & Beare, Travelers 
agent, speaking engagements were made 
for John H. Eglof, field supervisor, and 
C. E. Mellon, field assistant, before the 
women’s clubs and the high schools. 
Good results are being accomplished. 


OHIO FARMERS STUDY CLUB 


“Re-Insurance” is the subject for the 
season’s first meeting of the Insurance 
Study Club at the home office of the 
Ohio Farmers at LeRoy, on Monday eve- 
ning, December 5, according to an an- 
nouncement by J. R. Hamilton, presi- 
dent of the Club. The speaker is Roy 
E. Curry, president of the Inter-Ocean 
Re-Insurance of Cedar Rapids, Iowa. 
The Study Club has carried on instruc- 
tive courses in insurance work for sev- 
eral years, being affiliated with the In- 
surance Institute of America. 


AUTO THEFTS IN GERMANY 

Of late thefts of automobiles in Ger- 
many have increased due to hard times 
and the general breakdown of morale. 
For a long while the law~—was-rather 
lenient. For instance, in case a stolen 
automobile was recovered only the gaso- 
line used during the time the car was 
in the hands of the thieves was con- 
sidered stolen. An emergency decree has 
now greatly increased the penalties and 
the minimum penalty is three years’ im- 
prisonment. Even an attempted theft 
is made punishable. - —-———-. - 











Utica Mutual Reinsures 
Allied Mutuals Liability 

VAN SCHAICK GIVES APPROVAL 

All Liabilities and Policies of N. Y. Com- 


pany Taken Over as of Midnight 
November 30 ; 








A reinsurance contract under which 
all liabilities and policies of the Allied 
Mutuals Liability are to be taken over by 
the Utica Mutual of Utica, N. Y., was 
approved late Wednesday by Superin- 
tendent of Insurance George S. Van 
Schaick. It became effective at mid- 
night November 30. In making known 
the new arrangement Arthur Butler 
Graham, Allied Mutuals president, ad- 
vised its members: 

“Current conditions affecting all lines 
of endeavor have placed an unusual bur- 
den upon the Allied Mutuals, resulting 
in developments which have merited the 
most careful consideration and atten- 
tion. Consequently, the board of direc- 
tors,, with the approval of the superin- 
tendent of insurance of the state of New 
York, has deemed it in the best inter- 
ests of our policyholders to effect a con- 
tract- of reinsurance with the Utica Mu- 
tual Insurance Co. of Utica, N. Y,, 
whereby the security and service of our 
members is enhanced. 

“Under the terms of the reinsurance 
contract all liabilities and policies are 
assumed by the Utica Mutual as of mid- 
night November 30, 1932. On December 
31, 1931, the Utica Mutual had assets of 
$7,976,381, liabilities of $6,664,087 and a 
surplus of $1,312,314. 

“During the eighteen years the Allied 
Mutuals has returned a cash dividend to 
its policyholders of $3,318,426 and has 
now arranged, through reinsurance in the 
Utica Mutual, to continue the insurance 
of its policyholders in a strong, well man- 
aged company.” 


CALKINS’ ROCHESTER TALK 


Fallacies in Public Mind About Insurance 
Discussed by Travelers Assistant 
Supervisor; Buyer Controls Cost 

Insurance as the keystone in the arch 
of human relations was the topic of 
Charles D. Calkins,-assistant supervisor, 
agency field service, casualty lines, of 
the Travelers, who spoke before the Un- 
derwriters Board of Rochester recently. 
In the immensely complicated business 
world of today success or failure in one 
industry is quickly transferred to 
others with which it comes in contact. 
Insurance is a keystone in these rela- 
tions, he said. 

Because insurance is an_ intangible 
thing a number of fallacies have become 
prevalent in the minds of the public and 
these were discussed by Mr. Calkins. 
One of these, he said, is the belief that 
when a man pays a premium he does not 
get his money’s worth unless there is 
a loss, while a second fallacy is the as- 
sumption that insurance is a luxury and 
must be dropped from a family’s budget 
whenever the pinch of adversity is felt. 

Various lines of insurance were gone 
into and explained by the speaker and 
in his comments mention was made of 
the part which the public plays in de- 
termining the rates for such lines of pro- 
tection as automobile insurance. For 
most objects which the public buys the 
price is largely determined by the law 
of supply and demand, it was said, where- 
as in insurance the cost is almost en- 
tirely controlled by the buyer. The in- 
surance company was described as a col- 
lection agency and banker for policy- 
holders, collecting such premiums as have 
been made necessary and disbursing the 
funds as payment for losses. 


FEDERATION MEETS DEC. 5 
The annuat-teeting of the Insurance 








‘Federation of America has been set for 


Monday, December. 5. at _ the Hotel 
Pennsylvania, New York. Reports of o/- 
ficers will be heard and 1933 elections 
will take place. Although it will be 
largely a routine business meeting some 
informal discussion is expected. The 
presiding officer will be Harry H. Wads- 
worth of Syracuse this year’s president. 
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Tax Questions on ; Sa saamianios 
Unemployment Gifts 


ATTORNEYS GIVE STATEMENT 




















Considers Legality and Deductibility 
me Under Both State:and Federal 
Requirements 
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The Emergency Unemployment Relief 
Committee has issued a statement on the 
o rights of insurance companies to make 
relief contributions and to include them 
under expenses which are deductible 
from income in making up state and 
an federal tax statements. White & Case, 
attorneys, have prepared an opinion for 
the unemployment committee on the 
question of the effect of gifts on taxes. 
This opinion is given herewith: 

“You have asked us to advise vou 
whether Section 33 of the General Cor- 
poration Law, which authorizes corno- 
8 rations ‘organized under the laws of this 
: state and doing business or operating in 
this state, other than public utility cor- 
porations’ to contribute for the better- 
ment of social and economic conditions. 
authorizes such contributions on the part 
of corporations organized in states other 
than New York. 

“While we believe that the statute con- 
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Y,, fers the authority in question only to 
bur New York corporations, its enactme~t 

indicates a recognition on the nart of the 
ERS legislature of the pronriety of corporate 
‘d. contributions generally. During the 
“ge present emergency, it has been the gen- 


ber ral nractice of cornorations wherever 


a organized to make contributions to the 
. committee and to rerard such contribn- 
tions as legitimate business exnenses. and 


N the walls of 1,061 insurance offices 
we know of no ease in which anv stock- 
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| ; : is country hang certifi- 
An holder has challenged the pronr‘etv of scattered over this c y 0B : 
nw “nv such contribution. The Treasury cates to which their owners point with pride. 
mes Denartment has recognized the necessi- js he U.S.F.&G 
i ties of the situation in ruling that con- Honor Certificates—issued by the U. S. F. . 
= tributions to the committee bv corpora- faith 
company faith- 
tions may be deducted as ordinary and to agents who have served the pany ds 
necessary expenses where it is shown fully and well for twenty years or more. 
that the corporation reasonably contem- : h 
_ plated at the time a financial return Two hundred and ninety-one of them have 
from the payment commensurate with . 
the amount thereof and was influenced been our agents for over thirty years. 
by such expectation in making the con- : 
a tribution. b These veteran agents have witnessed many 
“In view of the general acceptance of he p h h h h 
. - : q ou wars, throu 
- the necessity of such contributions, we fC economuc changes Throug ' B 
aa, regard the practical risk of liabilitv .to x panics, through catastrophes, through depres- 
tly the directors of foreign corporations 4 3 dl 
ee who contribute as very small. i. sions, they have marched proudly on—secure _—_44,.4. Companies originated and broadcast 
one Federal and State Provisions , in the present, confident of the future, be- the slogan, “Consult your Agent or Broker 
to The Emergency Unemployment Relief fe ae ” 
eit Committee has issued the following Hf cause of the stability, the permanence, the as you. would yqur Doctor or Lawyer. 
ela- statement concerning contributions by te ‘ 
corporations, both under the state and , strength of the U. S. F. & G. 
ible United States laws: . 7 
soe “Legality—Section 33 of the General tC Since 1896 the U. S. F. & G. has promptly 
ant Corporation law of New York, which He : in clai d adj 
,; in claims and adjust- 
‘ins. authorizes corporations organized under " paid out $290,000,000 ¥ ye inten 
that the laws of this state and doing business He ment expenses. Today that prompt payment ~ 
not or operating in this state, other than Hl d 
e is = utility eager to —_, con- lt record stands as an assurance to agents an Ee Oe ee en 
as- tributions to charities such as the Emer- Ht H i 
and gency Unemployment Relief Committee, 4 brokers that they are insuring the are of fire, automobile and inland marine lines 
iget which was originally enacted in March, te their own business when they insure clients through 11,000 Agencies and Branch 
felt. 1931, has been re-enacted and continues fe i ' , 
one in effect until March 15, 1933. with the U. S. F. & G. and the F. & G. Fire. offices in the United States and Canada. 
and “Deductibility, Federal—Last year the te 
Pe Treasury Department ruled that contri- ir 
de- butions by corporations were deductible Hi ‘¢ 
: * i. 
Dro- only if they represented ‘ordinary and ie United States Fide ity Suaranty 0. 
For necessary expenses’ of the corporations, . 
the or, in other words, upon an affirmative te with which is affiliated 
law showing that a contribution resulted in i ; 3 
ere- a direct benefit to the corporation. The . ° e ; 
en- same ruling is expected this year. i . . » Fidelity G Guaranty Fire Corporation — oe 
—t “Deductibility, State—New York State ir 
col- has made no specific ruling on the de- , : MORE, MD 
Icy- ductibility of gifts by corporations, but 4 HOME OFFICES: BALTI - : 
— the State ordinarily uses net income re- Wg : 4 
the ported for Federal income tax purposes + 
(with certain adjustments not material te % 
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mittee is endeavoring to obtain a spe- nage tn E ; 

cific ruling on this point. : 

for “Gift Tax—Charitable contributions 

which are deductible for income tax pur- 

poses are not subject to the new Federal 

gift tax. Concurrently with the Federal 





tuling that individual gifts to the fund 
_ are deductible, the committee expects to 
The obtain a specific ruling that such gifts 
acds- 








are not subject to gift tax. — rrr ere eee eee oe — el 
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On the Production “Firing Line” 








Publicity Value of Large Verdicts 
Is Questioned By 'T’. N. Bartlett 


Reminiscent of the recent discussion of 
the publicity value of high verdicts before 
the Insurance Advertising Conference 
meeting T. N. Bartlett, claim division man- 
ager in the Maryland Casualty home of- 
fice, puts the problem squarely up to pro- 
ducers in an article which recently ran in 
the Budget under the heading “Does Pub- 
licity of Verdicts Affect Verdicts?” Mr. 
Bartlett raises the question as to whether 
the present method of publicity in regard 
to selling higher limits is justified. It ts 
his opinion that if larger verdicts in all 
classes of cases are being rendered no one 
can successfully claim it is all attributed 
or even largely due to the wde and con- 
centrated publicity given the unusual cases. 
His comments follow in part: 

Every once in a while the daily papers 
throughout the country carry scare 
headings or bold type titles such as 
“$35,000 For An Arm”; “$65,000 For An 
Eye,” and similar headings announcing 
what a certain jury thought about a cer- 
tain case in a certain locality. It’s news; 
if it were not, the newspapers would not 
print it. It’s news because of its un- 
usualness, size of verdict or severity of 
injury, or for some other reason. 

The ordinary day-in day-out case never 
appears in print. The cases won are sel- 
dom cited, irrespective of whether the 
claimants were severely injured or the 
amount claimed in damages enormous. 
Neither are the final results of the un- 
usual cases alluded to above given any 
publicity. Some may be reversed on ap- 
peal, others compromised for smaller and 
reasonable amounts commensurate with 
the facts and law, or they may eventu- 
ally be won on their merits. It is safe 
to say, therefore, that the publicity given 
to these extraordinary cases is not car- 
ried to conclusion. 

True Facts of Law Not Given 


Even though these outstanding cases 
are featured in the daily press only from 
a news point of view, what happens? 
Many insurance magazines, insurance 
companies and publicity agencies inter- 
ested in the insurance business imme- 
diately have reprints made of such scare 
headings and bold type titles and ap- 
pend brief comments that in no way give 
the true facts or the law in these cases. 
These are issued as pamphlets and every 
possible thing done to feature them. The 
country is flooded by these magazines 
and special pamphlets with a view to in- 
creasing production. 

Agents in villages, towns and cities are 
continually calling the necessity for high- 
er limits to the attention of every pros- 
pect. To justify this solicitation these 
agents point out that verdicts are con- 
stantly going up; that the possessor of 
an insurance policy who has only five 
and ten limits cannot afford to run the 
risk he is taking by reason of the ver- 
dicts which juries are handing out these 
days. It is emphasized that any injury 
is likely to cost more than $5,000 

Reasoning by Analogy 


From such propaganda large verdicts 
seem to be the standard order. The pros- 
pect does not want to be an old fogy, 
behind the times. Naturally if he is on 
a jury—or when he gets to that posi- 
tion, or when he is talking with his 
friends and others who may at some time 
be on juries—in his deliberations he re- 
calls these articles and tells about them. 
He begins to reason by analogy. 

He values all cases, usual or unusual, 
or attempts to do so, by basing them on 
the information which he has received 
through the publicity given to the un- 
usual cases. His premises may be, and 


generally are, solely without merit and 
false. In other words, these unduly em- 
phasized large verdicts are not only taken 
as a yard stick to measure that particu- 
lar class of cases, but all other cases 
proportionately, whether serious or triv- 
ial, genuine or false, meritorious or not. 

In our effort for production from an 
advertising standpoint, are we educat- 
ing claimants, jurors, lawyers, judges, 
doctors and everyone else to the idea 
that it is just the ordinary trend of 
events for all payments in every case to 
be larger, based on the misleading evi- 
dence given by the publicity of these 
unusual cases, without any distinction 
whatever, and which evidence is not al- 
wavs authentic? 

Maybe our present method of advertis- 
ing and publicity in regard to selling 
higher limits is the only method and per- 
fectly justified. Is it? 





LOSSES DROP 29.3% 





Nat'l Surety’s 10-Month Claim Analysis 
Pomts to Burglary as Only Line 
Showing Loss Frequency Gain 
A ten-month analysis of losses experi- 
enced by the National Surety this year 
indicates the encouraging decrease of 
293% in the number of claims as com- 
pared with the same period of 1931. 
Claims filed declined 14,875. It is point- 
ed out that the only line to show an in- 
crease in loss frequency over last year 
is burglary. This has been due to the 
prevailing frequency of daytime robbery 
of banks and stores. The company is 
conducting a nation-wide campaign 
among banks urging daytime use of 
time-lock protection on reserve cash and 

bearer bonds. 


Unusual loss frequency continues in 
court bond claims. Never in_ history 
have so many embezzlements been re- 
ported as during the last ten months. 
Executors, administrators and others in 
position of trust are non-observant of 
their duties and many are being found 
guilty of criminal negligence and actual 
stealing, it is stated. The company: is 
pursuing a vigorous campaign for prose- 
cution in such cases. 

Some of the important lines written 
by the National Surety showing a de- 
crease in number of reported loss claims 
are depository bonds, down 66.6%: con- 
tract bonds, 296%; fidelity bonds, 21.6%; 
bankers’ blanket bonds, 24.4%, and for- 
gery bonds, 30.6%. 





PACIFIC INDEMNITY SHOWING 


The Pacific Indemnity has declared a 
quarterly dividend of 25 cents a share, 
payable January 1, being a reduction of 
10 cents a share and putting the stock 
on the basis of 5% on the $20 par value. 
Net writings of the company for the 
first nine months were $2,569,428, a de- 
crease from the same period of 1931 of 
9.19%. This loss is the result of a fall- 
ing off in compensation premiums. The 
loss ratio of the company, however, was 
the lowest of any similar period in the 
company’s history. 





GUILTY OF EMBEZZLEMENT 


Whether an agent was guilty of em- 
bezzlement or obtaining money by false 
pretense was the point in a recent In- 
diana Supreme Court case. When a 
death claim was being paid on two pol- 
icies the agent represented that the com- 
pany was holding up payment on the one 
policy and got the beneficiary to indorse 
the check for both policies in order to 
collect on one. The agent was found 
out and convicted of embezzlement, and 
the Supreme Court refused to interfere. 
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How “‘Irritating Secretary’” Reduced 
Accident Total of Hotel Chain 


By H. W. Heinrich, 


Assistant Superintendent, Engineering and Inspection Department, the Travelers 


How a persistently efficient secretary to 
an executive was in large part responsible 
for bringing down the accidental total of a 
large string of hotels is told by Mr. Hein- 
rich, noted safety engineer of the Travel- 
ers, in this story which appeared recently 
in the Travelers magazine Protection. Mr. 
Heinrich compared the action of this ex- 
ecutive in telling his secretary to bring 
him frequent accident information to 
Caesar’s act in crossing the Rubicon. Once 
that step was taken the cause had to go 
forward. 


A business executive managing a string 
of hotels came to a decision which fol- 
lowed overwhelming proof that accident 
occurrence was responsible not only for 
injuries and deaths but also for excessive 
insurance cost, waste, spoilage, delay, 
lowered morale and similar evils. His 
initial act took less than five minutes. It 
was expressed in the following instruc- 
tions to his secretary: “Place before me 
each month the essential facts of acci- 
dent occurrence.” He further instructed 


the secretary—‘“and see that when the 


- first report is prepared I am reminded 


of it every day until I take action.” 
Thereafter the expenditure of approx- 
imately ten minutes each month was re- 
quired for a period of six months when 
it was feasible to refer the matter to an 
assistant. 

Consults Insurance Engineer First 


The secretary was of the “sometimes 
irritatingly efficient” type. It was said 
of him that he once had three house de- 
tectives forcibly eject his employer from 
a business conference and put him on 
board the Twentieth Century, notwith- 
standing that the trip had been post- 
poned, all because he had been instruct- 
ed “under no circumstances let me miss 
that train.” 

This secretary, after consulting the 
service engineer of the insurance carrier, 
agreed that the essential facts of accident 
occurrence undoubtedly were cost, fre- 
quency, kind and cause. He found that 
cause was probably of most importance 
if prevention was the objective, and he 
expressed it as (1) unsafe acts of persons 
with the probable reasons why they were 


committed and (2) unsafe mechanical or 
physical conditions. 

He requested such reports from the 
several branches and departments, had 
digests made in such brief detail as 
would be suitable for executive consid- 
eration, and presented his first mont!ily 
statement. It came back to him the nx . 
day marked “noted” but with no co: 
ment or other indication of action. Five 
times he sent the statement back to the 
executive, each time attaching a slip 
marked “You have not yet taken action.” 

Perhaps such action was over-efficient; 
perhaps it was a source of irritation, but 
bear in mind the executive had decided 
that the matter should receive consid- 
eration. He knew it was worth while and 
furthermore he knew himself pretty well 
and also knew his secretary. 

Executive Takes Action 


Finally, the first ten minutes of execu- 
tive action was taken. Heads of depart- 
ments having the poorer records were 
called into conference. The meeting was 
brief and to the point. With the facts 
before him, the executive said to the 
head of one department: “Your men 
persist in storing glasses on the ledges 
over the steam cookers. The glasses fall 
and break, get into the food and cause 
accidents. You have told them not to 
do it but they go right on. I want you 
to see that this practice is stopped at 
once.” Similar pointed remarks were 
made to each of the other department 
heads and the meeting was over. 


Monthly Interviews Held 


Subsequently monthly interviews were 
held, all of them being of short dura- 
tion. The department heads were im- 
pressed. They recognized their respon- 
sibility. They sensed the determination 
of the chief executive to demand results 
and they got them. 

The detail of procedure is relatively 
unimportant except that it followed iden- 
tically the procedure already established 
for the control of other matters of busi- 
ness routine. The main point is that ac- 
cident prevention was thus so merged 
with management and supervision that it 
received its due share, regularly and ef- 
fectively, of executive consideration. 





OFFER $10,000 SAFETY AWARDS 





Sinclair Oil Company to Present Sums to 
Safest Cities and State in 
Automobile Accidents 

To promote greater safety in automo- 
bile driving the Consolidated Oil Co., op- 
erating through its subsidiary, the Sin- 
clair Oil Co., has offered awards totaling 
$10,000 to two of the safest cities and 
safest state in the Union from the stand- 
point of low accident frequency records 
during the period of October 1, 1932, to 
September 30, 1933. The offer of the 
awards was announced recently by H. F. 
Sinclair, chairman of the oil company’s 
executive committee. ie 

The $5,000 prize will go to the munici- 
pality of more than 50,000 population 
which is adjudged the safest city while 
$2,500 will go to the second best city ; 
$2,500 goes to the best state. The stipu- 
lation made is that the money should go 
to police pension or relief funds of the 
award-winning municipalities and to the 
corresponding welfare fund of the safest 
state. 





$30,000 VERDICT 
Compensation to the extent of $30,000 
was awarded to Mrs. Ava L. Farris for 
the death of her husband, conductor of 
a switching crew for the Terminal Rail- 
road Association of St. Louis who was 

crushed between two trains. 


LOSES GUEST SUIT 





Insurance Company Not Responsible for 
Driver’s Inexperience, Accepted by 
Guest; Wisconsin Court Decision 

An automobile guest has no grounds 
for suit for damages when an accident 
has been caused by conditions present 
when she entered the car accepting the 
conditions, the Wisconsin Supreme Court 
has held in a suit against the Great 
American Indemnity by Mrs. Ida B. 
Ganser. 

The car was owned by Mrs. H. I. 
Weed, who was named as co-defendant 
with the insurance company in the suit. 
The driver had been operating the car 
only ten days, and had never before 
driven a car with four-wheel brakes. The 
car skidded when he applied the brakes, 


and tipped over. There was no claim 
that the driver was speeding, inattentive 
to his driving or reckless in any respect. 

The court held that Mrs. Ganser, in 
accepting a proffered ride, had accepted 
the consequence of the driver’s lack of 
skill. The duty of the owner or driver 
ofa vehicle to a gratuitous guest is that 
of exercising ordinary care not to in- 
crease the danger to the guest or create 
a new danger over the risk which is as- 
sumed when a guest enters the car, the 
opinion stated. 
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Interesting Legislative 
Session Seen in N. Y. 


COMPENSATION PROPOSALS UP 





Old Age Pensions and Exclusive State 
Fund Bill Will Be Demand 
by Organized Labor 


By Don Holbrook, Albany 


An interesting session of the New York 
legislature looms up for the new year 
wit!) the state senate Democratic and 
the assembly Republican by but four or 
five majority. Of interest is the antici- 
pation that practically all of the Demo- 
cratic platform pledges will be embodied 
in bills and that these bills will pass 
the senate. Among other things the 
Democratic platform is pledged to a re- 
yision of compensation insurance sched- 
ules to give just and equitable compen- 
sat on to industrial accident victims and 
their dependents; also extension of cov- 
eraze under the compensation law to in- 
cluie all occupational diseases. 

i Associated Industries, Inc., in the 
past has been active in defeating these 
proposals, arguing that their enactment 
wo uld so increase manufacturing costs 

this state as to place New York state 
manuiiaiaeeet at a competitive disad- 
vantage with manufacturers of other 
states. Organized labor, however, will 
make a determined drive to have these 
measures enacted into law. 

Unemployment Measure Expected 

Another subject which is expected to 
receive favorable consideration in the 
senate and possibly may pass the as- 
sembly is an unemployment insurance 
measure. It is known that a legislative 
committee, controlled by Republican 
members, has been making a study of 
this subject and may make recommenda- 
tions. It is not believed, however, that 
a compulsory unemployment insurance 
act could be placed on the statute books 
without an amendment to both the state 
and Federal constitutions but that limi- 
tation would not hinder a permissive act 
being adopted. 

\ demand is also being made by or- 
PrN labor for an old age pension act 
which may pass the senate but its fate 
in the assembly is held to be highly a 
matter of conjecture. 

The exclusive state fund bill, strenu- 
ously fought in the past by private in- 
surance interests, is again expected to 

make its legislative appearance but 
whether the party leaders will accept it 
as a part of their program has not as 
yet been revealed. A demand for its 
enactment by organized labor seems cer- 
tain. 

The present situation in the workmen’s 
compensation bureau of the Department 
of Labor is one of grave concern. It is 
a matter of common knowledge that 
something is the matter with the sys- 
tem. Injured workmen are not having 
their claims acted on promptly and there 
is a tremendous amount of delay in the 
making of awards and much dissatisfac- 
tion expressed. 

It is not unlikely that the legislature 
may first attempt to make such changes 
in the law as will speed up the work of 
the workmen’s compensation bureau, and 
to correct the system now in operation. 

What May Happen 

It is not probable, however, that the 
Democratic senate will pass Democratic 
measures and dump them in the assem- 
bly merely for political effect, without 
some assurance that they may pass the 
lower house. This would lead to retalia- 
tion by the lower house which is Repub- 
lican and matters of grave concern re- 
garding the rehabilitation of the indus- 
tries of the state and even the balancing 
of the budget might be put in jeop- 
ardy by such a program. 

In all probability, as in the past when 
one house has been Democratic and the 
other Republican, the legislative program 
may be determined upon by a confer- 
ence of the leaders of the two houses, 
because in the final analysis what the 
People want is strict attention to busi- 
ness of the state on the part of the 





duly elected representatives and not 
“grand stand playing” for political 
effect, 


Dorweiler Taught “Math” 
For Thirteen Years 


CAS. ACTUARIES HONOR HIM 





New Society President Has Been With 
Aetna Life Since 1919; On Many 
Actuarial Committees 





Paul Dorweiler, newly elected president 
of the Casualty Actuarial Society, has 
been connected with the Aetna Life or- 
ganization since February, 1919, and is 
now serving as actuary in its accident 
and liability department. A mathemati- 
cian of considerable ability, Mr. Dor- 


weiler spent from 1904 to 1917 as an in- 
structor in this subject first in Sioux 
City, Ia. 


high school and then succes- 


PAUL DORWEILER 


sively with Armour Institute of Tech- 
nology, Chicago University, Carnegie In- 
stitute of Technology and University of 
Pittsburgh. 

Mr. Dorweiler’s first connection with 
the casualty business came in 1917 when 
he joined what was then known as the 
National Workman’s Compensation Serv- 
ice Bureau. Two years later he was 
called by the Aetna Life to join its actu- 
arial department staff. That his ability 
as an actuary has been recognized is in- 
dicated by the outside demands for his 
always helpful co-operation. He has been 
a Fellow of the Casualty Actuarial So- 
ciety since November, 1920; is a mem- 
ber of its council and served as Society 
vice-president from 1928-30. He was 
chairman this year of its program com- 
mittee: a member of its committee on 
remarriage table, the special committee 
on total and permanent disability table 
and the special committee on compen- 
sation and liability loss reserves. 

Mr. Dorweiler is also a member of the 
following clubs and societies: American 
Statistical Association, American Mathe- 
matical Society, American Academy of 
Political and Social Science and Univer- 
sity Club of Hartford. 


LIQUIDATE AERO CO’S 

The Aero and the Aero Indemnity, 
which voluntarily retired from activity 
in the aviation insurance field early this 
year, are being liquidated by the New 
York Insurance Department at the re- 
quest of the directors of the two com- 
panies. The business written by these 
companies, which were under the man- 
agement of Barber & Baldwin, Inc., was 
reinsured some time ago. 








BRITISH SPECIALS INSURED 

Several British insurance offices have 
agreed to cover members of the Reigate 
snecial constabulary flying squad against 
third-narty risks. The “snecials” have 
lately had some severe work to do deal- 
ing with unemnloyed mobs and rioters. 
Sir Malcolm Campbell, famous racing 
motorist. is chief inspector of the Reigate 
squad. It requires to be covered for any 
accident or injury suffered while bandit- 
chasing. 





NEXT VA. HEARING JAN. 16 





State Commission Asks Companies to 
File Briefs Based on Auto Rate 
Testimony Heard Last Week 


After hearing testimony for two days 
last week the Virginia state corporation 
commission hearing on auto liability and 
property damage rates proposed for that 
state was adjourned until January 16. 
Counsel for both stock and mutual com- 
panies have been requested to file briefs 
on the evidence already heard. The 
commission has requested further infor- 
mation on income from unearned pre- 


mium reserve after learning from R. C. 
Mead, National Bureau of Casualty & 
Surety Underwriters, that no credit is 


allowed on such income in the rate 
making. 
Under cross-examination by C. M. 


Chichester, counsel for the commission, 
Mr. Mead said that if credit were al- 
lowed for income from the unearned 
premium reserve there would have to be 
a revision of the entire rate-making for- 
mula of the companies. The commission 
indicated that he would be subjected to 
further cross-examination at the Jan- 
uary 16 hearing and that it would also 
hear whatever evidence the Virginia in- 
surance department might have to offer. 
At that time a subsequent date will be 
fixed for considering deviations and 
other plans. 

Among those appearing last week were 
H. P. Stellwagen, Indemnity Co. of 
North America vice-president, who ex- 
plained how the merit rating and selec- 
tive risk plans of his company differed 
from those of other carriers; Dr. Wil- 
liam B. Bailey, Travelers economist, who 
discussed methods employed in arriving 
at unallocated expenses, and T. O. Moss, 
Richmond attorney, representing the 
stock companies. 





APPEALS TRIPLE IN YEAR 


Mass. Compulsory Insurance Disputes 
Rise Under Attempts to Eliminate 
Bad Business; 2,423 Cases This Year 
Three times as many appeals on motor 

liability policies have been handled by 

the Board of Appeals for such cases in 

Massachusetts this year as in any year 

since the passage of the act in 1925. The 

board has handled 2,423 disputes arising 
from enforcement of the compulsory 
automobile insurance act this year as 

compared with 1,149 for all of 1931. 
Insurance companies have endeavored 

to eliminate the bad risks and to bring 

the business into better shape. So far 
this year 491 policies have been ordered 

canceled by the board, as against 203 a 

year ago. In 194 other cases cancelation 

by companies was sustained due to de- 
fault on the part of the insurer. Six- 
teen motorists were driven off the road 
as compared with seven during 1931. In 

248 other cases the board found that 

cancellations were not justified. Last year 

160 such findings were made. In 824 cases 

insurance companies have voluntarily re- 

instated the insurance without hearing 
or discussion. There were 408 reinstate- 

ments in 1931. 

The board sustained companies for re- 
fusing to issue policies in fifty-two cases 
as compared with eighteen last year. In 
sixty-four cases the companies were or- 
dered to issue policies as against fifty- 
two last year. In fifty-seven cases in- 
surance companies issued policies after 
agreement with insureds who had previ- 
ously been refused. 








NEW BRITISH FIRST-AID ASS’N 


A Road Accidents First-Aid Associa- 
tion has just been formed in Great 
Britain and has as its objective the 
carrying on of propaganda for the com- 
pulsory first-aid equipment of all auto- 
motive vehicles; the encouragement of a 
wider knowledge of first aid: the de- 
velonment and organization of first-aid 
services throughout the United Kingdom 
to deal with road accidents; and to ad- 
vise and cooperate, in whatever manner 
is possible, in all matters relating to mo- 
tor accidents. The association has its 
offices in Edinburgh. 


West Virginia Can’t 
Regulate Auto Rates 

STATE SUPREME COURT DECISION 

State Auditor Lawson May Not Extend 


Fire Insurance Provisions to 
Liability Matters 





The state of West Virginia has no 
right to regulate the rates charged by 
automobile liability insurance companies, 
the state Supreme Court has held in af- 
firming the decision of the Kanawha 
County Circuit Court in the case of 
Aetna Casualty & Surety et al. v. Law- 
son, state auditor. Property damage 
rates were also included. 

This decision disposes of the recent 
attempt made by State Auditor and In- 
surance Commissioner Lawson to revoke 
the licenses of thirty-seven casualty 
companies which had refused to submit 
to his proposed regulation of rates, and 
instead increased their rates, despite the 
auditor’s warning that licenses would be 
revoked if they did so. 

Commissioner Lawson was enjoined by 
the Kanawha County Circuit Court from 
revoking the licenses of the companies 
which put into effect a 21.5% rate in- 
crease as member companies of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters. 

The Supreme Court in upholding the 
lower court said, that sections of the 
Code of 1931 “providing that indemnity 
companies shall be subject to the same 
examination and supervision of the in- 
surance commissioner (the state auditor) 
as is now provided for insurance com- 
panies incorporated or doing business in 
this state’ does not purport to subject 
indemnity companies to the provisions 
... Of the code dealing with rate-making 
bureaus and the auditor’s right to regu- 
late rates. 

“As long as competition is sanctioned 
in any business, those engaged therein 
are permitted to establish their own 
rates. And when, in the opinion of the 
legislature, regulation thereof becomes 
necessary, such businesses are by legis- 
lative enactment placed under designat- 
ed regulatory bodies. The fact that fire 
insurance has been subject to such regu- 
lation does not show legislative intent 
to regulate indemnity companies.” 





EXPLAINS REVOCATION DROP 





Intoxicated Automobile Drivers Not 
Fewer But Harder to Convict, Says 
New York Motor Bureau 


The decrease in the number of auto- 
mobile licenses revoked in New York 
State for driving while intoxicated is not 
due to improvement in the matter but 
to technical and legal considerations, the 
New York Bureau of Motor Vehicles has 
stated. In the first nine months of 1932 
there were 1,079 revocations for driving 
while intoxicated, which was 1,002 less 
than the same period last year, or a lit- 
tle over half. 


One important change was due to-court 
decisions that the New York department 
could not revoke licenses of the New 
York cars convicted in another state un- 
less the wording of both state laws was 
identical. The New York statute says 
“driving while intoxicated,” while several 
other statutes say “under the influence 
of liquor.” 


There are fewer convictions throughout 
the state, a condition due to reduction 
of complaints to less serious charges, ac- 
cording to the Bureau. In case of jury 
trial there is shown an unwillingness to 
convict because of the penalty under the 
financial responsibility law requiring a 
three year insurance policy. There is 
usually a verdict of acquittal or disagree- 
ment. 





JUGOSLAVIA COMPULSORY COVER 


The Jugoslavian government has intro- 
duced compulsory accident insurance for 
the passengers of auto busses. The min- 
istry of commerce will make a contract 
with an insurance company to cover this 
risk. The premium will be collected from 
the passenger when he buys his ticket. 
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Beha Urges Agents to 
Support Rate Increases 


HIS NEWBURGH, N. Y., ADDRESS 





Points to Need for Courage and Co. Loy- 
alty in Facing Present Problems; 
His Sizeup of Real Producer 





Stressing that courage is needed in 
these times to face both company and 
agency problems James A. Beha, gen- 
eral manager, National Bureau of Cas- 
ualty & Surety Underwriters, called 
upon the New York State Association 
of Local Agents in regional session last 
week at Newburgh to co-operate whole- 
heartedly with the companies in uphold- 
ing the high ideals and maintaining the 
stability of the business through a severe 
depression. 


Specifically Mr. Beha referred to the 
need at this time for the active co- 
operation of agents in supporting the 
stock companies in their proposed com- 
pensation rate increase program which 
is now being submitted to supervising 
officials. He stressed that such support 
is very helpful to the general cause; that 
producers taking a constructive attitude 
are the ones who have the vision to see 
where their own interests and the in- 
terests of the business lie. In the speak- 
cr’s opinion it was unfortunate that all 
producers do not have this same vision. 
lle said: 

Disag:eements Detrimental 


are placing themselves in op- 
position to the companies and doing 
.heir utmost to defeat the companies. 

This is a case where there is a lack of 
understanding of the real issues as they 
relate to the interests of the agents and 
to the business as a whole. Any public 
display of disagreement between agents 
and the companies tends to destroy the 
confidence of the public in both agents 
and companies and is consequently det- 
rimental to the business.” 

Mr. Beha admitted that not every 
agent has the opportunity to assist the 
companies at rate hearings. But he felt 
that every producer, no matter how lim- 
ited his field, has his chance to influence 
the public in the direction of a proper 
attitude toward the policies and problems 
of the companies. He further pointed 
out that each assured should understand 
that he has his share in determining 
what his rate shall be by reason of his 
control over accidents; that the public 
really has a selfish interest in guarding 
the soundness of its own stabilizing fac- 
tor—insurance. Thus, in selling the idea 
of adequate rates he stressed that “an 
appeal should be made to the enlight- 
ened self interest of the public.” 

The speaker saw a greater apprecia- 
tion of casualty insurance protection 
than ever before as a result of the de- 
pression and the economic changes it has 
wrought. “Most of us have been get- 
ting much poorer,” he observed, “but at 
the same time some of us have acquired 
wisdom and we should be able to use 
this wisdom to conduct our business 
along sounder lines in the future. Be- 
cause the business man has been taught 
lessons of thrift and economy. Mr. Beha 
said that he will be more likely to re- 
quire that insurance matters be properly 
presented to him, that his insurance ser- 
vice be intelligently rendered in all re- 
spects. 


‘Some 


Survival of the Fittest 


At the same time he pictured the com- 
panies intensifying their economy meas- 
ures and seeking to introduce greater 
efficiency in all departments of their 
work. He said they “will undoubtedly 
expect agents to become more and more 
efficient in extending to the public the 
service the company offers; in assisting 
the company to maintain satisfactory 
lines of business through a _ certain 
amount of actual underwriting by the 
agent himself.” 

Further along Mr. Beha referred to a 
talk he had made some years ago when 


he was New York Insurance Superin- 
tendent entitled “Serve to Survive” 
which at the time was received with 
skepticism by some agents and brokers. 
He was convinced of its soundness then 
and said that today it applies with even 
greater force. In this connection he 
said: 

“There has been some tendency of late 
for the agent, regardless of his qualifi- 
cations, to assume the attitude that he 
is an indispensable factor in the stock 
casualty insurance business, that the in- 
surance business could not get along 
without him. But as an actual fact, in 
any undertaking, whether it be insur- 
ance or other business, no man is in- 
dispensable. In an industrial organiza- 
tion, a man is likely to place himself in 
a doubtful position in the eyes of his 
executives if he shows a tendency to 
regard himself as indispensable. No one 
of us is indispensable. 

“I am for the agent, and always have 
been for the agent. But the agent I am 
for is the real agent who renders real 
service to the assured in behalf of his 
company, who is loyal to his company 
and knows no other loyalty in his insur- 
ance transactions but to the company he 
serves. Such an agent will survive, even 
though, as an individual he is not abso- 
lutely indispensable as none of us is.” 


— 





Plan 1933 Traffic Contest 


Plans are now being made by the 
National Safety Council for a 1933 
traffic safety contest similar in plan 
to the one staged so successfully this 
year in which 442 cities were entered. 
Several new and important rules will 
guide next year’s contest, among them 
being the requirement that all cities 
make monthly reports of all fatal and 
personal injury motor vehicle acci- 
dents classified by age and type of 
accident. 

The population groups will remain 
the same except that the lower limit 
will be raised from 1,000 to 2,500 popu- 
lation. This change is being made be- 
cause it was found this year that the 
very small communities were not able 
to take an active part in the contest. 











COMPENSATION FOR WHISTLER 


Compensation of $3.25 a week for in- 
ability to whistle has been awarded to 
Benjamin Hughes of Scranton, Pa., in 
addition to $15 a week for other injuries. 
Hughes was hurt in a mine accident. 
After the $15 award had been made he 
pointed out that he had been earning $5 
a week extra as a professional whistler. 
The added compensation runs until he 
gets his whistle back. 





W. J. LYNCH’S NEW POST 
William J. Lynch, president of William 
J. Lynch & Co., Inc., insurance brokers, 
has joined the firm of Richard L. Rob- 
erts. Inc., at 100 William Street as vice- 
president. Mr. Lynch has been in in- 
surance brokerage for about thirty years. 
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RATE DECISION DEFERRED 


The Oklahoma Insurance Board has 
unanimously decided to defer considera- 
tion of all matters pertaining to com- 
pensation insurance rates until the state 
supreme court has rendered a decision 
upon the increase of 47.5% granted by 
the board more than a year ago. The 
action of the board in granting this in- 
crease was appealed to the supreme 
court by Associated Industries of Okla- 


-homa. 





MEALS, LODGING IN “WAGES” 

The cost of meals and lodging fur- 
nished under agreement by an employer 
to his employe while traveling is a part 
of the employe’s wages within the 
meaning of the workmen’s compensation 
law, the Nebraska Supreme Court has 
held in Maryland Casualty v. Geary. 
There is a statutory provision that the 
term “wage” shall not include board, 
lodging, or similar advantages unless the 
money value is fixed at the time of 
hiring. 
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Tax Liability 


(Continued from Page 1) 
sions paid to all its agents where such 
commissions paid to any individual dur- 
ing the calendar year amounted to $1,500 
or more. 

“The fact that the general agent, or 
agent, has expenses connected with the 
carrying on of his business is not suffi- 
cient reason for relieving the insurance 
company of the burden imposed upon it 
by the statute to file information re- 
turns. Such expenses of operation are 
allowable deductions to the agent in 
computing net income, but information 
returns must be filed by the insurance 
company. Should a general agent pay a 
part of his commissions to an agent or 
sub-agent in consideration of business 
secured, the general agent should also 
render returns of information as required 
by law.” 





KY. AGENT IN SMASHUP 


Buford T. Chaney, of Withers & 
Chaney, operating fire and casualty agen- 
cies in Horse Cave, Ky., and Glasgow, 
Ky., is in the Kentucky hospital, Louis- 
ville, with a broken leg, while Mrs. 
Chaney and the latter’s mother and 
father were also taken to the hospital, 
following a motor smash on the Dixie 
Highway. The Chaney car was turne 
over. 





SQUARE CLUB DANCE DEC. 9 

The New York Insurance Square Club 
will hold its annual dance and entertain- 
ment in the grand ball room of the Hotel 
Pennsylvania on the evening of [ecem 
ber 9. 








